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C. H. COATES TALKS 
ON UNIFORM FORMS 





Vice-President of the Companies 
Committee Gives Some Very 
Valuable Information 





GREAT SAVING IS MADE 





How the Movement Has Benefited the 
General Offices and the Local 
Insurance Agents 





Charles H. Coates, manager of the 
National Liberty in the west and vice- 
president of the uniform forms com- 
mittee, gave a most excellent talk at 
the meeting of the Illinois Agency As- 
sociation at Quincy, Ill., last week on 
uniform forms. Mr. Coates gave some 
illuminating information that is of 
great value to agents where these 
forms are used and also to agents in 
states where the forms will be put into 
effect later on. He said that uniform 
forms were introduced in Oklahoma 
over twenty years ago by H. Clarkson, 
rater for Kansas and Oklahoma, who 
had a printing establishment and fur- 
nished these forms to the Oklahoma 
Rating Bureau, which in turn distrib- 
uted them to the agents. They were 
regarded with satisfaction by agents. 
Later there came a general request for 
uniform forms in Michigan. This was 
the first state taken up by the uniform 
forms committee, and uniform forms 
have been in use for five years there. 


Much Saving in Money 


The adoption of uniform forms has 
meant a material saving in printing, 
postage, express, office space and time 
of employes. Agents have gained by 
avoidance of non-concurrency in policy 
contracts and consequent misunder- 
standing and trouble in case of loss. 
Uniform forms are much more conven- 
ient to agents and do not require the 
office space that the old cabinet did 
which carried each company’s supplies. 
He said that uniform forms mean the 
elimination of inimical and pernicious 
features which have been allowed to 
creep into forms prepared by agents. 
The forms are the same for all states, 
the only exception being in the case of 
special legislation or departmental rul- 
ing. The scheme adopted of number- 

(CONTINUED ON PAGE 14) 
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Etna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 


more than $165,000,000.00 in losses. 


A Company that has faithfully carried out 


every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 


be found in all cities and towns. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President 
THOS. E. GALLAGHER, General Agent 


L. O, ——, Asst. Genl. Agent 
R.B. IVES, Asst. Sec’y 

















“AMERICA FORE” 


Be Patriotic and Prudent 


BUY LIBERTY BONDS 











THEODOR 


FRED C. G SETTER Ast etd 


Surplus to Policy-holders 4 s 
Total Losses Paid . ‘ i 3 


Cash Capital - Three Million Dollars 


Reinsurance Reserves - $6,782,134 
Reserve for cacao Losses and all other 





EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY Vice-President 
Pn F TEMPLE, Secret 


HENRY P. el, JR Ass’t Sec 
EDWARD V. CHAPLIN, Ass’t Sec’y 


$ 9,859,040 


1600, 


: ° . . 887,759 


Claim 
NET SURPLUS : ; ; . 6,859,040 
Total Assets - - 


$18,040,850 


ASSOCIATION IMPRESSES 
COMPANY EXECUTIVES 





Agents’ Organization, Under Pres- 
ent Administration, Seen in 
New Light 





BIG MEMBERSHIP DRIVE 





Vigorous Officers and Committees with 
Ample Funds Will Achieve De- 
sired Numerical Strength 





NEW YORK CITY, Oct. 1.—It may 
be confidently stated, and this fact is 
a matter of sincere congratulation to 
the officers of the National Association 
of Insurance Agents, that insurance 
company officials have been tremen- 
dously impressed with the vitality, en- 
ergy and progressive plans of the Na- 
tional association made so plain at the 





NORTHWEST MEETING 


Part four of this issue is devoted 
to the papers read at the Fire Un- 
derwriters Association of the 
Northwest Convention in Chicago, 
together with a running account of 
the meeting and the story of the 
Blue Goose business meeting and 
its good-fellowship dinner. There 
is always much interest in these 
annual events, as they bring to 
Chicago the flower of the field men 
of the west. 











recent convention at Cleveland, which 
was by all odds the most enthusiastic 
convention that has ever been held. It 
is realized the association is now in a 
position to double and perhaps quad- 
ruple its membership, thus immeasur- 
ably increasing its power and scope for 
usefulness for the business. 


Organization Committee Strong 


Cliff C. Corry, Springfield, Ohio, 
president of the Ohio association, and 
new chairman of the organization com- 
mittee, succeeding Fred C. Warner, 
Salem, Mass., whose death was an- 
nounced at the convention, has the best 
working coterie of the get-there men 
that the association has ever had. In 
P. J. Clancy, of Des Moines, secretary 








(CONTINUED ON PAGE 14) 
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ELLIOTT MIDDLETON 
ON USE AND OCCUPANCY 


Comments on This Form of Cover- 
age Before Meeting of 
Illinois Agents 


OPPORTUNITY IS AT HAND 


Only Assured of Highest Standing and 
Probity Should Be Solicited for 
This Indemnity 


Elliott Middleton, assistant manager 
of the Western Actuarial Bureau, in 
talking before the meeting of the Illi- 
nois Agency Association meeting at 
Quincy last week on the subject of use 
and occupancy, decried the use of a 
form covering “building and all con- 
tents.” He said that this was ambigu- 
ous and included not only machinery, 
equipment and raw stock, but finished 
stock as well. He said that the rating 


committee decided to get out a sched- 
ule for rating buildings and machinery 
and another for buildings, machinery 
and raw stock. He does not think that 
use and occupancy is a proper cover 
for finished stock. 

Mr. Middleton said that the tendency 
of fire rates is downward owing to the 
many improvements that are being 
made and the fire protection devices 
being installed. While there have been 
increased values on property they do 
not correspond to the reduction in pre- 
mium on account of the lower rates. 


Opportunity to Create Business 


He said that use and occupancy of- 
fers an opportunity to agents to create 
new business and he thinks that now is 
the time to go after it. He said that 
an agent and customer must make a 
careful analysis of the operating costs 
of a concern and get at the fixed ex- 
penses that must go on whether prop- 
erty is destroyed or not, and the net 
profits. These should be arrived at 
absolutely, as 100 percent insurance is 
required in use and occupancy through 
the use of the 1/300th daily liability 
provision. He said there should be a 
full understanding as to what salaries 
would have to be paid in case the plant 
was burned down or forced to be shut 
down. Mr. Middleton thinks that all 
unskilled labor could be eliminated dur- 
ing this period and only those salaries 
would have to be kept up that went 
to skilled help. 


Must Measure Up to Standard 


He said that agents should not so- 
licit use and occupancy from any con- 
cern that did not measure up to stand- 
ard requirements. The management 
must be known for its probity and 
standing. 


Insurance companies desire only high 
grade people for this sort of indemnity. 
Mr. Middleton said that the after the 
war problems certainly would be very 
difficult to solve when it comes to use 
and occupancy as so many plants are 
now running at full speed with three 
shifts, extensions to these plants have 
been made, many additions erected in 
order to give a larger output and to sup- 
ply the government with munitions, 
equipment or other products. When the 
demand for these is shut off a new con- 
dition will be created. The use and 
occupancy losses have not been as heavy 
in proportion to the fire property loss up 
to this time. 


Covering Raw Stock 


In speaking of raw stock Mr. Middle- 
ton stated that a few underwriters dis- 
courage the writing of raw stock under 
use and occupancy cover, but he feels 
that it is an entirely legitimate proposi- 
tion. In the rating schedule he said that 
these underwriters protested against the 


that they were not nearly high enough. 
He said that the present use and occu- 
pancy rating schedule is tentative. The 
committee that constructed it was asked 
to create something out of use and occu- 
pancy chaos and the charges and rate 
basis are to be tried out. 

He said an agent should give honest 
advice to his assured as to raw stock 
coverage. Where a man can go into 
the open market and get stock before his 
buildings are replaced it will hardly pay 
him to carry U. & O. If, however, there 
is a great deal of doubt as to when he 
can get his raw stock he will want that 
coverage. He said that an assured that 
grabs at U. & O. coverage on raw stock 
usually knows in his own mind there will 
be an indefinite interval before he can 
get the product. 


Outside Power Plants 


Mr. Middleton explained in the schedule 
that warehouses contributed but little 
to the rates inasmuch as it was the opin- 
ion that an assured could use other 
buildings of his own or rent buildings 
near by for warehouse purposes and 
hence there would not be much chance 
for delay along this score. 

In speaking of the U. & O. hazard so 
far as outside power plants are concerned 
Mr. Middleton said that here was a ques- 
tion that deserved careful attention. In 
many instances a central power plant 
may be supplying power for a number 
of concerns carrying use and occupancy 
insurance. Therefore the impairment or 
destruction of this power plant may in- 
volve a number of use and occupancy 
lines in one company. The underwriter 
may have no knowledge of conditons as 
to the power plant, does not know the 
personnel of the management or how it 
is run. This presents a rather grave 
problem and Mr. Middleton believes that 
underwriters will have to make a sur- 
vey of these power plants, especially 
where they are a hundred miles or more 
distant. ,He calléd attention to the fact 
that “ome of the great power plants at 
Niagara Falls may supply power to risks 
in great number and at a long distance 
away. 


Covering Short Circuiting 


Someone A taas Mp. ' Middleton if a use 
and occupahty policy covered short cir- 
cuiting and he stated that if the electri- 
cal exemption clause were waived a 
charge could be made for the waiver and 
in that case the interruption caused by 
short circuiting would be paid for. Mr. 
Middleton stressed the point that use and 
occupancy is time interruption indemnity 
and that the hazards therefore are dif- 
ferent from those considered in fire in- 
surance. 
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THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 
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Fourth Liberty Loan 
Subscriptions 

















UBSCRIPTIONS made thus far to 

the fourth issue of Liberty Loan 

bonds by some of the fire companies 
to date follow: 











DEN 1s cds bbb eee aa aware 1,500,000 
Re Ee ee es 25,00 
American ‘nubamnatitin ; 150,000 
American Central 50,000 
American Natl, O... 25,000 
Buckeye Natl, ...... 5,00 
Central, Baltimore... 50,000 
oe Sy ae 25,000 
Cleveland Nat’l......... 25,000 
Commercial Union fleet.. 500,000 
SOG LOR LSS Ge SSS Pare if 
PNICMEED 0G bialcip'n 6 wisle's ou wares ae 100,000 
Glens Falls... .cccccscwcecces 400,000 
ROUGE: ono 's.0.0.45 06 05608 08 2,000 
PSR Se Eee ee 8,000 
La Fayette, New Orleans...... 15,000 
Maryland Motor Car.......... 30,000 
Madison, Ind. ...... ee 10,000 
Michigan F. & M. 50,000 
Northwestern Nat’l ce 100,000 
ORL EE EE nie 50,00 
Netherlands es na 25,000 
North Branch 75,000 
TOWR Dats: «oi. isiscce 16,650 
Natl. were Neb.... he ,70 
N. W. Pe MUNA cts ooo wie bie Soke 15,000 
Reliable, OS, ee - 25,000 
Republic, lil) 4 re 20,000 
Superior, Pittsburgh.......... 100,000 
On a Se ere en 10,00 
United AmeOr., PO. ..ccecccsecs 20,000 
MIT TARNOMG. 6 6 xin o'0-5.0.00 6600's 25,000 


Entered in Western States 


Announcement is made that the Home 
Fire & Marine of California is now en- 
tered in all states under Union jurisdic- 
tion in the west and John Marshall, Jr., 
-of Chicago, is manager for the western 





present charges for raw stock, claiming 





department. 


LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE, INSURANCE. 


TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 








ORGANIZED 1854 
The Mechanics ‘yaw Of Philadelphia 
JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 

D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 

A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
CHICAGO, ILL. 


NEWARK, N. J. 





ORGANIZED 1855 


FIREMEN’S "Ssiranr OF NEWARK 


JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 
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D. H. DUNHAM, PRESIDENT NEAL BASSETT, 
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A. H. HASSINGER, SECRETARY W. T. Bassett. ASS’T. MGR. 
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MILK INDUSTRY STUDY 
pare STATEMENT JANUARY 1, 1918 
FIELD MAN MAKES COMMENT Actegd Maes LIABILITIES 
ASSETS December 31, 1917 - amen 
a Gov'm’ d State B’dsand Stocks $1,869,977.49 nearn remium 
Sees Big Development in the Con- INS. CO. OF AMERICA Bonds and Stocks of Municipalities °2.217/801.30 | Reserves.......+.++. $5,489,129.03 
P = 2 Bonds of Railroads .............. 4,318,283 .67 e 
densing End of the Business Guaranteed Stocks of Railroads... _ 1,825,250.00 | Losses in the Course of 
3 NEW YORK Preferred Stocks of Railroads..... 294,448.00 Adjustment......... 961,455.18 
Owing to Demand Miscellaneous Securities......... 523,484.00 aon 
“One of the Giants’’ $11,049,244.46 Liabilities .......... 740,209.43 
i i Loan dandMtg., $ 62,000.00 Capital Stock. ...00..- 2,000,000.00 
One of the Wisconsin field men has Western Department Coa bo Books von Mec 100147572 was ates ORT 
been studying the milk industry in his Prem. in Course of Coll. 1,144,927.24 
Fe — 9, 190,793.64 
state. The condensing business has CHICAGO Accrued Interest and te Se 
been growing rapidly there. In his other Assets....-00-. 165,215.09 Net Surplus Beyond Capital and 
comment he says: = > ~_—ee r aad 7 somal $ 2,373,618.05 SOF LAMBS cae c ccc icacsacewad $4,232,068.87 
In 1916 there were 923 creameries in . at. ? = ssistan anager . 
Wisconsin and in 1918 there are only W. E. McCULLOUGH, a Agency Supt. TOTAL ADMITTED ASSETS. . .$13,422,862.51 | Net Surplus to Policyholders........ $6,232,068.87 
858. We define a creamery as that plant 
at the cross roads and in small towns 


that makes butter and returns the skim 
milk to the farmer for stock feeding. 
The output decreased from 124,000,000 
pounds to 101,000,000 pounds. The value 
in 1915 was $34,744,000 and in 1917 it 
was $39,583,000. The difference in the 
value comes from the increased price. 


Cheese Factories 


There are 2,590 cheese factories in 
that state and the value of their output 
last year was $277,000,000. A cheese 
factory is usually small and more or 
less of a neighborhood industry and con- 
fines itself to making cheese only. 

Skimmers are properties where the 
milk is received and the cream separated 
and then sold to the condensing or evap- 
orating plants. Where they are on the 
railroad and have a market for the 
skim milk or the cottage cheese they 
can make from it they are as a rule 
profitable and can do much better than 
the creameries. 


Condensing Plants 


Condensing plants are always where 
there are good shipping facilities. They 
are usually large plants and take a lot 
of milk. Many of them have big auto- 
mobile trucks and gather the milk them- 
selves as far as 15 miles, They do not 
have one bit of waste and using all the 
milk do better than any other branch of 
the milk industry. The others are find- 
ing the competition harder every year. 
There are 60 of these big condensing 
plants in Wisconsin now and all are 
working at full capacity. There are ru- 
mors of several more to be built next 
year in the upper part of the state. 


Future After the War 


The future after the war is a question 
that many are studying at this time. 
My opinion is that looking at the his- 
tory of the dairy industry we may be 
content to believe that the condenser 
and skimmer of the better class will 
continue to develop with the country, 
the cheese plants will hold their own 
and the creameries continue to decline. 
Part of my thought is based on the fact 
that land near cities increases in value. 
The difficulty of good farm help has 
accentuated. Salaries and pay are high- 
er. The farmer does not find the profit 
of former years and quits. A most im- 
portant factor is the control of the 
business by milk and dealers’ associa- 
tions and city and state inspection reg- 
ulations that at times are burdensome 
because of the ignorance or the officious- 
ness of political office holders. 


Demand Has Increased 


A few years ago one of the largest 
department stores in Chicago did not 
sell a case of condensed milk in a week. 
Now that same store buys it by the car- 
load. Price, strikes and trouble are edu- 
cating many to the new milk way and 
they will never go back to the use of 
natural milk for many uses. The future 
of the new order of the milk’ business 
is assured and after the war there will 
not even be a pause in its progress 
ahead. There will of course be some 
readjusting of prices all along the line, 
but the natural level will be found much 
quicker than in many other industries. 

It is not possible to quote figures of 
the condensed milk business because 








WANTED—A large New York Fire 

nsurance Company wants an 
assistant to its head underwriter 
in the New York office. Good sal- 
ary, and a fine outlook for the 
future to the right party. Address 
39-C, careT he National Underwriter. 




















they are changing almost daily now and 
the farmer gets a different price for his 
milk every month. This branch of the 
business uses all the milk, does not 
have any waste, can afford to pay for 
the best milk and what it wants in the 
districts where they operate. The cream- 
eries are quite sure to lose out. The 
skimmer will have to cooperate with the 
condenser to live and grow and the price 
will govern the product and growth of 
the cheese men. 





Changes in the Field 














A. C. Heltzell 


A. C. Heltzell of Denver, who has 
been superintendent of the hail adjust- 
ing division of the Western Adjust- 
ment, is to be transferred to the Detroit 
branch of the company. Mr. Heltzell 
was for a number of years a field man in 
mountain territory and also traveled 
out of Chicago for a number of years. 


B. F. Carter 


Bernard F. Carter, of Richmond, Va., 
has been appointed state agent of the 


Milwaukee Mechanics for Virginia. 
North and South Carolina. This field 
was formerly covered by Fred N. 


Strudwick, of Greensboro, N. C., who 
resigned to enter the officers’ training 
camp at Camp Taylor, Ky. 


F. R. Sherman 


F. R. Sherman, of Des Moines, Ia., 
has been appointed state agent of the 
Milwaukee Mechanics for Iowa and 
Nebraska. This appointment was 
made necessary on account of the con- 
tinued illness of State Agent A. W. 
Freeman, of Decorah, Ia., who has been 
obliged to discontinue field work. Mr. 
Sherman is special agent of the Home 
and is held in high regard. 


Frank Smith 


Frank Smith has been appointed spe- 
cial agent of the Fidelity-Phenix in 
eastern New York with headquarters 
at Albany. At present he is connected 
with the Syracuse office of the General 
Adjustment. 


W. A. Diller 


W. A. Diller, who has been a local 
agent at Decatur, Ill, has been ap- 
pointed special agent of the Firemans 
Fund in Illinois. 


P. W. Cadman Is Il 


P. W. Cadman, assistant western 
manager of the Royal, who has been 
unable to be at his office for the past 
ten days, will probably not get back 
to his desk again for another week. 
Mr. Cadman has been suffering with 
a nervous disorder and is now conva- 
lescing slowly. 


Changes at Mayfield, Ky. 


A number of changes are being made 
in the agencies at Mayfield, Ky., these 
changes including a triple consolidation 
which will result in a very strong west 
ern Kentucky agency.. Two firms and 
one individual are-included: Parkhill, 





Wyatt & Vaughn, Hale, Albritton & Nor- 
man, and Len S. Shaw. Mr. Shaw re- 
cently took over the business of Hale, 
Albritton & Shaw in order to reduce 
office forces and expenses, there having 
been much trouble in securing help, while 
two members of the Hale, Albritton & 
Shaw are traveling men and away from 
town considerably. It is understood that 
the new agency will operate as Shaw- 
Parkhill & Co. In addition to this change 
there has been a change in the firm of 
Robinson & Byrne, whereby K. P. Byrne 
withdraws from the business, leaving 
W. W. Robinson to carry on the agency. 


Greater Hazard Is Seen 


NEW YORK, Oct. 2.—The intention of 
the federal government to fix the price 
of cotton has made underwriters appre- 
hensive regarding insurance on the prod- 
uct, creating as it does a clear moral 
hazard, planters being eager to sell their 
surplus stocks at existing figures. Last 
week severe cotton losses occurred at 
Soperton, Fayetteville and Shady Dale, 
Ga. At a meeting of special agents held 
in Atlanta to consider the situation the 
consensus of opinion was that fires re- 
sulted from a bale of cotton ignited in 
a gin before placement in the warehouse. 
It is recommended that if necessary a 
charge of 50 cents be imposed on cotton 





placed in a warehouse twenty-four hours 
after being ginned. A special committee 
was named to take up the matter with 
the Southeastern Underwriters Associa- 
tion. It is urged further that the Geor- 
gia Fire Prevention Society appeal to 
all warehouse men and ginners in the 
state to guard against fire as a patriotic 
duty. 


Miscellaneous Notes 


Jonés, Launt & Barrett of Philadelphia 
announce their appointment as agents 
for the Central National Fire of Des 
Moines, Iowa. 

Paul W. Fowler, until recently junior 
member of J. W. Fowler & Son at Man- 
chester, Vt., has joined the home office 
force of the Aetna Fire at Hartford, 
which has been represented by the 
Fowler agency for 40 years. 

J. L. Mautner, formerly manager in 
New York City for the General Accident 
of Scotland, has embarked in the locai 
agency business at Rutherford, N. J. 
He will represent the Sun Fire and the 
— Accident in its several casualty 
ines. 


The Insurance Library Association of 
Boston announces a course of lectures 
on fire insurance subjects for the com- 
ing winter to be open to women em- 
ployed in the insurance offices in Boston 
and vicinity. Blanks have been sent out 
to all such employes signifying what 
subjects are most desired. 
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INCREASE IN FARM 
PREMIUMS FOR 1918 


Farmers Applying for Larger 
Amounts on Grain, Live Stock 
and Machinery 


LITTLE MORAL HAZARD 


High Values and Replacement Diffi- 
culties Have Made Plain Necessity 
of Carrying Bigger Lines 


Farm underwriters report a marked 
increase in business for 1918. In near- 
ly every locality the farmer is aware 
of the great increases in value. and is 
buying insurance with this in mind. 
The amount covered on the short term 
grain certificates issued by some com- 
panies are the largest in the history 
of farm business. The other day a 
farm writing company got an applica- 
tion for $75,000 on grain from a farmer 
owning a farm of only 640 acres. At 
30 bushels to the acre and with a sell- 
ing price of $2 a bushel the actual 
value of the grain would at first glance 
appear to be considerably below the 
$75,000 applied for. However, the 
company to whom the application was 
submitted passed the business, realiz- 
ing that the farmer was very likely 
working some land nearby and storing 
all of the grain at the one location. 
Such an application submitted under 
these circumstances a few years ago 
would have been the subject of much 
comment, but an application for this 
or larger amounts is no longer an 
event in the farm writing departments. 


Where Increase Comes From 


It is observed that the great in- 
crease in business is coming from 
larger amounts taken on grain and 
stock and farm machinery, and that 
there is practically no advance in the 
amounts applied for on buildings. 

There are two reasons for this. The 
limits on horses and cattle have re- 
cently been increased, and although 
the amounts vary in the different 
states a typical example is furnished 
in Illinois, where a limit of $100 on 
cattle is allowed, where full insurance 
to value is taken, and a limit of $150 
on horses where three-fourths is ap- 
plied for, and $200 where full insur- 
ance to value is taken. These limits 
are much higher than those in effect 
a year ago. Furthermore, nearly every 
farmer applying for coverage is tak- 
ing the limit, realizing the difficulty of 
replacement, whereas a year or two 
ago full coverage was not always 
asked. It is becoming a more difficult 
task every week to secure live stock 
at reasonable figures, and for this 
reason it is now the exception rather 
than the rule to have an applicant for 
farm insurance not apply for full cover- 
age on live stock. 


Form Followed by Solicitors 


Undoubtedly the chief reason for in- 
creases on live stock, grain and farm 
implements can be found in the fact 
that all farm solicitors are trained 
to sell a farmer first, insurance on his 
live stock; second, coverage on grain; 
third, insurance on implements and 
machinery, and the amounts to be car- 
ried on buildings come last in the so- 
licitation. This has always been the 
form observed by the farm solicitor, 
and it is particularly advisable to fol- 
low it at this time, for the noticeable 
advances in values are, of course, on 
live stock, farm machinery and grain. 


Machinery Replacements Difficult 


It is not a difficult matter to talk 
a farmer into insuring his farm ma- 
chinery up to the limit these days. 
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Extracts from Home Office statement of eo 
31, 1917, filed with Illinois Insurance 
Department: 


Paid up capital... 
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. 29,100,744.28 
. 6,244,650.22 
. 20,981,094.06 
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Any man who has attempted to replace 
machinery of any kind knows the great 
delay of manufacture, difficulties of 
transportation and other delays that 
must be encountered. Even though 
the government recognizes the neces- 
sity of keeping the farmer supplied 
with the proper tools, it is a physical 
impossibility to speedily manufacture 
machinery of any kind, and these de- 
lays are irritating and costly. 


Not Seeking Building Increases 


Farm writing companies which also 
do a general business know that their 
dwelling house experience has been 
bad the last year or two. Replace- 
ment costs are high, and even the 
smallest losses are likely to make the 
business unprofitable to the company 
carrying the risk.: For this reason, 
companies writing farm business are 
not at all desirous of securing large 
increases on farm buildings. Full in- 
surance to value is not sought after, 
and this attitude on the part of the 
companies, coupled with the fact that 
after the farm solicitor has secured 
good sized amounts of grain, live stock 
and farm machinery the farmer feels 
that he has spent enough on insurance 
and hesitates to take out larger lines 
on buildings, accounts for the failure 
nd the farmer to increase his building 
ines, 


Farm Plants Remain Intact 


It is not likely that the new draft 
will interfere materially with the agency 
plants of the farm writing companies. 
Men soliciting farm business in the rural 
communities are usually middle-aged 
men who have very often spent the 
greater part of their lives on farms. 
Their value lies in their acquaintance 
and familiarity with all of the farmers 
of the communities in which they work, 
and in the majority of cases they have 
been on the job for years. 


Moral Hazard Small 


Farm underwriters say that the moral 
hazard on farm business has practically 
diminished to the vanishing point. The 
farmer has no incentive to “burn out” 
these days. On the contrary, a firé only 
means delay, inconvenience and a possi- 
ble loss to crops where the fire wipes out 
the storage facilities., This condition has 
undoubtedly contributed much toward 
the noticeable increase in farm business 
and the favorable loss record, for the 
first eight months of the year. 








Deprecates Raiding 
Other Office People 














NEW YORK, Oct. 2.—The National 
Board has issued the following no- 
tice to members: “Our executive com- 
mittee, at its recent meeting, discussed 
the situation that obtains with the staff 
of practically every insurance com- 
pany. It was its unanimous opinion 
that during the period of war one com- 
pany should not engage the services 
of an.employe of another company 
without first conferring with the off- 
cers of that company. Members will 
understand that the National Board of 
Fire Underwriters has no authority to 
direct such action, but it is hoped its 
suggestion wlil be received in the spirit 
intended and with a desire which pre- 
vails in all other matters to act in fair- 
ness to all members.” 


Progress of Majestic Fire 


The Majestic Fire, which is now in the 
process of organization at Topeka, Kan., 
reports that it has sold about two-thirds 
of its stock. When completed the com- 
pany will have a capital and surplus of 
$500,000. No high pressure or profes- 
sional stock salesmen are being em- 
ployed, the stock being placed in a clean 
manner. The company will write all fire 
lines and also hail business. Satisfac- 
tory reinsurance arrangements have re- 
cently been made with several eastern 
stock fire companies, 





At Newport, Ky., Henry Schaffer has 
succeeded C. W. Nagel, who died _re- 
cently, as secretary of the Newport Mu- 
tual Insurance Company, and it is un- 
derstood that he will likely take over 
the Newport agency, formeriy conducted 
by Mr, Nagel. 
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W. A. BARTLETT IS NEW 
HEAD OF ILLINOIS BODY 


Inspiring Meeting of the ‘Local 
Agents’ Association Held at 
Quincy Last Week 





GOOD TALKS ARE MADE 


President George North Taylor De- 
cries Blind and Extreme Attacks 
on the Government 





NEW OFFICERS ELECTED 
President—W. A. Bartlett, Galesburg, 


First Vice-President—J. H. Bastert, 
Quincy, Ill. 

Second Vice-President—N. C. McLain, 
East St. Louis, Ill. 

Third Vice-President—J. B. Steck, Al- 
ton, IlL 

Secretary-Treasurer—S. E. 
Kankakee, Ill. 

Chairman Grievance Committee — 
George North Taylor, Streator, Il. 

Chairman Organization Committee—B., 
L. Fitzgerald, Kankakee, Il. 

Chairman Legislative Committee—L. A. 
Howes, Peoria, Ill. 


Moisant, 


(FROM A STAFF CORRESPONDENT) 
QUINCY, ILL., Sept. 26—The an- 
nual meeting of the Illinois Associa- 
tion of Insurance Agents was held here 
today under most favorable auspices. 
There were fewer agents in attendance 
than usual owing to Quincy being at 
a distant point in the state, but the old 


-reliables were on hand and the meet- 


ing made up in quality what it may 
have lacked in quantity. George North 
Taylor, the able president, was in 
charge of the business meetings, and 
introduced Major John A. Thompson, 
of Quincy, who gave a few words of 
welcome, the response being made by 
Albert Berger, of this city. 

President Taylor noted an increase 
of 211 percent in membership since the 
last meeting. He also said that a 
larger delegation from Illinois attended 
the Cleveland convention of the Na- 
tional association than any other meet- 
ing except those held in Chicago. He 
said that the men at home must pro- 
tect the business of agents who have 
gone to the front. 


Wecries Extreme Attacks 


Mr. Taylor is not in sympathy with 
the attacks being made on the govern- 
ment on the ground that it may go 
into the insurance business. He said 
that to print in large type to beware 
of the bolsheviki, socialists, Non-Par- 
tisan League, anarchists, etc., does not 
answer the question as to whether or 
not the government will go into the in- 
surance business. He said that the 
government has its hands full with war 
problems. He does not think it possi- 
ble that an attempt will be made to 
add to its burdens. He said that there 
is no lack of insurance facilities and 
there is no profiteering in the business. 
Mr. Taylor insisted on a sane presen- 
tation of facts regarding insurance to 
legislators and the public. He believes 
this will avert any attempt to enlarge 
the activities of the government in the 
insurance business as a war measure. 
After the war ends he said that there 
will be the rigid test of service applied 
to every line of business. 


Must Measure Up to Standard 


It is up to the officials, employes and 
agents to study the reasons given by 
advocates of government ownership. 
Abuses that do exist must be abolished. 
The slack must be taken up. The com- 
panies must refuse commissions to in- 
dividuals who are incompetent and ig- 
norant. Mr. Taylor said that the insur- 
ance people must demonstrate conclu- 
Sively that the time of men engaged in 
insurance is spent economically and 
effectively and that the money paid in 
premiums purchases protection at a 














found its local representatives worthy of confidence, and desiring to advance in their calling. 
many agents to increase their income by becoming interested in constructive business-building methods. 
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Retiring President, [Mlinois Local Agents 
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proper price. If this is done he does not 
think that the United States will go into 
the insurance business. 

A committee on revising the constiu- 
tion was appointed with J. B. Steck of 
Alton as chairman and the constitution 
was modernized. 

Secretary Moisant made a report show- 
ing that 272 members were secured dur- 
ing the year most of the work being 
done by Karl Rieke of Kankakee, a paid 
organizer. The membership at present 
is 440, showing a net increase of 299 
since a year ago. 

A committee on nominations was ap- 
pointed by President Taylor, it being J. H. 
Wood of Bloomington, chairman; B. L. 
Fitzgerald of Kankakee and J. H. Bas- 
tert of Quincy. The resolutions com- 
mittee consisted of W. A. Bartlett of 
Galesburg, H. B. Jamison of Peoria and 
L. F. Fuelbier of Quincy. 


Walsh in Great Speech 


Eugene Walsh of Davenport, Ia., presi- 
dent of the Iowa association and vice- 
president of the National association, was 
present to represent the National body 
and electrified his audience by a most 
eloquent speech. He said that E. M. 
Allen, president of the National asso- 
ciation is a fraternal friend to every one 
in the business, the greatest president 
that the organization had ever had. He 
characterized the Cleveland meeting as 
the livest insurance convention ever held. 
He urged the agents not to let a paid 
organizer do all the werk in securing 
members. They must lend a hand, in- 
troduce him, see that his work is guided 
and that assistance is rendered all along 
the line. He thinks that an agent in any 
town who is interested in the associa- 
tion should get all or most of his com- 
petitors to join. If he is not able to 
induce his main competitors to enter the 
association Mr. Walsh said that there 
was something the matter with this 
agent. 


Men Grow By Mutual Help 


In speaking of the benefits of organiza- 
tion work he said that men grow by 
mutual help. When they get other men 
to help them they mutually develop. A 
man cannot accomplish much in busi- 
ness or anything else alone. If he tries 
to do it he fails. He called attention 
to the professional nature of insurance 
service, saying that these days the in- 
telligent assured want men who are 
masters of their business and can give 
them capable advice to handle their in- 
surance. He said that the business of 
this country is not done on a cash basis 
but credit enters into it very extensively. 
In order to maintain credit there must 
be insurance protection. He said that 
insurance men must stand for the best 





things in their communities, must be ac- 
tive in all good work, must be promi- 
nent in civic, political, social and neigh- 
borhood activities. He said that the time 
is coming when there will be a show 
down and those that are not giving value 
received must be eliminated. The acid 
test will be applied and only those in- 
surance agents will be left who are cap- 
able of rendering a real service. 


Should Combat Socialistic Tendencies 


He does not believe that the govern- 
ment will enter the insurance business, 
but said that individuals endeavoring to 
ally themselves with the government un- 
der the guise of winning the war are 
attempting to extend governmental func- 
tions. They can do much harm unless 
the insurance men are united to combat 
all these tendencies. He said that safety 
and service are the chief functions of 
insurance. He does not believe that in- 
surance institutions can do much by long 
range through correspondence or without 
agents. Assured need the local agents 
on the ground when emergencies occur 
and when help is needed. 


Should Create Business 


Mr. Walsh advised local agents to orig- 
inate business by soliciting use and oc- 
cupancy, tornado, accident and health, 
liability, and so on. He does not believe 
in agents being inactive when so much 
business can be developed through the 
side lines. He said that he used photo- 
graphs of an Indiana cyclone and sold 
hundreds of dollars of tornado business 
at Davenport by showing them. He does 
not believe that agents are awake to the 
opportunities about them for creating 
new business. He said that there is a 
big field for accident and health insur- 
ance among professional men who are 
making money and should have their 
incomes protected. They may be pur- 
chasing a $25 policy a year when they 
need a $100 policy. He said that there 
is a general feeling throughout the coun- 
try that assured are looking for agents 
who can give expert advice on all forms 
of insurance. He said that insurance 
agents of the country constitute a great 
moral, political and social force that 
should be directed in the right way. 


Eminent Speakers Heard 


The afternoon session was of great 
interest. Elliot Middleton of Chicago, as- 
sistant manager of the Western Actuarial 
Bureau, talked about use and occupancy 
and explained the rating schedule that 
is now employed in rating manufactur- 
ing and nonmanufacturing risks. Mana- 
ger: Charles H. Coates of the National 
Liberty, who is vice-president of the uni- 
form forms committee, gave a very ex- 
cellent treatise on uniform forms. At 
the close of his address Rudolph Belcher 
of Chicago, secretary of the uniform 
forms committee, answered a number of 
questions on uniform forms, showing 
that he was well versed in his line. Mr. 
Belcher said that owing to the govern- 
ment commandeering the paper supply 
that the committee had in hand the work 
of printing the forms for Illinois has 
been delayed, but he thought that they 
would be shipped out to Illinois agents 
in 60 days. He said that the forms for 
the mountain field are now being sent 
out and Illinois is the next state to be 
taken up. Outside of Cook county there 
are 10,000 local agents in Illinois and it 
will mean printing of 30,000,000 forms 
for them. 


Must Not Use Outside Forms 


Mr. Belcher said that in many towns 
merchants are having their own forms 
printed and supply these to the agents. 
The Western Union and Western Insur- 
anec Bureau make their forms manda- 
tory so the outside supply will have to 
be eliminated. Mr. Belcher suggested 
that where there were local boards the 
secretary may keep a supply of forms on 
hand for use of the agents. There are 


some forms needed that have not been 
passed on by the uniform forms com- 
mittee. Mr. Belcher said that the com- 
mittee is: now considering some symbol 
of uniformity that can be used by local 





agents for such cases, the forms to be 
passed on by the inspection bureau or 
the uniform forms committee. 


Patriotic Addresses Heard 


Last evening the Quincy local agents 
entertained the visitors at the Quincy 
hotel at a smoker, there being a number 
of field men present. At the banquet this 
evening the retiring president, George 
North Taylor, opened the after-dinner 
exercises and introduced C. M. Cart- 
wright of The National Underwriter, who 
was toastmaster. W. A. Bartlett the new 
president, was the first speaker and made 
a few remarks. Special Agent M. H. 
Grannatt of the New York Underwriters 
explained to agents some things they 
can do to help the cause along these 
days. Vice-President Walsh of the Na- 
tional association and Walter H. Ben- 
nett of Quincy, former Illinois state fire 
marshal, gave stirring patriotic addresses 
that were roundly applauded. Among 
those present at the meeting were R. A. 
Buckman, superintendent of the auto- 
mobile department of the Royal; As- 
sistant Secretary M. J. Moriarity of the 
western department of the Fidelity- 
Phenix; C. W. Olson, secretary of the 
Illinois Insurance Federation, and L. R. 
Hetherington, manager of the Midwest 
Live Stock of Quincy. 


Resolutions Passed 


Aside from the resolutions of appre- 
ciation to the agents of Quincy and 
others, the following were adopted: 

Whereas, many of our members have 
entered the service of the government, 
or other war service for the defense of 
the nation, and of those who remain en- 
gaged in the performance of their usual 
tasks thereby abandoning their families, 
their hopes, their ambitions and their 
business for the common cause, 

Whereas, these men and women have 
in many cases left behind them an in- 
surance business which, having been ac- 
quired by years of toil, was the sole 
support of their dependents and which 
may be easily dissipated and lost to them, 
therefore be it 

Resolved, by the members of the Illi- 
nois Association of Insurance Agents, 
that, fully realizing and appreciating 
the great sacrifice which our members 
in service are making, we would most 
deeply regret that any loss of business 
should be occasioned by their absence, 
and be it further 


Preserving Business of Associates 


Resolved, that deeming it both a moral 
and patriotic duty, we pledge ourselves, 
so far as it is within our power, to pre- 
serve intact the busines of our members 
while absent in service, and to the ob- 
servance of the following practices and 
recommendations that such _ business 
should be renewed for the benefit of the 
absent members, that their offices should 


“be assisted in every way toward a reten- 


tion of such business, that members los- 
ing business on account of absence in 
service notify the secretary of their 
local board in order that members ac- 
quiring such business may be advised and 
may restore it to the offices intrusted 
with its conversation. 


Protest Against Hostile Measures 


Whereas, we firmly and respectfully 
represent that the contemplated policy 
of a certain few members of Congress, 
as noted in bills already introduced, to- 
ward the American insurance market 
will seriously weaken this great protec- 
tive service, alienate and render timid 
the capital invested therein, and deprive 
insurance agents and many thousands of 
employes of the sources of their income 
and means of support for their families, 
which have been built up by more than 
a century of industry and application by 
universal service to personal and busi- 
ness interests, . 

Whereas, we believe that, on the other 
hand, the preservation of this universal 
voluntary and private system of accumu- 
lation and distribution of funds should, 
at this time particularly, be preserved 
intact and strengthened by government, 
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NORTHWEST MEETING 


Part four of this issue is devoted 
to the papers read at the Fire Un- 
derwriters Association of the 
Northwest Convention in Chicago, 
together with a running account 
of the meeting and the story of 
the Blue Goose business meeting 
and its good-fellowship dinner. 
There is always much interest in 
these annual events, as they bring 
to Chicago the flower of the field 
men of the west. 











NONESSENTIAL INDUSTRIES 


It would seem that the use and occu- 
pancy underwriters are not as thor- 
oughly alive as they might be to the 
hazard attached to nonessential indus- 
tries. Where a use and occupancy line 
is carried on a concern whose product 
is deemed nonessential by the govern- 
ment, the loss occurring to an impor- 
tant section of the plant would prob- 
ably be an expensive proposition for 
the companies carrying the risk. Lines 
on nonessential industries have been 
reduced and cancelled off rather freely 
in the last month or two since the gov- 
ernment has specifically ruled certain 
products nonessential. However, in 
order to be thoroughly safeguarded 
underwriters should give a little study 
to the matter and anticipate further 
action by the government. The first 
government ruling is simply a starter, 
and according to the government’s 
own anouncement is to be followed by 
something more broad and compre- 
hensive. The time to act with indus- 
tries that are likely to be affected is 
before the ruling is made. 

* * * 


WATCHING VACANT STORES 

Underwriters are watching very 
carefully these days their lines on va- 
cant property. It is found in almost 
every city that there are a number of 
vacant stores. Some of the smaller 
merchants have been squeezed out be- 
cause of going to war, the inability to 
get good help, the fluctuating prices and 
general unsatisfactory conditions grow- 
ing out of the war. The prohibition 
wave will no doubt also mean a num- 
ber of vacant saloons. In the outlying 
districts of the larger cities these va- 
cant properties are becoming more and 
more numerous. In many of the me- 
dium sized cities vacant stores can be 
found in the downtown business dis- 
trict. 

ee 
PREPARING SUPPLEMENT 

A supplement to the analytic system 
of rating is prepared and will be ready 
for distribution about Nov. 1. It ab- 
sorbs the changes recently made as a 
result of experience and changes in 
the town rating schedule. 

* Ok 
FORMING OIL POOL 

Plans for the organization of the Oil 
Insurance Association were practically 
completed at a meeting held in Chicago 
this week. This organization will write 
crude oil and oil properties, cooperat- 
ively on much the same plan that the 
Underwriters Grain Association han- 
dles the grain business. Since the rise 
in the price of oil, and the concentra- 
tion of values in the oil section of the 


southwest, it has been practically im- 
possible for owners of large properties 
to secure adequate coverage. Valuable 
properties such as the Cosden wells, 
near Tulsa, have been decidedly under- 
insured. The first task of the oil pool 
itp be to relieve situations such as 
this. 

The executive committee will formu- 
late rules of practice, select a perma- 
nent manager and make every effort 
to get the association into actual run- 
ning order before the first of the year. 
The membership is by companies. 

The following officers were elected: 
President, John H. Carr, Hartford; 
vice- -presidents, Neal Bassett, Firemens 
of Newark and C. R. Tuttle, Insurance 
Company of North America, and secre- 
tary, J. C. Harding, Springfield. The 
executive committee is made up of the 
officers and George H. Bell, National 
of Hartford; C. E. Dox, London & 
Lancashire; A. W. Perry, St. Paul Fire 
& Marine; ‘Walter D. Williams, Secur- 
ity & Reliance, and R. H. Purcell, Liv- 
erpool & pemeee 3 Globe. 


SOFT COAL HAZARD 


As heating plants are put into opera- 
tion for the winter it becomes appar- 
ent that there are going to be a large 
number of losses this winter due to 
the use of soft coal in plants un- 
equipped to burn it. Already several 
claims have come in where fire has 
started from sparks on the roof or 
where the use of soft coal in a plant 
intended to burn anthracite has caused 
a fire. Underwriters need to be re- 
minded that some institutions will be 
able to secure practically no hard coal 
at all and will be forced to burn a 
grade of coal for which their, heating 
plants were not built. 


STATE CHAIRMEN MEET 
A luncheon for the chairmen of the 
various state conservation committees 
was held in Chicago on Wednesday 
with C. R. Tuttle of the North Amer- 
ica ‘vail There are 19 state con- 
servation chairmen and about 15 were 
present. The purpose of the luncheon 
was to afford an opportunity for the 
different chairmen to meet the con- 

servation committee as a whole. 

* Ok OF 


NEW UNION COMMITTEES 


A. G. Dugan, president of the West- 
ern Union, has announced his commit- 
tees for a six months’ period. There 
are only a few changes. Charles E. 
Dox, of the London & Lancashire, and 
William S. Warren, of the Liverpool & 
London & Globe, ‘succeed Thomas E. 
Gallagher and Dugan & Carr on the 
governing and conference committees. 
John Marshall, of the Fireman’s Fund, 
succeeds Dugan & Carr on the fire pro- 
tection engineering committee. Ingram 
& Lerch, of the Great American, suc- 
ceed Dugan & Carr on the conference, 
large cities and traction committees, 
and Fred S. James, of the National, 
succeeds Dugan & Carr on the central 
actuarial committee. The personnel of 
the committees is as follows: 

Arbitration—ueorge W. Law, Royal, 
chairman; T. Collins, Providence- 
Washington; J. Montgomery and William 
Hare, Norwich Union; Ingram & Lerch, 
Great American; P. T. Kelsey, Sun; R. E. 
Lidster, Phoenix of E ngland; W. L. Steele, 
Niagara. 

Bulletin—George E. Haas, Atlas, chair- 
man; §S. T. Collins and C. W. Higley, Han- 
over; P. T. Kelsey and F. W. Sargeant, 
New Hampshire. 

Conference—J. W. Cochran, Fire Asso- 
ciation; J. C. Corbet, Northern; C. R. 





WANTED—State agent desires new 


connection with high grade fire company. 


Over fifteen years service present com-: 


pany. Minnesota field preferred. Val- 
uable acquaintance with hundreds promi- 


nent bank agencies. Address 26-P, care the Na- 
tional Underwriter. 





Wanted— Position by young 
woman experienced in fire in- 
surance work. Address 32-V. 


care The National Underwriter. 





4 in Chicago, Cook County and the C.eater Metropolitan District. QThisinspe. 
{Inspections 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Ywom 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. 
brokers and the business public, herewith tendering counsel 
Municipal Committees and all those who formulate insurance laws 


The undersigned sells this talent to companies, agents 
to all State Insurance Officiais, Legislative and 


—Dixit et Fecit— 


C. W. PIERCE 


Independent oe 2 ey Fire ~ 
Prevention Counsel 





NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 











ECONOMIZE 


ON HEAVY RISKS BY USING THE 
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FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 
IN SOUND VALUES IN ANY INDUSTRY 
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RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


REGISTERED MAIL 





Affiliated with 
fETNA LIFE INSUR“8CH CO. 
ETNA CASUALTY “* SURETY CO 








pr THE AUTOMOBILE 


MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 
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Tuttle, North America; C. R. Street, Fi- 
delity-Phenix; George H. Batchelder, 
Pennsylvania; Charles E. Dox, London & 
Lancashire; William S. Warren, Liverpool 
& London Globe; Fred S. James, Na- 
tional; C. A. Ludlum, Home. 

Conference, Large Cities—C. R. Street, 
chairman; J. . Cochran; Ingram & 
Lerch, Great American; Fred S. James, 
George W. Law. 

Fire Protection Engineering—H. C. 
Eddy, Commercial Union, chairman; A. 
F. Dean, Springfield; Charles E. Dox, 
London & Lancashire; John Marshall, 
Fireman’s Fund; W. Higiey and W. s. 
Warren, Liverpool & London & Globe. 

Governing—J. W. Cochran, J. C. Corbet, 

R. Tuttle, C. R. Street, George H. 
Batchelder; Charles E. Dox, London & 
Lancashire; William S. Warren, Liver- 
pool & London & Globe; Fred S. James, 
Cc. A. Ludlum. 

Grievance—George E. Haas, chairman; 
C. W. Higley, P. D. McGregor, Queen; 
George M. Lovejoy, Phoenix, Ct.; D. W. 
Redfield, Pennsylvania. 

Maps—C. R. Street, chairman; S. T. Col- 
lins, Charles E. Dox; Sigfried Schwartz, 
Westchester; A. H. Wray, Commercial 
Union. 

Membership— Thomas E. Gallagher, 
chairman; E. J. Booth, Michigan F. & M.; 
Milton Dargan, Royal; George E. Haas, 
J. Montgomery & William Hare, Ingram & 
sey and W. L. Steele. 

Patrol—W. B. Miekle, Western & Brit- 
ish America, chairman; B. C. Chapman, 
Jr., American Central; J. C. Corbet. 

Press—W. L. Steele, chairman; George 
E. Haas, W. B. Meikle. 

Publicity and Education—G. H. Batch- 
elder, chairman; C. W. Higley and J. R. 
Wilbur, Continental. 

Traction—Ingram & Lerch, H. C. Eddy, 
J. Montgomery, Wiiiiam Hare, Ingram & 
Lerch and C. A. Ludlum. 

Uniform Forms—C. R. Tuttle, North 
America, chairman; A. F. Dean, Fred S. 
James, C. A. Ludlum and Charles E. Dox. 

Tornado—W. B. Flickinger, Philadel- 
phia Underwriters, chairman; J. W. Coch- 
ran, A. F. Dean, George M. Lovejoy, C. 
a Sigfried Schwartz and J. R. 

ilbur. 

Central Actuarial Bureau—Fred 5S. 
weg H. C. Eddy, E. G. Richards, North 


Standardization of Term Rule—J. W. 
Cochran, chairman; Dugan & Carr, In- 
gram & Lerch. 

Use & Occupancy Forms and Schedules 
—A. & J. H. Stoddart, New York Under- 
writers, chairmen; A. F. Dean, George 
W. Law, George M. Lovejoy, H. E. Rees, 
Aetna; H. A. Smith, National; C. R. Tuttle. 

* * 

Charles F. Geise of Fred S. James & 
Co. of Chicago has been elected deputy 
grand master of the Illinois Grand Lodge 
of Masons, putting him in line for the 
grand mastership next year. Mr. Geise 
is well and favorably known in the in- 
surance business. For many years he was 
superintendent of agents of the Prussian 
National and Netherlands. 

*x* * * 

Brown, Anderson & Young, one of the 
old agencies in Chicago, established in 
1862 by the late Henry H. Brown, is 
retiring from the field. Fred E. Young 
and Oscar W. Schmidt, of the agency, 
will be associated with the office of R. W. 
Hosmer & Co. B. N. Anderson, who is 
a charter member in the Chicago Board 
has also gone with the Hosmer office. 
The Liverpool & London & Globe, which 
was represented by Brown, Anderson & 
Young, has transferred to the Hosmer 
agency, and it will discontinue writing 
for the Star, formerly the Liverpool & 
London & Globe of New York. 

* 

W. P. Craine, for many years associ- 
ated with Brown, Anderson & Young, 
has gone with John Naghten & Co., at 
Chicago. Mr. Craine has a large follow- 
ing among the’ brokers, and_ should 
prove a valuable connection for the 
Naghten office. 


Palmer’s Son Is Killed 


Calvin A. Palmer, president of the In- 
ter-State Fire of Detroit, received word 
this week that his son, James, who was 
in the infantry service in France, was 
killed in action about four weeks ago. 
Mr. Palmer had received previous word 
of his son’s death, but was unable to 
receive confirmation of the report until 
this week. 


ADJUSTER WANTED 


Chicago fire and automobile losses. Splen- 
did opportunity for right man. Best 
qualifications required. ard work, and 
sometimes long hours, but good future. 
Particularize fully, age, experience, compensation 


and when available. Address 31-A, care The 


National Underwriter. 





dent and health claim has. 











North Branch Fire 


INSURANCE 
COMPANY, 


Sunbury, Pa. 





Incorporated 1911 Capital $400,000.00 
City Fire comany of Penna., Pittsburgh, Pa. 
Incorporated 1870 Capital $225,000.00 





Incorporated 1851 





Pittsburgh Fire 


INSURANCE 
COMPANY, 


Pittsburgh, Pa. 


Capital $200,000.00 




















EXAMINERS MEETING 


HALL TALKS ON ADJUSTMENTS 
Outlines Relation of Duties to Exam- 


iner and Submits Suggestions Look- 
ing Toward Better Cooperation 





Thrasher Hall, the well known ad- | 
juster, discussed “Loss Adjustments | 
and Their Relation to the Work of the 
Examiner” at the first meeting of the 
season of the Examiners Club of Chicago 
last week. W. H. Clemons, general ad- 
juster of the Fidelity-Phenix, who was 
to have handled this topic was unable 
to appear because of illness. Con- 
cerning the adjuster’s part of the loss set- 
tlement, Mr. Hall said that the adjuster 
hould be the best business getter of the 
company. That is, the adjuster should so 
handle the assured that the settlement 
of a fire loss would have much the 
same effect in the community that the 
settlement of a life insurance or acci- 
He said 
that the adjuster should not hesitate 
to let the agent dip into the settlement 
of the loss, and it is up to the adjuster 
to line up the agent on his side of the 
case. If the agent is important or ag- 
gressive he will make himself felt at 
some stage of the loss settlement, and 
it is best to get in touch with him early 
in the game and avoid antagonism. 


How Examiners Can Help 


The examiner can do much to help 
the work of the loss adjuster by a 
proper and intelligent passing of busi- 
ness. The elimination of bad risks is 
probably not so important from the ad- 
juster’s standpoint as elimination of in- 
correct and dangerous forms. A form 
that is poorly drawn up and not prop- 
erly understood by the assured causes 
the adjuster considerable grief when 
a loss occurs. Mr. Hall said that even 
now it is not unusual to discover cases 
where examiners are passing household 
furniture business where there is spe- 
cific coverage on the piano or other 
valuable articles. 


Going Over Territory 


It is important, Mr. Hall said, that 
the examiner having a comparatively 
small field, should make an effort to 
get over it at least oncé or twice a 
year. A close acquaintance with con- 
ditions is essential to an intelligent 
underwriting of business in the field, 
and first hand knowledge of the peo- 





Two Assistant Examiners, one 
Re-insurance Clerk — Exceptionally ‘ 
good opportunity for two competent 
assistant examiners and a re-insur- 
ance clerk. Give experience. Address 


41-E, care The National Underwriter. 





The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 insurance Exchange 





Dram-Shop Indemnity 





ple and conditions in the territory cov- 
ered is important. 

Another suggestion made by Mr. 
Hall was that examiners should, wher- 
ever possible, assist in the adjustment 
of the larger losses in order to see the 
actual effect of fire, smoke and water 
on various stocks and buildings. Ex- 
aminers, Mr. Hall said, will often pass 
on lines with an eye to the actual fire 
— that may occur, overlooking 

a large extent the possibility of se- 
pet losses occurring because of smoke 
and water damage. This possibility 
does not make itself manifest on the 
map, and can only be properly under- 
stood by getting out and assisting to 
adjust a loss where the principal dam- 
age is the result of smoke and water. 


National Mutual Convention 


The annual convention of the National 
Association of Mutual Insurance Com- 
panies will likely be held in Chicago 
Nov. 13-14. The meeting was scheduled 
to be held in Des Moines but it was found 
desirable to make a change owing to the 
fact that the largest hotel there has been 
torn down, and a military cantonment is 
near by which taxes the hotel space. A 
referendum vote was taken as to whether 
the meeting should be held. The vote 
was 129 in favor of holding a meeting 
this year and 119 against. Of this num- 





ber 29 qualified their votes by saying a 
meeting should be held elsewhere. Of 
the negative votes a number voted for 
postponement because of conditions in 
Des Moines. Forty of the companies sug- 
gested a meeting in Chicago. The second 
postal vote is now coming in and so far 
there has been a 90 percent vote for Chi- 
eago and 80 percent for Novomber. 


Field Men Appointed 


A. G. Mai, formerly a local agent at 
Russell, Kan., has been appointed by the 
Elmer F. Bagley & Co. agency at Topeka, 
Kan., to do special agency work for the 
agency in Kansas. F. C. Seeber, formerly 
a local agent at Great Bend, Kan., has 
been appointed special agent for the 
Bagley agency for western Kansas. The 
Bagley agency has a general agency for 
several hail companies. 


Miscellaneous Notes 


The Earl C. Thompson agency at St. 
Louis has been appointed sole agents of 
the Glens Falls. 


The Home of New York has trans- 
ferred its connection at Harrisonburg, 
Va., from the W. L. Dechert Corporation 
to Burke & Price, effective Oct. 1 


M. A. Bergin was recently married to 
Miss Josephine C. Curtis, daughter of 
Charles E. Curtis, independent adjuster 
at Cleveland. Mr. Bergin is connected 
with Mr. Curtis’ office and pays special 
attention to automobile losses. 
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NEW PROBLEMS 


Ir was interesting to observe at the 
recent meeting of the ExaMINERS’ CLUB 
of Chicago that after the principal ad- 
dress had been given and the members 
began to interrogate the speaker prac- 
tically all of the questions concerned 
use and occupancy insurance. From 
the variety of questions asked it was 
apparent that U. & O., is still the chief 
worry of the examiner. 

The writing of the business has by 
no means become standardized. There 
are new questions constantly arising 
for which it is difficult to provide the 
answer. There is no precedent to go 
on. Every important change in the 
business life in the country, every 
shift in the money market, or, in other 
words, every change in the financial or 
commercial life of the country, seems 
to have some sort of an effect upon 
the underwriting of use and occupancy 
business. 

Much more than insurance it 
shifts with the wind. Naturally, then, 
the underwriter must keep pace. He 
must be able to sense new conditions 
as they arise, and understand their ap- 
plication to the intelligent underwrit- 
ing of U. & O. business. 

An underwriter said the other day 
that almost an entirely new set of 
problems were before examiners this 
year, and that while the conditions 
were fundamentally the same the man- 
ner in which the business was passed 
upon last winter cannot now be laid 
down as the rule and guide of conduct 
for this winter’s underwriting. 


fire 








MORAL HAZARD 


IN passing upon both fire and use 
and occupancy lines these days under- 
writers are impressed with the ab- 
sence of a moral hazard in the busi- 
ness offered. An underwriter said the 
other day that the moral hazard is 
less in evidence at this time than it has 
been in many years. With business 
going at top speed the moral hazard 
is no longer the first consideration in 
underwriting. 

An intelligent examination of use 
and occupancy business at this time 
demands a rather thorough understand- 
ing of business conditions generally, 
and at least a superficial knowledge of 
almost every branch of business with 
which there is a legitimate demand for 
use and occupancy coverage. The un- 
derwriter must know something about 
the length of time it will take to re- 





place machinery of various kinds, 
where the machinery is manufactured 
and whether it is necessary to import 
it from abroad. He must also be 
familiar with just how the government 
views the particular business in ques- 
tion, having in mind the rebuilding of 
plants after the fire and what the gov- 
ernment’s attitude would be toward 
furnishing supplies and material. With 
the exception of nonessential industries 
the moral hazard has in the very great 
majority of cases diminished to the 
vanishing point. The opportunity for 
real underwriting lies in the under- 
standing of replacement conditions. 








CONTINUE AGITATION 


CoMMENTING on the recent program of 
the NaTIoNAL ASSOCIATION OF INSURANCE 
AGENTS, some one spoke disparagingly of 
one number on the program, “Crepits.” 
It was termed a threadbare topic. 

It may have been often discussed 
and talked about, but the topic cer- 
tainly shouldn’t be dropped until the 
credit situation in the insurance busi- 
ness is better than it is today. Possi- 
bly the subject has been treated with 
threadbare arguments on many occa- 
sions, but as long as credit abuses are 
as great as at present the topic itself 
remains alive. 

A few years ago there was scarcely 
a life insurance convention held—and 
there are many conventions in this line 
of insurance as compared to other 
lines—at which this subject was not 
ciscussed: “Getting a Settlement with 
the Application.” It was an inevitable 
feature of every program. As a con- 
sequence life insurance companies have 
really shown a marked improvement 
in placing the policies applied for. 
When the applicant makes a payment 
he is tied up more securely than when 
he merely signs his name to an appli- 
cation. 

Fire and casualty insurance interests 
may have to go through the same sort 
of a tedious campaign of education 
among agents that the life insurance 
business did to improve its credit con- 
ditions. Certainly improvement is 
needed. ; 





NOT A MAGIC WORD 


Manacers of the FourrH Liserty 
Loan campaign in Chicago set out to 
raise a considerable sum for advertising 
just prior to the drive. The funds were 
to be used in supplementing the activi- 
ties fostered by the national CoMMITTEE 
on Pusiic INFoRMATION. The quota was 
divided up among the several lines of 
business in the city, including insur- 
ance. The amount sought from under- 
writing offices may have been greater 
than their just proportion, but it was not 
an, impossible or even an unusually 
large sum. The response to the call 
was far from what it should have been. 
This was not due to any lack of pa- 
triotism on the part of insurance peo- 
ple, for no class has worked harder in 
the various war activities than insur- 
ance men. But the word advertising 
does not strike a responsive chord in 
any loud tone among insurance people. 

The field of insurance advertising 
has been neglected. 

The subject is one that deserves at- 
tention of agents and company men. 
It is a subject that should appear more 
often on convention programs—not for 
the benefit of those that sell advertis- 
ing but for the benefit of those who 
might use it to their own advantage. 


Personal Side of the 
- Insurance Business 


Frank A. Dunning, formerly in the 
insurance business at Chicago, later a 
field man for the Herrick & Auerbach 
general agency in that city and then 
an adjuster in Minneapolis has located 
at Akron, Ohio, having opened an office 
there to adjust losses for the assured. 

S 





E. H. Lougee, one of the leading 
agents of Council Bluffs, lowa, has 
been appointed assistant general man- 
ager of the American Red Cross and 
will make his headquarters at New 
York until the close of the war: He will 
serve with General Manager Harvey D. 
Gibson. The business at Council Bluffs 
will be handled by Tom Green, and in 
Omaha by T. D. Metcalf. Mr. Lougee 
is one of the leading mortgage bankers 
of Iowa, as well as being prominent as 
an insurance agent. 


Wilfred W. Mack, vice-president of 
the Weekly Underwriter of New York 
City, has been commissioned a captain 
in the division of finance and accounts 
of the quartermaster corps and reported 
at Washington last Saturday. Captain 
Mack is well known to the insurance 
fraternity. He was formerly stationed 
at Atlanta, Ga., and later at Chicago for 
the Insurance Field. Later he joined 
his brother, L. Alexander Mack, at the 
head office of the Weekly Underwriter, 
being a member of the publishing firm. 
Captain Mack has been interested in 
military affairs for a number of years 
and since August a year ago has been 
a member of the Veteran Corps of Ar- 
tillery, being the only body of troops 
in New York under arms left in New 
York State. 


One of the interesting and unusual 
things in mutual fire insurance circles 
has been the remarkable development 
and growth of the Ohio Underwriters’ 
Mutual of Van Wert, O. Four or five 
years ago this company was in deplor- 
able financial circumstances. Many 
mutual men doubted the wisdom of 
having it moved from Columbus to Van 
Wert, and it was regarded as hopeless 
to try to rehabilitate it. 

However, the impossible has been 
done and C. A. L. Purmort, its presi- 
dent, and C. M. Purmort, its secretary, 
have brought it to the front in a splen- 
did manner. The company now has 
about $45,000 surplus and is entirely 
“out of the woods.” At the time the 
Purmort’ brothers took it in charge it 
was felt that the failure of the com- 
pany might cause injury to the reputa- 
tion of the Ohio mutuals, which have 
always been above reproach. ‘The 
present condition of the company re- 
flects great credit upon the manage- 
ment of the Purmorts. 


Charles E. Curtis, independent ad- 
juster at Toledo, has received word 
from the American Red Cross in 
France that his son, Kent Curtis of the 
aviation department of the American 
Expeditionary Forces, is a prisoner in 
Germany, camp unknown. Word of 
his death from wounds was _trans- 
mitted to Mr. Curtis by the adjutant 
general some time ago, but the later 
message from the Red Cross is taken 
as a correction of the original report. 
The many friends of both the older and 
younger Mr. Curtis will be pleased at 
the better news. 


Eugene Walsh, of Davenport, Iowa, 
president of the Iowa Association of 
Insurance Agents and vice-president of 
the National Association, was in the 
New Willard hotel at Washington, D. 
C., a few nights ago when the fire 
broke out in that hostelry. Mr. Walsh 
was awakened, finding smoke pouring 
into his room, and saw there was no 
fire escape at his window. He finally 
got down to the lobby through the 
hall, appearing barefooted and with his 





overcoat about him. He discovered 
himself, however, in very prominent 

















EUGENE WALSH 


Vice-President National Agency Ass’n 
Davenport, Ia. 





company, as Vice-President Marshall, 
a number of senators and govern- 
mental dignitaries were accosting each 
other in the hotel lobby very dishabille. 

Mr. Walsh has come into prominence 
within the last few years in agency as- 
sociation work. At the Cleveland 
meeting of the National association 
his power as a speaker, his great vision 
as an agent and his standing as a man 
of affairs were abundantly exhibited. 
At the recent annual meeting of the 
Illinois Agency Association at Quincy 
Mr. Walsh spoke at the business meet- 
ing and later at the banquet in so elo- 
quent and convincing a manner that he 
electrified his hearers. As vice-presi- 
dent of the National association he will 
have particular charge of Minnesota, 
Iowa, Wisconsin, Illinois and Indiana. 
There are something like 43,000 local 
agents in this territory. Mr. Walsh in- 
tends to make a heavy drive for mem- 
bership in these states. He is a lead- 
ing local agent in his city, his firm be- 
ing Snyder, Walsh & Hynes. 


Frank M. Rice, the well known fire 
insurance man of Chicago, has two 
sons in military service. Fred Rice 
is a second lieutenant at Camp Grant, 
having secured his commission after 
attending the officers’ training camp 
at Fort Sheridan. Lawrence Rice is 
an ensign in the navy, having enlisted 
soon after the war started. Both 
young men are doing splendid work. 


Notice of his elevation to life mem- 
bership in the Fire Underwriters As- 
sociation of the Northwest served to 
remind Edward Meinel, of Meinel & 
Wemple, United States managers of 
the Paternelle of Paris, that 25 years 
had elapsed since he joined the organi- 
zation as a hustling young special 
agent. The years have dealt kindly 
with Mr. Meinel, whose eye is as bright 
and step as elastic as they were in the 
days when he traveled the Missouri 
field for the Manchester, and equally 
true is the statement that despite man- 
agerial honors and a substantial bank 
account, Mr. Meinel continues to wear 
the same sized hat. 


Among the Canadians attending the 
Northwest and Blue Goose functions was 
Alfred W. Wright, Canadian general man- 
ager of the London & Lancashire and 
manager of two home companies.. While 
in Chicago he also conferred with United 
States Manager McIlwaine of Hartford 
and Western Manager C. E. Dox of Chi- 
cago. Mr. Wright’s son was a member 
of the Scott expedition, which went to 
the south pole, and he is now in service 
in France. He has been one of the very 
few on whom the Legion of Honor has 
been conferred. His father has not been 
advised of the reason for this signal 
honor, the service having been such that 
secrecy must be maintained in regard to 
it till later. 
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OHIO AND WEST VIRGINIA 


TWO WOMEN RATE MAKERS 











Ohio Bureau Has Replaced Men Lost 
to Inspection Ranks—Two More 
in War Work 


COLUMBUS, O., Oct. 1.—The ranks 
of the men employed by the Ohio In- 
spection Bureau have been further de- 
pleted by war conditions. O. F. Gibbs, 
sprinkler inspector and engineer of the 
West Virginia branch, headquarters 
Wheeling, has been detailed to the 
Morgantown, W. Va., university as in- 
structor to the student cadets. L. B. 
Selby of the Akron branch, who was 
laboratory and general inspector here, 
has also been detailed to Morgantown. 

The central office now has two lady 
inspectors on duty and they are do- 
ing well. Others may be placed on 
duty. There never was a better time 
in the world for women to get into a 
fascinating and profitable business. 

There are two ladies in the actuarial 
department of the Ohio state insurance 
department, Miss Thurza Black and 
Miss Fawn Summer. Both are en- 
thusiastic over their work. 


New Toledo Agency 


The Ricaby-Rowland-Wood Co. has 
been incorporated at Toledo, O., with a 
capital stock of $10,000, with offices at 
318 Huron Ave. George R. Ricaby, who 
has been with the E. H. Close Realty Co., 
is president of the new agency and K. C. 
Rowland, who has had charge of the 
insurance department of the E. H. Close 
Realty Co., is secretary. The agency will 
do a large real estate and subdivision de- 
velopment business in addtiion to insur- 
ance. 


Dick in Local Business 


G. C. Dick, special agent of the Colonial 
Underwriters, is leaving the field and is 
entering the local agency field at Char- 
leston, W. Va. 


Gibbs Becomes Instructor 


O. F. Gibbs, sprinkler engineer of the 
West Virginia Inspection Bureau, will go 
to the West Virginia University at Mor- 
gantown, W. Va., to instruct students in 
radio and electrical work for the gov- 
ernment. 


Ohio Notes 


Henry W. Acker, Fort Washington, 
Ohio, has disposed of his business and 
moved to Columbus. 


Edward J. Weiss, special agent of the 
Reliable, Dayton, was recently married 
to Miss Eva Wilson. Mr. Weiss makes 
his headquarters at the home office. 

Cort M. Schock, prominent local agent 
at Norwalk, Ohio, is now at the Langley 
flying field, Hampton, Va., where he is 
engaged in war work. 

Friends and associates of J. T. Kirk- 
wood, who formerly represented the 
Philadelphia Underwriters in the Ohio 
field, are arranging to present him with 
a token of their esteem. Mr. Kirkwood 
now lives at San Diego, Cal. J. C. 
Wharton, of the Sun, is chairman of 
the committee in charge of the matter. 

J. C. Wharton, Ohio State agent of the 
Sun of England, has completed his con- 
servation inspection work in Richland 
and Ashland counties. He found con- 
siderable improvement in the risks and 
the manner in which they are guarded 
and taken care of since the inspection 
made a year ago. 


William Schwartz of the Durst & 
Schwartz Agency at Waukegan, IIl., has 
entered the students’ military training 
class at Madison, Wis. His brother, 
Emanuel Schwartz, who was formerly 
head of the agency, enlisted over a year 
ago in the navy. 


Frank L. Shaw, a well known local 
agent at North Fond du Lac, Wis., was 
married on Sept. 23 to Miss Elizabeth 
Helen Clark of Eldorado, Wis. Mr. and 
Mrs. Shaw will be at home at 103 Fifth 


Miss Blanche Knowles, assistant man- 
ager of the Central Audit Bureau at 
Milwaukee, Wis., died suddenly this week 
after a short illness of pneumonia. 








Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


WALTER C. LEACH, Secy. 


We can tell them to you, 








CENTRAL WESTERN STATES 


COMMENT ON FILM EXCHANGE 








Inspector Tells About Some of the 
Hazards of Storage and 
Operation 





_ An inspector furnishes some interest- 
ing observations on moving pictures 
and film exchange fires. He says: 


Two recent fires in Detroit prompt me 
to call attention to the ever present danger 
of having present day films in use or in 
storage. In the summer of 1916 a fire 
occurred in a four-story brick building 
on Jefferson avenue, East, near Griswold 
street, caused by a spark from motor ig- 
niting films. The combustion was so 
rapid that employees escaped with diffi- 
culty. Entire building burned, leaving 
the bare walls standing. This fire caused 
the city officials to take steps compelling 
owners of exchanges to move into fire- 
proof buildings. Such a building has just 
been completed and thoroughly equipped 
with an automatic sprinkler system. 

About 6:30 p. m., Nov. 16, the World’s 
Film Exchange, occupying the fifth floor 
of this building, had a fire which started 
either in vault or in repair department 
adjacent. Several explosions followed in 
rapid succession, blowing out partitions 
and causing rapid spread of fire. The 
employees, mostly women, made their 
exit either through fire doors into the east 
section or were rescued by the firemen. 
The automatic sprinklers worked in good 
shape and helped confine the fire to the 
floor on which fire started and also pre- 
vented it from spreading to east section. 
The fumes were so great that the fire de- 
partment worked with a great handicap. 
The fire department remained at the build- 
ing until 4 a. m, the following day. It 
simply shows that under the most favor- 
able conditions such hazards are hard to 
control. I understand that in France 
only non-inflammable films are used. 

It is stated that at a slight increase in 
cost, the results obtained in safer devices 
would greatly benefit the public. In the 
larger photo play houses standard booths 
are installed, reducing the hazard to a 
certain extent, but the underwriters even 
then regard the risk as additional and a 
charge is made accordingly. 

Small theaters, of which there are 
many, use wood metal lined booths with 
a haphazard system of installation and 
using films freshly cleaned with ether. 
If these pictures are operated in omnibus 
buildings, every tenant in the block pays 
a much hgher rate of premium and usu- 
ally wonders why. 

Film exchanges are a constant menace 
to life in the congested districts and also 
add much to the cost of insurance. A 
building that would normally be accepted 
by the underwriters as good or fair is 
liable to have a K. O. sign printed on 
individual maps owing to increased haz- 
ard if a film stock is put in, 

The process of cleaning films with 
ether, which consists of immersing a 
cloth in ether and passing the film 
through, is one that could be done away 
with. The substitute is carbon tetro chlo- 
ride used in a similar manner and which 
gives better results and acts as a re- 
tardent rather than additional hazard. 
There is on the market a machine espe- 
cially designed for cleaning films, but film 
exchange owners claim that it does not 
give such good results as the cleaning by 
hand with carbon tetro chloride. 

Vaults for storage of films should be 
placed adjacent to windows or where ven- 
tilation of room can be readily accom- 
plished. Small vent openings in wired 
glass windows will assist materially in 
ridding the rooms of fumes. 

The magazine should have an automatic 
shutter that will drop instantly if ma- 
chine stops and prevent ignition outside 





of reel enclosure. Upper reel section, part 


between that and takeup magazine, should 
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Ohio Agents, you will get theb 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


if you repr 





FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 


AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. O. E. STRAUCH, Asst. Secy. 
WM. V. FISCHER, Superintendent of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
pecial Agent for Ohio, Indiana and Penna. 
Herrick @ Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins..Co. 
Organized 1864 


Oreuniecd 1881 





COMBINED STATEMENT 





Capital - + 4 = — $250,000.60 
Assets e - e a 942,227.90 
Surplus to Policy Holders . 624,198.7¢ 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agi. 





1898 1918 


Security Mutual 


Fire Insurance Company 

Chatfield, Minnesota 
An unsurpassed record for 
prompt adjustment and pay- 
ment of all honest losses. 
Admitted in the State of Min- 
nesota, North Dakota, South 
Dakota and Montana. 

Insurance in force over $17,000,000 


Twenty Years of Service 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 


Columbiana County 
Mutual Fire Ins. Co. 


fides O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a generes 
business. 


- Our contracts have been good for three: 





fourths of a century and are still good. 











The Liberty Mutual 


J. R. JONES, Secretary and Manager 


HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 


Insurance Company 
DAYTON, OHIO 

















Our insurance covers Fire, Theft, Public Liability and Property” 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 


Live agents wanted in Wisconsin. Good commissions. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


15.00 
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be thoroughly enclosed to prevent film, in 
case of breaking from coming in contact 
with motor driving device. 

The lower reel takes up the film as fast 
as it is unwound, but as it is reversed the 
same must be rewound by hand before 
pictures can be shown again. Rewinding 
should be done in a separate compartment, 
Very few booths are so equipped. 


Suit Brought Over Salvage 


INDIANAPOLIS, IND., Oct. 2.—At In- 
dianapolis’ forty-three fire companies 
appear as plaintiffs in a suit in which 
damages of $100,000 are demanded for 
alleged breach of contract for the salv- 
age of property of the tenants of the 
Industrial building, which burned last 
January. The defendants named are Max 
Zeigler & Bro., William F. Jones and 
Jacob Weisburg, doing business as the 
Broadway Machinery Company; James 
and Richard Smith, doing business as 
the Eastern Machinery Company; Louis 
Wagshall and Abraham Flieg, operating 
as the Indiana Metal & Machinery Com- 
pany; Frank L. Braden and the Republic 
Casualty of Pittsburgh. The plaintiffs 
allege that they entered into a contract 
with the defendants, except the Republic 
Casualty, whereby the latter were to 
salvage the property upon a basis of 
25 percent of the amount recovered as 
their compensation, and that, in any 
event, they were to pay the plaintiffs 
not less than $25,000, for which the cas- 
ualty company became surety. It is al- 
leged that the defendants have recovered 
goods and materials to the value of 
$25,000, which they have removed from 
Marion county and that they have salv- 
aged other property for which they have 
received $50,000 which it alleged they 
now hold and that they refuse to settle 
with plaintiffs. In addition to the dam- 
ages sought, the plaintiff asks for $10,- 
000 as attorneys’ fees. 


Plans for Illinois Pond 


A. R. Monroe, who was recently elect- 
ed the most loyal gander of the 
Illinois pond of the Blue Goose, an- 
nounces that hereafter the ladies will 
be present at all the functions of the 
order. Mr. Monroe, who, by the way, 
is the first manager to head the Illinois 
pond, is planning an interesting and 
active year as head of the order. A 
new and varied form of wholesome en- 
tertainment is to be provided at regular 
intervals during the year. 


Will Teach Fire Prevention 


MILWAUKEE, Oct. 1—An elementary 
course in fire prevention instruction will 
be introduced into the public school cur- 
riculum in Milwaukee if present plans 
do not miscarry. Thomas A. Clancy, chief 
of the fire department, cooperating with 
Milton C. Potter, superintendent of 
schools, and Frank M. Harbach, secre- 
tary of the board of school directors, has 
made excellent progress in preliminary 
details of the proposed plan. 


Harry G. Carter Dies 


Harry G. Carter, a local agent at 
Janesville, Wis., for the past thirty years, 
died suddenly of heart disease Sept. 27. 
For the past nineteen years he has been 
a partner of O. S. Morse under the firm 
name of Carter & Morse, and prior to 
that was in business with Frank C. 
Haselton, now superintendent of losses 
at the home office of the Phoenix of 
Hartford and for many years a leading 
field man and adjuster in Illinois. 


Wisconsin State Fund 


MADISON, WIS., Oct. 1.—The state 
insurance fund which Wisconsin has 
maintained for some years for the in- 
surance of state and county property has 
a balance of $141,025.87. Last June, $78,- 
137.99, the amount still due the general 
fund because of the old capital fire loss, 
was returned to the treasury from the 
state insurance fund. Ail obligations are 
now paid, with $141,025.87 remaining as 
a balance. 


The Globe Automatic Sprinkler Com- 
pany is equipping the miscellaneous mer- 
eantile occupancy building of the E. A. 
Knowlton Company, 115-123 South Broad- 
way, Rochester, Minn. The _ sprinkler 
system will be operative by Oct. 15 and 
ee point to first class protec- 

on. 


D. E. Kerby of Kerby & Lynch of Sioux 
City, Iowa, died last week. He was not 
only prominent in local agency circles 
but had taken an active part in north- 
western Iowa politics and was well 
known. 


John L. Bleakly, president of the Cen- 
tral National Fire of Des Moines and for- 
merly state auditor,. was elected presi- 
dent of the Iowa Builéing & Loan asso- 


SOUTHWESTERN STATES 


WHAT SHALL COMMISSIONS BE 








Companies Will Grant Increased Com- 
pensation Under New State Ruling 
—Percents Still Undetermined 


NEW YORK CITY, Oct. 1—Com- 
pany offices have been bombarded by 
their Texas agents during the past six 
weeks with requests for increased com- 
missions, the local men of the Lone 
Star state suffering in common with 
their neighbors in other lines of effort 
from the high cost of living. 

While all agents in the stzte are in 
accord in asking increased c npensa- 


tion for their services, no coi, erable 
number are agreed as to what _.»rm the 
advance shall take—whether © flat in- 


crease from the present 15 fercent to 
17% percent, 15 percent and contin- 
gent, or a graduated scale of 15, 20 and 
25, such as is allowed in Mississippi, 
Louisiana and other contiguous terri- 
tory. Managing underwriters are in- 
clined to accede to the basic claim of 
the agents, and it is probable that a 
general conference of company execu- 
tives will be held in New York City 
in the near future to discuss the matter. 
For years the Texas agents have 
been insisting that they were discrim- 
inated against in the matter of com- 
missions, but the invariable answer of 
managing underwriters to the appeal 
was the unprofitable character of the 


fire insurance business in the Lone 
Star state. : 
Within recent months, however, 


there has been notable improvement in 
this direction; rates upon the hitherto 
highly unprofitable classes of dwell- 
ings, cottonsed oil mills, cotton ware- 
houses and the like, having been ad- 
vanced, and the term rules as applied 
to dwellings adopted. Because of this 
condition company men are willing to 
talk increased compensation to the 
Texas agents and a definite agreement 
may be effected before long. 

Of course, whatever arrangements 
are made will be individual as between 
each company and its representatives, 
the anticompact law of Texas forbid- 
ding offices taking concerted action. 
A form of agreement permitting the 
payment of added compensation to lo- 
cal agents was recently approved by 
the attorney-general of Texas, though 
the amount or plan of payment was 
not gone into, such action being left to 
the individual judgment of company ex- 
ecutives and their respective agents. 


Texas Notes 


The fire loss in Austin, Texas, so far 
this year has been less than $40,000, in- 
surance considered. This is a remark- 
able record for a city the size of Austin. 

Capt. Robert L. Pollard succeeded A. 
R, Andrews, Oct. 1, as a member of the 
Texas state fire commission, Mr. An- 
drews having resigned to accept ap- 
pointment of manager of the Texas Cot- 
ton Seed Oil Mill Bureau at Dallas. Cap- 
tain Pollard for years was prominent 
in insurance circles in Texas, having 
been a special agent and adjuster and 
later secretary of the old Texas fire 
rating board which was abolished when 
the present fire commission was created. 


The sole agency of the Continental 
at Denver, Colo., has been transferred 
from the German-American Trust Co. to 








H. M. BARFIELD 
President 


CHARLES H. HARRADEN 


Managing Underwriter 


H. S. BASSETT 


Secretary 


Buckeye National Fire 
Insurance Co. 





DN ysis ciclanedcamianesaetannaae . $100,000 
Writing Business Through Ohio Agents Conservative Underwritin: 
ECONOMIC MANAGEMENT MAKING SPLENDID PROGRES 








OHIO AGENTS WANTED! 











F.R.Ormsby,Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 








TOTAL ASSETS 
A. C. CUMMINS, President 


$2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


j. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 


Reta Mesdisias Association Mutual Fire inmates Co. 
Incorporated 1911 FARGO, N. D. 
J. T. NELSON, President W. D. AUSTIN, Secretary 





























E. J. Forney, Pres. J. M. Cook, Sec’y. 
. Incorporated 1873 
Dayton Mutual Fire — 
DAYTON 
Insurance Co., "éro oe —— 
B. C. COLEMAN, Secy. ee ne 
OF MANSFIELD, OHIO 
Conservative and Careful 
Monagement Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. . 
{An Agency Company 

















“* Fire Insurance as You Would Write Iit’’ 
The Merchants — oy nao Co. of Indiana 
toc. im) 
The Indiana Retail Sieodhaale’ ‘Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 


ndianapolis 





Standart & Main. 





Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
I Secretary & Mgr. 


























sien at the state Rgavention at Water- 
00. 








Low Rates on Automobile Insurance 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


HAMILTON, OHIO 


























Mgr. 
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SURCHARGE COMES UP AGAIN 





Companies Preparing to Renew Re- 
quest for 10 Percent Advance 
in Kansas 





TOPEKA, KAN., Oct. 1.—The sec- 
ond effort to establish the 10 percent 
war surcharge in Kansas will be made 
shortly by the stock fire companies. 
Carey J. Wilson, insurance commis- 
sioner, has been notified by the com- 








panies that they desire to present their 
facts to the department again and that 
the committee from the Chicago offices 
would be here the latter part of this 
week for this purpose. 


First Attempt Last Spring 


The first attempt of the companies 
to get the surcharge into effect in Kan- 
sas was made early in the summer. It 
was: based purely on being a war meas- 
ure and the question of the adequacy 
of the rates and the actual necessity 
of the companies to have the increased 
premium were not presented except in 
connection with the war. The depart- 
ment could not see its way clear to 
allow the surcharge in Kansas in view 
of the fact that a part of the surcharge 
would be used to pay corporation and 
profits taxes which the government in- 
tended the corporation and_ the 
stockholders and not the _ policy- 
holders should pay. The companies 
were told that the surcharge would 
not be permitted upon the showing 
made, and without waiting for the for- 
mal order denying the surcharge the 
companies withdrew their application. 


Withdrawn Without Prejudice 


The withdrawal was without preju- 
dice and with the understanding that it 
could be presented in another form or 
upon an additional showing: at any fu- 
ture time. The notice sent to Mr. 
Wilson indicates that the —_— will 
make their showing for the 10 percent 
surcharge purely upon the ground that 
they are losing money at present rates 
in Kansas. The tremendous increases in 
railroad fares and in materials for re- 
placements are making big cuts in the 
insurance revenues and it is asserted 
that the present premiums are insuffi- 
cient to pay the costs of transacting 
business and the losses in Kansas. 

Some of the insurance men were in- 
clined to believe that politics had 
something to do with the original re- 
fusal of the department to allow the sur- 
charge. When the notice that the sur- 
charge would not be allowed was made, 
the companies asked if they could pre- 
sent the matter later. This was agree- 
able, but the request was made for the 
companies to wait until after the pri- 
maries in August. They have waited 
now nearly two months before attempt- 
ing to make the showing. 


FIREMEN THREATEN STRIKE 


Kansas City Situation Becomes Ap- 
prehensive—Mayor Refuses to Allow 
Any Increase in Pay 











The citizens of Kansas City, Mo., are 
considerably agitated over the threat 
of the firemen to go on a strike. 
Mayor Coghill gave an ultimatum that 
the city would not recognize the de- 
mands of the firemen for an increase 
in pay. The firemen want the mayor 
to submit the question to the war labor 
board and the mayor refuses to do this. 
The Chamber of Commerce has taken 
a hand by appointing a special com- 
mittee to meet with the firemen and 
see what can be done. The city fire- 
men have a trade union and are carry- 
ing on their propaganda through that. 
The City Firemens’ Union is asking 
increased pay amounting to 25 percent. 
The mayor says that the city’s finances 
will not permit it. The Chamber of 
Commerce committee suggests to the 









F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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return to the old platoon system an 
increase in wages could be given. If 
the single platoon system is adopted it 
is thought the city could get along 
with fewer firemen and those released 
from the department could engage in 
other work. Their wages could go to 
those left. 





Will Inspect Elevators 


OMAHA, NEB., Sept. 30.—Fire in- 
surance men of Nebraska, working with 
the Nebraska State Conservation As- 
sociation, of which W. C. Lyle of this 
city is chairman, started today to in- 
spect every grain elevator and food 
warehouse in Nebraska. By the mid- 
dle of the month the inspections will 
be completed. Nebraska’s elevators 
were never so numerous, or so full of 
grain as now. 





Change on Livestock Rates 


TOPEKA, KAN., Oct. 1—An important 
change in the Kansas farm schedule as 
it relates to fire and tornado insurance 
on live stock has been made by the fire 
companies. The schedule is still not 
satisfactory either to the farmers, com- 
panies or the department and W. J. 
Bryden, actuary for the department, is 
in Chicago this week discussing addi- 
tional changes in the schedule which will 
prevent alleged discriminations among 
the farmers. 

The amendment to the old schedule 
provides for insurance on live stock 
separate from any other farm property. 
Formerly all farm property, including all 
live stock, had to be insured together 
and the basis of the live stock insurance 
was the value of the most valuable ani- 
mal in the herd. Under the old schedule 
a farmer with a cow worth $200 had tc 
insure all his cattle at this rate when 
as a matter of fact a lot of the herd 
might be worth much less. Payment of 
losses was made upon the actual valueg 
of the animals. 

























WRITE HAIL INSURANCE 


wah 





Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 




















Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 


























Under the amendment live stock may 
be insured separately and a maximum of 


animal over two years old in the herd. 
This value, or any value may be declared 
for all animals over two years old for 
either cattle, horses or mules and a dif- 
ferent value may be fixed for these 
classes under two years old. The maxi- 
mum for hogs is $50 a head and for sheep 
$25 a head. 

Where the insurance is written on live 


stock in conjunction with other farm 
property the old rule is to remain in 
force. 





Object to Firemen’s Union 


OMAHA, NEB., Oct. 2.—The city of 
Omaha and the fire department have 
locked horns over whether the firemen 
may have a union affiliated with the 
American Federation of Labor. The fire- 
men have organized, have affiliated and 
have secured their charter. The city com- 
missioners passed a resolution making 
membership in such a union immediate 
cause for dismissal. The resolution has 
not been enforced. 

A federal mediator is at present in 
Omaha, invited by the firemen’s union, 
to settle the question. The city commis- 
sioners, saying the firemen shall not 
have a divided allegiance, are supported 
in their stand by the Chamber of Com- 





mayor that a compromise be effected. It 
is thought the firemen will agree to a 


merce, Rotary Club and by the local fire 
agents of the city. 


$250 is fixed as the value of any single | 












GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 


ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 










































Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 


FIRE found in 

LIGHTNING Metropolitan 

EXPLOSION 4 — % be 

SELF-IGNITION “y a —— 
TORNADO 


; gentlemen, al- 
se <=:' soa Club Grill 


Exclusively European Plan—$1.50 aad upward | 
Under the exclusive management of 
H. J. TREMAIN 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
CHICAGO SAN FRANC SCO 











NEW YORK 














Se eae 


























Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 





























A IT 
MARK INSURES 
OF QUALITY THE BEST 





TRADE MARK 


St. Louis Lightning Rod Co. 


DeKalb and Trudeau Streets ST. LOUIS, MO. 




















UNDERWRITING OFFICE 
4611 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 





THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 








Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Severaj 
Forms Written by No @*=- 
Company. 


R. G. REYNOLDS, Secretary 
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KENTUCKY AND THE SOUTH 


LUMBER PILES UP IN YARDS 











Embargo on Shipments Results in 
Congestion at Mills and Need for 
More Insurance 





MEMPHIS, Oct. 1.—More lumber 
insurance is being taken out at the 
present time than for several months 
past in the south and west, including 
the northwest, Under a recently an- 
nounced U. S. Railroad Administra- 
tion embargo no lumber may move 
from the west or south to points within 
Central Freight Association territory, 
this including all territory east of the 
Mississippi line, and north of the Ohio 
and Potomac rivers. In other words lum- 
ber shipments except for a few specified 
government uses cannot be_ shipped 
into the central or eastern states, ex- 
cept on permits, which will be and are 
very slow in forthcoming. Many of the 
mills as well as the jobbers have 
heavy orders on hand for delivery to 
concerns using the material in war 
work of one kind or another. The re- 
sult is that stocks of building material, 
hardwoods, etc., are rapidly accumu- 
lating in the southern and _ western 
states, where in some instances the 
trade will be cut off from fifty percent 
or more of its business until such a 
time as permits are easily obtained, and 
movement to concerns utilizing woods 
in war industries is free. Some of the 
mills are planning to shut down as it 
will be impossible to run on _ high 
priced labor with stock going on the 
yards instead of cars. The present ex- 
pense of cutting lumber is so great 
that lumbermen have to realize rapidly 
on their cuttings. 


MAY INCREASE WHISKY RATES 








Plan on Foot to Get Away from Flat 
Rates and Go on Specific 
Basis 





LOUISVILLE, KY., ‘Sept. 30.— 
While nothing official has been given 
out it is understood that a big change 
in whisky rates is being contemplated 
and may be announced shortly. Many 
years ago whisky insured in bond was 
placed on a flat rate, thus affording a 
competitive basis upon which to handle 
the business. Under this plan whisky 
in bond was insured at the rate of 50 
cents per $100 in brick warehouses, 65 
cents in iron clad and 75 cents in 
frame, provided the warehouses were 
not within 100 feet of the distillery. 

However, the recent heavy loss at 
Owensboro, Ky., in the fire at the Green 
River Distilling Co., coupled with the 
fact that many companies lost their 
profits of years, and stand little chance 
of recovery on future business, has re- 
sulted in much discussion of the present 
method of rating. The moral hazard has 
increased with the tightening up of the 
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percent over the existing flat rates. It 
would really have been much better if 
this had been done many years ago, as 
fiat rates do not differentiate properly on 
risks, especially country risks where no 
city protection is afforded, as was the 
case at Owensboro, and at many of the 
isolated distilling plants of the state. 


MUCH FINE LEAF TO INSURE 








Kentucky Tobacco Crop Big and Val- 
ues High—Embargo on Shed 
Building Is Raised 





LOUISVILLE, KY., Oct. 1—Re- 
ports of early frost cutting down to- 
bacco in Kentucky are incorrect, and 
from present indications the present 
fine growing weather will result in an 
excellent late crop. For a time drouth 
interfered, and last week reports were 
numerous concerning damage by frost. 
From present indications much high 
priced tobacco will shortly become in- 
sured. 

Recent announcement by the gov- 
ernment relative to allowing farmers 
a larger margin for farm improvements 
give promise of more insurance in the 
rural district. Under the plan of hold- 
ing back the farmers in their building 
plans it was impossible to erect any 
really large tobacco barns or do other 
work of a necessary character. The 
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farmers at present have the money to 
make these improvements. This was 
shown at a recent convention of bank- 
ers in Louisville when a banker from 
an agricultural district reported de- 
posits of one million and a half dol- 
lars, on a capital stock of $15,000. 





Makes Report on Louisville 


In a lengthy report prepared for Mayor 
Smith by Joseph Selligman, of the Louis- 
ville Board of Public Safety, he riddles 
the reason contained in a recent letter 
issued by the Kentucky Actuarial Bu- 
reau for placing Louisville in the fourth 
elass of cities gauged by fire-fighting 
facilities. 

The report says that, though the bu- 
reau gives Louisville a deficiency of 1,856 
points, the defects pointed out total only 
1,031. Mr. Selligman refers to the ex- 
penditure of $1,000,000 for new pumps to 
increase the water supply and pressure 
which is rated lower than making minor 
repairs about fire engine houses and 
changing methods of keeping records of 
the location of fire hydrants. 





Whisky Stocks Decreasing 
LOUISVILLE, KY., Oct. 1—L. D. Bal- 
dauf, city assessor of Louisville, in a 





prohibition wave, and falling off in 
whisky values which were out of sight 
afew weeks ago. Many companies have 
reduced their lines, feeling that rates are 
too low, and the situation bad. 

A movement has been started whereby 
bonded whisky may shortly go on the 
specific rating basis, and it is under- 
stood that the Kentucky Actuarial Bu- 
reau is now busy rerating distillery risks 
and placing them in proper position to 
go on the new basis. 

On the specific rating basis it is be- 
lieved that in some instances rates will 
probably be advanced from 100 to 300 


recent statement, called attention to the 
‘heavy withdrawals of whisky from bond, 
there having been more than 100,000 bar- 
rels withdrawn within the year, as com- 
pared with an average of 50,000. This is 
partly due to the fact that in several 
states manufacture has ceased and stocks 
have been disposed of, throwing a greater 
demand on the Kentucky stocks than 
heretofore. Figures show assessments 
last year on a basis of 420,000 barrels, 
while this year’s assessments are on the 
basis of 311,558 barrels. Last year as- 
sessment was made on a basis of $21 a 
barrel, totaling $8,839,000. 
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NEWS FROM THE EAST 


INTEREST IN TOKIO FIGURES 








Home Office Statement Shows It to Be 
One of the Big Underwriting 
Concerns 





NEW YORK, Oct. 2.—The summary 
of the head office figures of the Tokio 
Marine & Fire of Japan, Dec. 31, last, 
as filed with the Illinois department 
is of interest. It will be noted that 
the Tokio is one of the strong under- 
writing corporations of the world, its 
net surplus being in excess of $20,000,- 
000, while the total assets are over 
$29,000,000. 

Formed in 1879 the company for 
years transacted a marine business 
both at home and abroad, and enjoyed 
an enviable reputation for fair dealing. 
It entered the fire field in the United 
States in May last, appointing Joseph 
A. Kelsey its general agent for the 
branch, since which time it has been 
securing desirable field connections 
here, the financial strength of the cor- 
poration and its liberal underwriting 
policy making the representation of 
the Tokio a valuable one. 

With faith in the future prosperity 
of the United States the management 
of the corporation plans an aggressive 
business-getting campaign here, to the 
end that the Tokio will eventually be- 
come one of the largest line writing 
institutions in the fire field 


Made National Board Members 


The American Eagle, Continental Fi- 
delity-Phenix, Merchants of New York, 
North Branch Fire, City of Pennsylvania, 
Pittsburgh Fire and the New Zealand 
have been elected members of the Na- 
tional Board. 


Robert Forrest Wounded 


Robert Forrest, formerly New York 
special agent of ‘the New York Under- 
writers, has been severely wounded on 
the French front while participating in 
the Canadian advance west of Cambrai. 
He was struck with a piece of shell, 
which lodged behind his right eye. 


Lectures for Women 


NEW YORK, Oct. 2.—The Insurance 
Society of New York will give two series 
of lectures on fire insurance for women 
in the business, commencing Oct. 21. The 
speakers will be E. R. Hardy, Mondays, 
and R. P. Barbour, Thursdays. The lec- 
tures are designed for beginners in 
recognition of the much larger place 
women are now taking in the business. 
This is the first time such a series by 
two such eminent authorities has been 
given for women. 


Shortage of Facilities 


Local. agents at Seattle, Wash., are 
asking the companies to increase their 
lines on the docks where enormous val- 
ues of war supplies are being accumu- 
lated. Coverage of $5,000,000 is wanted 
on a stock of canned salmon, with only 
about $2,500,000 available for the ordi- 
nary channels. The proposition has been 
referred to the Underwriters Excess As- 
sociation, organized to meet these emer- 
gencies, 


Inspection of building construction 
and installation of the fire apparatus at 
Camp Knox, Sithton, Ky., has been com- 
pleted by Manager George H. Parker of 
the Kentucky Actuarial Bureau. The 
camp is equipped with five pieces of 
ee combination automobile appa- 
ratus, 
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W. A. BARTLETT IS NEW 
HEAD OF ILLINOIS BODY 


(CONTINUED FROM PAGE 5) 


in order to conserve the well established 
channels of circulation of money, thus 
to make sure that no break occurs in the 
defenses of our financial methods so 
familiar to the people of the United 
States; and that in a spirit of mutuality 
the government should maintain insur- 
ance in these public commercial insur- 
ance companies in the same way that it 
maintains its business of purchase of 
private commodities for its purposes in 
war, and that this policy is more im- 
peratively demanded by the fact that, for 
the development of foreign trade after 
the war, the undiminished strength of 
the American system of insurance will 
be more urgently needed than ever be- 
fore, to support private, productive and 
trading enterprises. 


Want a Conference Held 


Resolved, that the President of the 
United States and the Secretary of the 
Treasury are respectfully requested to 
call in and confer with the proper repre- 
sentatives of the established insurance 
companies in all branches of insurance 
through their national trade organiza- 
tions, in order that they may have the 
advice and cooperation of leading under- 
writing authorities upon this matter so 
essential and important to a great busi- 
ness system and to the millions of the 
population dependent upon its established 
service for protection and daily support. 

Resolved, that our senators and repre- 
sentatives in Congress from Illinois, are 
hereby urged to consider these represen- 
tations firmly and respectfuly made, and 
by their advice and votes in Congress 
to aid in the maintenance of our busi- 
ness unimpaired, and, if possible 
strengthened both for war and peace pur- 
poses. 


SONNEN NAMES 
COMMITTEES FOR YEAR 


Most Loyal Grand Gander W. J. 
Sonnen of the Blue Goose has an- 
nounced the following deputies and 
committees for the coming year: 


Deputy Most Loyal Grand Ganders— 
Central District: E. G. Carlisle, Chicago; 
East: Frank C. MHaselton, Hartford; 
South: J. S. Speed, Little Rock, Ark.; 
Pacific: Williams Deans, San Francisco; 
Canada: A. H. Vallance, Montreal, P. Q., 
and Harry Thomas, Calgary, Alberta. 

Committee on Constitution and By- 
Laws—W. E. Atwater, Milwaukee; J. F. 
Stafford, Chicago; J. D. Carpenter, Des 
Moines. 

Necrology Committee—C. M. Cart- 
wright, chairman; J. F. Joseph, T, R. 
Weddell, Chicago. 

Entertainment Committee—Ben F. 
Lehnberg, chairman, Milwaukee; R. F. 
Woltersdorff, Chicago; H. Hinshman. 

Grand Guards—Henry Hall, Washing- 
ton-Oregon Pond, Spokane; Charles Har- 
ris, California Pond, Los Angeles; W. C. 





Lyle, Nebraska Pond, Omaha; T. E. Bra- 
niff, Oklahoma Pond, Oklahoma City; 
Raymond D. Fudger, Maritime Pond, St, 
John, N. B.; W. T. Porter, Ohio Pond, 
Cincinnati. 


Manager J. Frank Edmonds, of the 
Commercial Union at Denver, was ming- 
ling in the crowd in the lobby of the 
Hotel La Salle, having spent a number 
of days in the east following the West- 
ern Union meeting, which he attended. 


Vice-President Fred A. Hubbard, of the 
Hanover, spick and span and well 
groomed, looking the exact part of an 
eastern official, was one of the early 
comers to the Northwest meeting. 


M. W. Van Valkenberg of Kansas City, 
state agent of the Liverpool & London 
& Globe, came on to Chicago early to 
look after the campaign of W. P. Rob- 
ertson, deputy assistant manager of the 
Liverpool & London & Globe, who is in 
the race for secretary. Mr. Van Valken- 





berg is a former president of the North- 
west association, an experienced and 
veteran campaigner, and hence knows the 
political situation in the body exactly. 
However, he found there was no oppo- 
sition to Mr. Robertson. He had whetted 
his teeth for a good fight. 


The California pond of the Blue Goose 
now holds a meeting at the same time 
and place as the annual convention of 
the state association of local agents. 

Seven percent of the Blue Goose mem- 
bership is now in the service of either 
the United States or Canada. This per- 
centage is growing steadily. Alberta- 
Saskatchewan claims the highest pro- 
portion. 


It was stated by one of the speakers at 
the Blue Goose session that Seattle will 
begin building 5,000 new dwellings be- 
fore Jan. 1 to take care of shipyards 
employes and that the daily reports will 
soon be coming in. 
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C. H. COATES TALKS 
ON UNIFORM FORMS 


(CONTINUED FROM PAGE 1) 


ing the forms makes it unnecessary for 
an agent to attach a copy to his regis- 
ter. He can simply note on the regis- 
ter that form No. 57, or whatever the 
number may be, is attached. 


Essential Features 


In the preparation of the uniform 
forms, the essential features which 
have been borne in mind are: 

1. A phraseology which would be 
clear and concise and not ambiguous or 
deceptive. 

2. Forms and clauses which would 
provide a liberal class of protection to 
the assured and not impose unfair or 
impossible conditions. 

3. Forms and clauses which would 
contain classifications and restrictions 
which would seem to conserve the in- 
terest of the companies both prior and 
subsequent to any loss. 

4. Forms and clauses which would be 
acceptable and attractive to the agents 
both in condition and appearance and 
which would receive their endorsement. 

5. Forms and clauses which could be 
used generally in as many states as pos- 
sible and with as few changes as pos- 
sible for each state. 

Mr. Coates said that the uniform forms 
committee gathered information from all 
sides, consulting with experts, raters, 
managers, the field men, local agents, 
state authorities and so on and thus get- 
ting a general concensus of opinion as 
to what the forms should be. 


Initial Shipment 


In sending out uniform forms in the 
initial shipment to agents there may not 
be as many of certain kinds as the agents 
desire, but they can order a sufficient 
supply at once. A surplus of from 25 to 
33% percent of forms is printed to pro- 
vide a surplus for reorders. The major- 
ity of forms are adaptable to use on 
either fire or tornado policies, therefore 
dispensing with the necessity for print- 
ing separate forms for tornado. Mr. 
Coates said that a questionnaire was sent 
out to 200 prominent local agents in 
Michigan as to the form in which they 
desired the uniform forms to be sent out 
and 80 percent preferred to have these 
forms printed in pads. Therefore pads 
of 25 each were adopted. Mr. Coates said 
that the saving to companies by the uni- 
form forms method has resulted in thou- 
sands of dollars being conserved. 


Distributing Center 


The distributing center is the Uniform 
Printing & Supply Company of Chicago. 
Supplies and forms are kept there and 
agents can get them direct from this 
printing company. Mr. Coates asked that 
agents make periodical requisitions for 
forms rather than delay ordering until 
some particular form is needed and then 
send in an.order for that one. The mat- 
ter of transportation expense is a vital 
one and larger orders can be shipped for 
a trifle more than the smaller ones. Mr. 
Coates said that some agents are op- 
posed to uniform forms on the ground 
that they destroy the individuality of the 
agency and discourage the ingenuity of 
the agents in the preparation of forms. 
He said that competition in forms is 
dangerous. However ingenious one agent 
may be in devising a particular form 
some other one will go him one better. 
He said that the ingenious agents, in 
getting out these wide open forms, are 
simply making an effort to defeat the 
provisions of the standard policy. 


Duty Owed to People 


Mr. Coates said the insurance people 
owe a duty to the public and there should 
be no discrimination between the small 
and large assureds. The uniform forms 
committee, he said, has endeavored to 
meet the requirements of the people. It 
has prepared forms for risks that are 
usual. Special forms can be devised for 
the unusual risks or the exceptionally 
large ones. When these risks become 
common enough so that a form can be 
printed to cover them the committee will 
see that these classes are supplied. The 
ingenuity of the agent can be exercised 
in this direction and if the form em- 
braces sufficient merit it can be adopted 
by unanimous vote of the committee. Mr. 
Coates said that the preparation of in- 
genious forms by agents constitutes a 
kind of competition that is not in accord 
with good practices or business princi- 
ples. He said there is no question but 
that a rate can be cut with a bad form 
as easily as by rebate or some other de- 
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vious method. The blanks for each state 
comprise on an average of from 115 to 
125 clauses and forms. Forms are listed 
in numerical and alphabetical order. Mr. 
Coates said that his experience in loss 
adjusting showed him that in a great 
many cases litigation could have been 
avoided if the agent had applied a uni- 
form form when preparing the contract. 


Uniformity Trade Mark 


All uniform forms carry a trademark in 
the shape of a diamond with the word 
“Uniformity” enclosed. When this trade- 
mark is printed on forms the examiner 
knows at once that the form is correct 
and he pays no more attention to it. The 
trademark, therefore, is a symbol of cor- 
rectness and antidiscrimination. It 
saves a lot of time at underwriting head- 
quarters. Many of the largest policy- 
holders are demanding uniform forms 
with the trademark on so that they can 
know that their forms are acceptable to 
the insurance people and that therefore 
there will be no dispute as to the verbi- 
age when a loss occurs. Mr. Coates does 
not think that there is much advertis- 
ing value in having the name of an 
agency on a form. Most assured pay 
little attention to the inside of the policy 
and advertising can be done in a differ- 
ent way that will be much more effective. 


Figures as to Agents 


Mr. Coates gave some interesting fig- 
ures as to forms already sent out show- 
ing the number of agents in the states 
where the forms are now being used. 
The number of local agencies supplied in 
these various states are as follows: 


Michigan, 4,500. 
Nebraska, 5,000. 
Indiana, 5,500. 
Oklahoma, 2,500. 
Iowa, 7,000. 
South Dakota, 2,500. 
Kentucky, 2,000. 
Ohio, 6,000. 
Missouri, 5,500. 
Minnesota, 4,500. 
Colorado, Wyoming and New Mexico, 
3,500 


Mr. Coates said that a number of re- 
visions were recently made in the rules 
of practice which will give more liberal 
forms of some of the permits and elimi- 
nate a number of clauses and permits 
heretofore used, but which under present 
conditions are now considered obsolete 
or unnecessary. 





ASSOCIATION IMPRESSES 


COMPANY EXECUTIVES 


(CONTINUED FROM PAGE 1), 


of the Iowa association; A. C. Ed- 
wards, of Sayville, N. Y., who gath- 
ered in 200 members at the Suffolk 
county meeting last July; S. E. Moi- 
sant, of Kankakee, IIl., secretary of the 
Illinois association, who put on nearly 
300 new members this year in that 
state; Craig Belk, of Houston, Tex., 
president of the Texas association, who 
added more than 200 members this 
year; A. G. Chapman, of Louisville, one 
of the biggest and most progressive 
agents in Kentucky, who has taken a 
very active part in the last two asso- 
ciation meetings, and J. N. Adams, of 
Indianapolis, who is one of the moving 
spirits in the reorganized Indiana 
association, he has a combination of 
energy, intelligence and practical ex- 
perience which augurs well for the suc- 
cessful working and practical results to 
be achieved by his committee. 


Vice-Presidents Will Travel 


The territorial vice-presidents at- 
tended a dinner immediately after the 
adjournment of the convention on 
Sept. 20 as guests of Eugene Walsh, 
of Davenport, Iowa, who is territorial 
vice-president of the middle western 
states. Those attending were H. H. 
Hickok, of Burlington, Vt., New Eng- 
land states vice-president; John L. 
Tiernon, of Buffalo, middle states vice- 
president; T. F. Southgate, of Durham, 
N. C., southeastern states vice-presi- 
dent, and James B. Wallace, of Kansas 
City, Mississippi valley states vice- 
president. At this dinner there was 
outlined the work the territorial vice- 
presidents have had put up to them 
by President Allen and Chairman Cox 
in the way of practical development 
and increasing the memberships in 
their respective zones. The conclu- 
sions reached at the preliminary con- 


ference will be communicated to A. W. 
Mills, Pine Bluff, Ark., southwestern 
states vice-president; D. J. Main, Den- 
ver, Col., Rocky Mountain states vice- 
president, and M. O. Robbins, Santa 
Ana, Cal., Pacific coast vice-president. 


Fund to Increase Membership 


Before the mid-winter conference in 
February, most probably to be held at 
some central southern city, good prog- 
ress will have been made in the gen- 
eral development work looking towards 
increasing the worth and influence of 
the National association, particularly 
in its scope of membership. A good 
running start has already been made 
and over $25,000 has been subscribed. 
A circular letter has gone out to all 
subscribers confirming their subscrip- 
tions and urging them to make remit- 
tance before Nov. 1. 

large part of the large and en- 
thusiastic semi-annual meeting of the 
New Jersey association at Atlantic 
City last week was devoted to a recital 
of what was done at the Cleveland con- 
vention and to planning for New Jer- 
sey to add a big quota to the subscrip- 
tion fund. 

President Ellis of the Georgia asso- 
ciation, who was the first one to jump 
up at the Cleveland convention and 
pledge his association to a $1,000 sub- 
scription, is going to make a tour of 
Georgia exhibiting the trophy won by 
the Georgia association for the largest 
percentage on increase in full paid 
members for the fiscal year ending 
Aug. 31, 1918, in a further effort to so 
increase the Georgia membership that 
the state may again win the trophy 
next year. 


A cablegram from the Red Cross has 
been received by Charles E. Curtis, in- 
dependent adjuster at Cleveland, to the 
effect that his son, Lieut. Marvin C. Cur- 
tis, is a prisoner at an unidentified Ger- 
man camp. Lieutenant Curtis’ fighting 
plane went down behind the German 
lines two weeks ago and he was re- 
ported killed. The latest telegram re- 
7 hopes that he may be safe, after 
all. 














General Agents Wanted 








Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, $6101 rey), 
Surpas Home Office Stament” ~~ 117zijizz SMM oo SAMATS 
UNITED STATES LLOYDS, Inc., of NEW YORK, LTD OF TOKIO, MPAN 
a... pees — (Marine Department) 
-<ciliaaaaaaaaamniaiaaiaaa United States Statement, $562 816 
tn odiifiability te untieaited. Sul: Home efi Sutement, SUAG3AI 


APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


NEW YORK 
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MANY ELECTRICS TO INSURE 





Sales Were Never As Good—Business 
Very Desirable From Com- 
pany Standpoint 





Sales of electric cars are greater than 
they have ever been in the history of 
the business. It has taken the war 
with its high cost of gasoline and 
gasless Sundays to make this type of 
car come into its own. 

Fire and theft rates on electrics are 
lower than on other classes of cars, 
as are also rates for collision and prop- 
erty damage. 

A few years ago prices of electrics 
were going down so rapidly that a dis- 
tinct moral hazard was constant. Now 
the prices have about reached a stand- 
ard and have not fluctuated recently as 
much as have the prices of gas cars. 
The depreciation on electrics has been 
minimized as prices have become more 
or less standardized and changes in 
styles will not come as rapidly as 
formerly. 

The electric really serves many peo- 
ple better than do gas cars and they 
will no doubt occupy a more import- 
ant place in the automobile insurance 
field than they ever have in the past. 





Losses of the Week 





OSSES in September were very 
heavy. During the past week 
there has been some let-up, and thus 
far in October claims have been lighter. 
Most of the claims are on dwellings 
and aré for the most part small ones. 


* *K * 

Chicago, IIL, Sept. 26.—There is a 65 
percent loss to the L. Klein & Co. de- 
partment store, located at 729-731 West 
14th street. Insurance on building: 


Amer., N. J..$2,500 Phoenix ..... $2,500 

Com’! Un..... 5,000 Springfield ... 2,500 
Insurance on contents: 

Amer., N, J...$2,500 Phoenix ..... $2,500 

Camden ..... 1,500 Springfield .. 2,500 

Com’] Un..... 6,000 Security ..... 1,500 

Cmnwlth. .... 1 000 


* * x 
Chicago, Ill, Sept. 21.—There is a 65 
percent loss to the building and contents 
of Freeman Bros.’ market, located at 
5308-12 North Clark street. Insurance on 


BONS. 66 Sas $5,000 Fid.-Phen. ...$1,500 
Insurance on stock: 
Hanover ..... $3,000 Sun .......... $2,000 
HOM6 .o5cc ics 5,000 
ee on fixtures: 
Home ........$5,000 Hanover ..... $3,000 


Detroit, Mich., Sept. 26.—There is a 
$2,000 loss to the brick building of the 
Peninsula State Bank. Insurance: 
North. Assur. $5, oe Fd.$5,000 


ey, Neb., Sept. 25—There is an 
$85, 000 loss to the canning factory of 
Bowker & Co. Insurance on stock: 


Prov. Wash. he 000 Queen ....... $2,000 
Colum. Natl.. 2,000 Conn. ........ 

Hanover .... 2,000 Aetna ....... 4,000 
Dubuque .. 2,000 Amer. Eagle.. 3,000 
Westchester . ‘ : aes Natl. Lib..... 2,000 
Natl. Ct. 2,000 Norwich Un.. 2,000 


Northern .... 2,000 City of N. Y. 3,000 

Royal Exch.. 2,000 Palatine -e.-- 6,000 
Insurance on building 

Amer. Eagle..$1,000 Norwich Un..$2, ett} 


Firemens ---. 1,000 Palatine ..... 
Natl, Lib..... 1,000 Coml. Un..... 2500 
Scot, Uit.c ass 2,000 

Insurance on "machinery: 

Palatine ee Niagara ..... $3,000 
Norwich Un.. 2,000 Queen ....... 2,000 
Natl. Lib..... 2,000 Scot. Un...... 2,000 
Firemens .... 1,000 Coml. Un..... 2,000 
Amer. Eagle.. 1,000, Phoenix andes 2,000 


Wauwatosa, Wiss ‘om, 25—The plant 
of the Northwestern Chemical Company, 
Milwaukee, located at Sixty-first and 
State streets, town of Wauwatosa, Mil- 
waukee county, was badly damaged by 
fire following an explosion. The two- 
Story building, 50x120 feet, was gutted. 


The loss is estimated at $40,000 to $50,- 
000. The fire is believed to have origi- 
nated from the explosion of a stopper 
on an ether still. An investigation is 


being made. 
+ e . 


Memphis, Tenn., Sept. 24—There is a 
total loss to the contents of the oil re- 
finery and feed house of the Dixie Re- 
finery Company, located at Fangewood 
street and N. C. & St. L. Railway; total 
amount of So carried is $64,500. 

* ‘ 


Duluth, Minn., Sept. 25.—The loss to 
the furniture and stock of the Grand 
Theatre Company is estimated at $250. 
Insurance: 

PROMS a6. c 005 a eee «. $2,250 
* * 


Des Moines, Ia., Sept. 20—There is a 
total loss to the stock, building and 
fixtures of the C, C. Prouty & Co., whole- 
sale grocers. Insurance on stock: 
Equ. F. & M.$17,500 Franklin 
Farmers, Ia. 10,000 Firemens ... 
Nat. Ben. F. 17,500 Caledonian . 2,500 
Det. F. & M. 2,500 Royal Exch.. 7,500 


North River. s 000 le ey tecs . ee 
aw ce -..- 5000 N.W.F&M.. 4,500 

Unds. 4, 000 Norwich Un.. 10,000 
Saanacy, Ct. 6,000 Hanover .... 5,000 
POBM 2.6 csc 7,000 U. S. Fire 5,000 
Natl, Un..... ,000 Orient ...... 5,000 
Roch. Dept.. 15,000 Boston ..... 5,000 
Commonw. 


2,500 
Insurance on buildin 


Firemens ...$ 7,500 Wills City...$ 5,000 
Phoenix, Ct: 7500 Amer., N J ,000 
Girard «<<<. 5,000 Orient. ..... ; 
Natl., Ct..... 2500 Royal Exch.. 2,500 
Insurance on furniture and fixtures: 
MMGGnEs, C4 ccocwesseoanuens vd edae on $500 
* * x 


St. Louis, Mo., Sept. 28.—Fire in the 
one-story brick building, 3900 Chouteau 
avenue, owned by Merchants, Manufac- 
turers & Railroad Warehouse Co., occu- 
pied by R. N. Collins Vehicle Woodwork 
Co., Inc., manufacturers of buggy and 
automobile tops. Fire originated in boiler 
room and communicated to engine room. 
Serious damage to machinery and build- 
ing. Roof destroyed. Insurance on con- 
tents, blanket form: 


Ham.-Bre. ...$5,000 Phila. Und....$5,000 
EMR, sca. ara areas 1,500 N. Y. Und 2,500 
AGEONS .ccssce 2500 Western ..... ‘ 

Merchants ... 1,000 ‘Ohio Valley.. 1,500 
Columbian ... 2,500 Intn’l Lloyds. 2,500 


No. Branch... 2,000 Peoples Nat’l. 3,000 


Nat’] Hdwe... 2,500 Lloyds .......11,000 
Pref. Recip... 1,450 Hamilton .... 5,000 
Brit. Domin... 1,500 Franklin 1 500 
Niagara ...... 1,500 Norw, Un..... 3,000 
Standard .... 2,000 Caledonian ... 2,500 
Northern ..... 5,000 


* * 

Des Moines, Ia., Sept. 209—Lack of ade- 
quate pressure was again responsible 
for disastrous fires in the Des Moines 
wholesale district. The Mennig & Sla- 
ter pickle factory ie totally destroyed 
with a loss of $150,000 and the C. C. 
Prouty Wholesale "Grocery Company 
next door was also destroyed with a 
loss of $200,000. Insurance companies 
were hard hit. _ 


*k * O* 

Chicago, Ill, Sept. 25—There is a 65 
percent loss to the tank house of the 
Chicago Packing Company, located at 
West 45th street and Gross avenue. In- 
surance on general form: 


Amer. Cent..$ 7,500 Hamilton ..$ 2,000 
Co-Oper. ... 8,000 State. of Pa. 4,000 
Caledonian . 5,000 Ins. Und.. 3,500 
California .. 5,000 Industrial .. 2,000 
Columbia ... 2,500 Keystone Un. 3,000 
Det. Natl. . 1000 LL&L. & 


Eagle & Brit. 2,500 Mech’s, Pa... 
Firem’s, N, J. 7,500 N. B. & 
Firem’s Und. 3,50 - 
Globe & Rut. 15,000 Pacific ‘ 
Granite State 2,000 Royal ...... 
Ga. Home.... 2,500 Reliance 
Hartford ... 5,000 hana 
Home i 000 Su 
Insurance on contentas 


— 
Z 
re) 
4 
os 
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OCHA... ksccee 0 Merchs. Und. 2,000 
Amer. Eagle 1,750 N. River 1,500 
Continental 2,500 N. B. & M... 1,500 
Co-Oper. .... 8,000 Norwich Un.. 2,000 
Fid. Ph...... 2,500 N. Hamp.... 5,000 
Fire Assn. 5,000 N.W.F&M. 4,500 
General ... 2,500 N. W. F.&M. 2,500 
Granite State 3,500 a - 1,500 
Gr. Amer.. 2,500 O. Miller.... 1,500 
Home ...... 2,500 Palatine .... 2,500 
Ham.-Brm. . 3,000 Richmond .. 1,000 
Hartford ... 6,000 Security, Ia. 7,000 
Ins. Co., N. A. 7,500 Sun ........ 2,500 
Inter State... 2,500 Svea ....... 5,000 
L& lL. & G 1,500 U. S. Fire... 3,500 





Lumberm’n . 2,500 Union, Eng.. 2,500 
Law U. & = 2,500 Westches. .. 6,500 
Mech. & Tr. 2,000 


Entering Hail Field 


President Henry Evans announces that | 


the American Eagle, Continental and Fi- 
delity-Phenix have applied for member- 
ship in the Western Hail Conference. 
This means that the Evans companies 


are to be active factors in the hail in- § 


surance field when the season opens next 
spring. A few months ago John P. Hol- 





lerith, who had been in the western 

















the draft. 





W ANTED a woman who has had automobile or fire insurance 


experience for i important position made vacant by 


Good salary and good opportunity for the future. Address 
40-D, care The National Underwriter. 








hail and survey department of the Hart- 
ford in Chicago, went with the Evans 
companies to prepare forms and blanks 
and launch the companies into the hail 





field. Things are now in such shape that 
when the season opens the Evans com- 
panies will be out after the business with 
both feet. 











It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
. Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 














Mr. Agent 





-Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks— 


NEUTRALOCK 




















Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 




















DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS, IND. 
C.H. TAYLOR 
1866 Insurance semen Chicago 
Phone Wabash 
ADJUSTER OF FIRE TOSSES 


IOWA 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
« FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON > ° KANSAS 





KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


REAU. 
62 S. Ch > i. Sonne, Til. 
FP. Arn id F. ery W.A. Bartlett 
ae 5 Fire and Aatenobiie Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. ‘hone (Office 147, Res, 
458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


4 Dwelli 
618 W. Jefferson Springfield. Iltinois 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 














Fire loss adjuster for the companies. Building Losses 
a specialty. 
North & Central Southern Eastern Western 


ILLINOIS WISCONSIN IOWA INDIANA 
BEN C. COOPER 


Central Life Bldg., Ottawa, Illinois 


| ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


34 years in insurance work 





Nor. & Cent. Southern Eastern Western 


| ILLINOIS WISCONSIN IOWA INDIANA 


J. M.HILTON 
1438 ist Nat’l Bank Bidg., Chicag 
ADJUSTER OF FIRE LOSSES FOR THE “COMPANIES 


IND, ILL. KY. TENN. 
110 Upper Second St, Evansville, Ind 
vansville, Ind. 
Adjusters uFire, Tornado, Automobile and Inland 
arine Losses 








KANSAS 
THE WARREN ADJUSTMENT 


ADJUSTERS of FIRE, TORNADO, HAIL, 
HEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


“Bucklin Kansas 





MICHIGAN 
FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Ra: ids, Mich 
Adjuster of Fire Losses - 





MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 








ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
803 Bee Bldg. Phone Red 5848 


N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
rand Forks, N. D, 


G 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


Omaha 








OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 
INSURANCE ADJUSTMENT CO. 





Cc. W. G. W. Shirley H. G. Fowles 
Fire, arm Automobile and Taland Marine Losses 
Pioneer | Ausomabse Adjusters 


Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fics Less Adjustments. Wheesncip end No. Michigan 


oBAVID. LAWS SON 





osh, Wi : 





Room 1, Cook 
Local a i Distance Telephons 780 


















ADJUSTER OF FIRE LOSSES—ALSo AcTs IN AN Apvisory CAPACITY TO Loss 
— SUPERINTENDENTS AND EXAMINERS CONCERNING LOSSES AND/OR FORMS 
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GREAT LAKES 
INSURANCE COMPANY 


Home Office, Insurance Exchange, 


CHICAGO, ILL. 
Ae aes 


N. L. Piotrowski, President | 
A. C. Mack, Managing Underwriter 





Telephone Harrison 7358 











e e 
Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F.C. BREWER, Sec. and Treas. 

















The North River Insurance Company 


Capital $ 600,000 
Assets 3,939,479 
Net Surplus 1,155,139 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
NEW YORK 














Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition | 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 


ae Fu 


| | Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,840,589.02 





EST. 1880 D. M. FERRY, JR., President 

_& J. BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 

H. E. EVERETT 4 

Secretary 












“A Staunch a eer ee Company‘ 





E. P. WEBB 
@ Asst. Secretary 


“37 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 





WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 














ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY[ COVERING 


PHOENIX, ARIZONA 


= || 3 || 


ILLINOIS—OHIO—INDIANA 


pated WISCONSIN — MICHIGAN 
CAPITAL 


$200,000.00 CHAS. P. HALL Ne 


SPECIAL AGENT 


EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND CHICAGO 
GENERAL MANAGER 


























VULCAN INSURANCE CO. . 





89.FULTON STREET NEW YORK INCORPORATED 1911 
STATEMENT DECEMBER 31, 1917 
Total Admitted Assets - - - - - - - = $507,968.00 fc 
Surplus to Policy Holders - - - - - - - 321,320.00 fis 
Net loss Paid since Organization - - - - = 375,213.00 t! 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 


























The Best Field in the Insurance Business 


Today is Live Stock Insurance 

We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illineis, Michigan and Minnesota 

THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 
Home Office: - * - Shelbyville, Illinois 























‘* 
RE-INSURANCE DEE A. STOKER : 
EXCESS RE-INSURANCE = ®®SSURANCE UNDERWRITER : 
11 SO. LA SALLE ST. iF 
CATASTROPHE HAZARD CHICAGO : 
Accident, Compensation, Liability and Excess Auto Fire Covers ” 
‘an INCORPORATED 1849 . 
CENTRAL STATES |W ESTERN , 
FIRE INSURANCE COMPANY : 
OF WICHITA, KANSAS Insurance Company . 
HENRY C. WHALEN, President of Pittsburgh 
FIRE, TORNADO, HAIL || FIRE AND TORNADO 
AUTOMOBILE, and DEC. 31, 1917 , 1 
FARM RISKS Cegl «6: «2 + ® $300,000.00 ‘ 
emilee. Surplus to Policy Holders - 378,923.38 
A LIVE AGENCY COMPANY eee eee 708,299.89 ; 
Losses Paid to date - + - 6,517,084.28 
For Surplus Wm. L. Dickelman & Co. 
Lines 


Insurance Exchange, 


Try Us 
CHICAGO, ILL. 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents : - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents . . . KANSAS CITY, MO. 
E. J. MILLER, General Agent - ° DENVER, COL. 





For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — Assets $1,211,054 





410 TONS OF GOLD 823" 


Insurance Compan «of 
NoRTH AM RICA 


“THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAIN TAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 

LOCAL (RISKS CONTROLLED OUTSIDE. IF THERE ARE ANY SUCH R 

IN YOUR FIELD, WRITE US ABOUL THEME. WE MAY BE ABTS TO HELP YOU, 
, it 1s WORTH TRYING 














An Agency Connection With Ux—MEANS REAL SERVICE 




























































Will Pay Them Well 


Wants Good Men JUTINOIS LIFE INSURANCE COMPANY 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 


The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 


PART TWO 








TWENTY-SECOND YEAR No. 40 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, OCTOBER 3, 1918 


$3.00 per Year, 15 Cents a Copy 








WAR TIME ARGUMENTS 
FOR LIFE SALESMEN 


New Selling Thoughts That Have 
Proven Particularly Effective 
at This Time 


POINTS TO EMPHASIZE 


Present Day Conditions Demand That 
Life Men Present Subject in 
New Form 


Life men whose production records 
for this year are not as good as the 
figure reached in 1917 have allowed 
themselves to become the victims of 
mental paralysis. They have magni- 
fied the few minor difficulties in the 
path of the life salesman at this time 
and have become fearful of the future. 
They are offering alibis for nonpro- 
duction and pointing out several rea- 
sons why it is a very difficult matter 
to sell life insurance at the present 
time. They have convinced themselves 
that business is bad, money is scarce 
and real prospects for life insurance 


scarcer. 
Not Thinking Clearly 


Among those holding such distorted 
views are to be found many good life 
insurance salesmen. Their mental 
process is all wrong. When it is an- 
nounced that the new draft includes 


- 13,000,000 men they at once jump to 


the conclusion that there will be 13,000,- 
000 less life insurance prospects to 
solicit. A $5,000,000,000 Liberty loan 
means to them that there will be 
$5,000,000,000 less spending money in 
the country. There is a necessity for 
clear thinking at this time, and present 
day conditions should be looked 
squarely in the face by all salesmen. 


Records Reflect Good Business 


The records of almost any life in- 
surance company for 1918 will prove 
that business is good. Some compa- 
nies show a loss for this year, but in 
almost all cases they are the larger 
companies and their loss is accounted 
for almost entirely by the fact that 
they have lost a number of men to 
military service. The men who. have 
stayed are doing a bigger business 
than ever. England and Canada have 
lost about one-half of their life insur- 
ance agents as a result of the war, but 
business has kept up and with most 
companies increases are shown. 

Life men need war-time arguments. 
They must have a line of talk that fits 
the need at this time. It is not pos- 
sible to get business with the same 
old arguments that were used two or 
three years ago. The soliciting talk 
must be brought up-to-date. People 
are thinking in terms of war today, 
and because of this any arguments 
used now must have a war-time back- 
ground. 


Effective Question Used 
“Here is an argument that I find 
(CONTINUED ON PAGE 14) 








Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 


A clean cut, well managed, vigorous company, that was or- 
ganized without hot air and deception and has stayed right. 


It has built up its business on conservative, solid founda- 
tions. 


It has grown naturally, following lines that have been tried 
and found successful. 


It has policies that meet the demands of the people. 
It has developed steadily, adding yearly to its strength. 


It operates in Michigan, Ohio, Pennsylvania and Indiana, a 
field that is rich in life insurance sentiment. 


The Northern Assurance gives an agent ballast that is worth 
while. He has something to sell when he takes its policies to 
the people. Its agency contracts are simple, liberal, absolutely 
fair and above board. 


Let us tell you our story. 














CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 






GOOD AGENTS WANTED 





Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 


BIG LESSON TAUGHT 
TO PEOPLE THIS DAY 


Government Is Educating the 
People as to Benefits of 
Life Insurance 


OPTIMISM IS IN ORDER 


Big Opportunities for Salesmen in 
Carrying the Gospel of Pro- 
tection to the Land. 


Secretary Robert D. Lay of the Na- 
tional Life, U. S. A., gives some good 
advice to life men. He says: 

The government and the press are 
working day and night to the benefit 
of life insurance. The whole world is 
providing the copy. 

For years, life insurance salesmen by 
the thousands tried to educate men and 
women to see that 

1—Life is uncertain. 

2—Systematic saving is necessary. 

3—Life insurance is the best form 
of systematic saving. 

It was personal work. Each pros- 
pect had to be educated. A _ battle 
agairst prejudices had to be fought 
every time. And the agent’s worst 
enemies were of his own household. 


Changes Caused by War 


Gradually the leaven worked, and 
then there was a great change over- 
night. On to the front page of every 
newspaper came glaring headlines that 
made men and women shudder and em- 
brace their loved ones with a quick- 
ened consciousness that in “the midst 
of life we are in death.” 

The war is one great life and death 
struggle. Every prospect feels for the 
homes made desolate by the “Cas- 
ualty Lists.” But so far—and as a rtile 
it will hold good as long as the war 
lasts—no casualty list for any month 
for the soldiers and sailors from any 
city or county has equaled the death 
list at home for the same city or 
county. 

Our interests are on the battle front. 
Every American citizen has to save 
that the nation may save the world. 
And each man and woman has to save 
systematically, that he and she may 
meet the personal obligations prompted 
by patriotism or the fear of being 
branded as a slacker. 


Must Protect Dependents 


“America expects every man to re- 
member his dependents and to protect 
them against his death or disability,” 
was the insurance injunction from the 
United States to every man in its fight- 
ing force—and 95 per cent of the men 
saw their duty and are saving system- 
atically to perform it. Today, the sec- 
ond step of the government in receiv- 
ing each new man at camp is to talk 
life insurance to him. 

We as a nation of individuals have 
said to the individuals of the nation that 
the man who does not insure must an- 
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MERCHANTS LIFE INSURANCE COMPANY bes moines, towa 


A complete new line of Policies incorporating all that is latest and best. 
Liberal Agency Contracts. 
Choice territory under direct contract in nineteen States. 

Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 
Good agents have no difficulty in profiting largely by this established Good Will. 


On Agency matters address the President at the Home Office. 
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PIONEER LIFE MEETING 


PRODUCERS HAD CONVENTION 





Two Days at Home Office Devoted to 
Business Building Program 
at Kansas City 


KANSAS CITY, MO., Oct. 1.—The 
Pioneer Life held its annual business 
meeting at the company’s offices Sept. 
27 and 28. Thirty-five general agents 
and the leaders among the agents were 
present. Business sessions occupied 
Friday morning and Saturday morn- 
ing; Friday afternoon was devoted to 
an automobile ride over the boulevards. 
Friday evening the banquet was held 
in the tea room of the Hotel Muehle- 
bach, following which a theater party 
was given, where a particularly inspir- 
ing war play was a feature. 


Ladies Were Present 


Several ladies were present at the 
social sessions, Mrs. Cooper, wife of 
the president, acting as hostess. 

The speakers of the evening event 
were: A. L. Reeves, formerly actuary 
of the Missouri insurance department, 
now counsel for the Pioneer; L. H. 
Miles, general agent for Kansas City, 
Mo.; H. C. Weiss, general agent at 
St. Louis; E. L. Miller, director, and 
Frank W. Bland, Natronat UNDER- 
writer. President Cooper acted as 
toastmaster, and delivered a brief ad- 
dress—largely patriotic. Mr. Miller 
also devoted his address chiefly to the 
coming Liberty Loan campaign. Mr. 
Reeves talked on the value of life in- 
surance, dwelling on the thought that 
insurance salesmen, themselves imbued 
with the spirit of service, have a duty 
in instilling this spirit in others. Mr. 
Miles emphasized the opportunities 
for salesmen’s results with accident 
and health business, through this de- 
partment of the Pioneer.” The notable 
feature of the evening was the attention 
given to the war, and the complete co- 
operation pledged in the coming loan 
campaign. 

Fine Progress Shown 


The Pioneer Life Insurance Com- 
pany, as indicated in statements at the 
sessions, has made a remarkable in- 
crease in business written during the 
nine months of this year. The record 
so far shows $1,200,000, equal to the 
entire production of 1917; insurance in 
force is $4,000,000. Increase of assets 
over last year is $160,000. 

P. R. Schweich, vice-president and 
agency director, had direct charge of 
the arrangements, and conducted the 
business meetings. R. C. Vandyke, 
secretary, gave special suggestions on 
policy eontracts. 


The Prairie Life of Omaha, Neb 
bought $5,¢0@ Fourth Liberty loan bond; 
between 7 and 8 percent of its assets. 





ELECT NEW DIRECTORS 


MISSOURI STATE LIFE MOVE 





Six Prominent St. Louisians Go on 
Board to Insure the Company’s 
Independent Perpetuity 





The: Missouri State Life at a board 
meeting held Friday, elected six new 
directors as follows: W. Frank Carter, 
vice-president, Mercantile Trust Com- 
pany; David C. Biggs, treasurer, Inter- 
national Shoe Company; George H. 
Williams, of Bryan, Williams & Cave; 
Robert McKittrick Jones, president, 
Robert McKittrick Jones & Co.; Eu- 
gene H. Angert, director, Third Na- 
tional Bank; James C. Jones, president, 
Missouri Bar Association. ‘ 

The old members who remain on the 
board are: P. J. Shouvlin, president 
Superior Gas Engine Company, Spring- 
field, Ohio; Theobald Felss, president 
Felss Flour Milling Company, Cincin- 
nati, Ohio; Herman Brockman, comp- 
troller; Walter S. McLucas, president 
Commerce Trust Company, Kansas 
City, Mo.; Henry Deisel, Sr., president 
Deisel-Wemmer Company, Lima, O.; 
George Graham, vice-president and ac- 
tuary; T. F. Lawrence, vice-president. 


All are Prominent Men 


The six new members, all of whom 
are St. Louisians of prominence, and 
who represent some of the strongest 
financial institutions in that city, have 
become associated with the company to 
prevent its reinsurance by any other 
company and its loss of identity, and 
to assure that the company will be 
continued as in the past, as the Mis- 
souri State Life, and as one of the most 
progressive and successful life compa- 
nies in the country. 

The first official act of the new board 
was to subscribe $1,000,000 to the 
fourth Liberty loan. This was the first 
and the largest amount subscribed by 
any one concern in St. Louis and is 
one-seventy-fifth of the quota assigned 
to the St. Louis district. 


Receivership Denied 


MADISON, WIS., Sept. 30.—Judge 
Stevens in the circuit court last week 
denied the application of John W. 
Groves and W. H. Orvis for a receiver- 
ship for the supreme lodge of the In- 
dependent Order of Foresters. The 
complainants sought to have $50,000 in 
bonds and several thousand. dollars in 
accrued interest placed in the hands of 
a receiver, pending the determination 
of the validity of an assessment for 25 
percent of the face of all policies made 
in 1918. Judge Stevens denied the ap- 
plication on the ground that the com- 
plainants showed no right to the fund 
and could have no claim against it un- 
til they are dead, when they will auto- 

itically become beneficiaries. 








Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A.S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 
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THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


The Sign of 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 


Good Insurance 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, II]. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 











A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. fOur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 


























FLANDERS LIFE AND ACCIDENT SERVICE 


ORGANIZED 1913 


A scientific service in the in of insurance subjects. We reports on insurance ts 
agents, medical examiners, for mortgage death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 

WM. H. FLANDERS, Mgr. Central Office INDIANAPOLIS, IND. 











“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY © 


376 Pine Street SAN FRANCISCO 
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of success. 


Company. 


Jesse R. Clark, 
President 


THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life. underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the 


strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan in- 
vestments, developing the Country’s agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The Union Central Life Insurance Co. 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 


farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





Allan Waters, 
Second Vice-President 


CINCINNATI, OHIO. 











SEARCHING PROSPECTS 





WHERE TO FIND RICH VEINS 





Many Can Be Unearthed But the. Dif- 
ficulty Comes in -Closing 
Those Approached 





BY M. D. AUSTIN 
Pacific Mutual Life 
Los Angeles 
In getting good prospect material, 
you will find it necessary to use sug- 
gestion. Ask your new friend (every 
agent should make a friend of each 
new policyholder) about his business 
associates, his relatives living in your 
district, his intimate friends and neigh- 
bors. It is infinitely better to know 
all that you can learn about one good 
prospect than merely to have the names 
and addresses of a dozen. This find- 
ing out process requires the use of tact 
on the agent’s part, and often involves 
considerable work, but is well worth 
the effort. 
Getting the Data 


Some of the things which I endeavor 
to learn are the probable age of my 
prospect, his church and lodge affiia- 
tions, his means—whether rich, ample 
or moderate, his hobby, if he has one, 
what other insurance he has, if any, 
whether married or single or widower, 
and if he has children their names and 
approximate ages. Where I have not 
found it expedient to get these details 
from my informant I have taken the 
trouble to cultivate the local ministers 
who are veritable founts of information 
when you have gained their confidence, 
as they know nearly everybody in a 
small town, and their own people well 
in a big city. 

Seliciting the Trades People 


Other prospects that no live ‘agent 
will overlook are people he patronizes 
and their employees—the grocer, mar- 
ketman, dairyman, baker, laundryman, 
cleaner, tailor, garage-man, motor caf 
supply dealer, doctor, dentist and bank- 
er. Overlook no one to whom you 
pay money. I consider it a lack of 
good judgment, however, to bargain to 
trade in advance. First establish 
friendship and confidence along. with 
your patronage so that when the in- 
evitable life insurance proposition 
comes, your merchant or dealer will 
be glad to give it consideration. 


Reading the Papers 
Many other sources of prospect-get- 


ting are open to an alert salesman, 
whether in a city or small town. Read 





your newspaper daily for items show- 
ing the settlement of wills, and get 
after those who have inherited money 
or property, or won damage suits. I 
recently wrote a woman for a single 
premium policy whereby.she paid me 
$2,456.75 in one check out of a judg- 
ment she had won from a certain cor- 
poration. The absolute safety of en- 
dowment insurance appealed to her 
after I had enlarged upon tiie pitfalls 
of ordinary investments. People who 
have just been promoted, or have re- 
ceived an increase in pay are good pros- 
pects. Old prospects are as ripe as 
they ever will be at such a time. 


Marriages and Funerals 


The marriage licenses give us many 
very good opportunities. It is always 
a valuable asset to know the prospect’s 
age in advance, and the age of the con- 
tracting parties are generally given in 
the newspaper. The records of birth 
furnish us with the names of men who 
have increased their responsibilities, 
and so need more insurance. Funeral 
notices also furnish us a large list of 
prospects, as relatives and friends are 
then more impressed that the grim 
reaper makes no exceptions, and they 
may be next, and should be prepared 
by being protected. When the death re- 
sults from an accident, it is a particu- 
larly propitious time to canvass friends. 


Schools and Colleges 


Many other sources of prospective 
applicants suggest themselves. School 
and college faculties are good buyers 
of insurance, and their names are pub- 
lished in the school yearbooks, and fre- 
auently their salaries are stated. In 
fact the matter of prospect finding 
should be the easiest part of our busi- 
ness. Our great problem is getting a 
prospect to “sign here.” 


Many Broeker Suits Dismissed 


TOPEKA, KAN., Oct. 1.—While 
none of the criminal suits against Felix 
Broeker, organizer and former presi- 
dent of the Globe Life of Salina, Kan- 
sas, have been dismissed, a large num- 
ber of the civil suits against him and 
his associates have been removed from 
the court dockets. These were suits 
to secure the return of money paid for 
stock notes on the ground of fraud in 
the sale. The suits have been settled 
out of court by Broeker and his friends. 


Metropolitan’s Big Investment 


The Metropolitan Life is subscrib- 
ing $25,000,000 to the fourth Liberty 
Loan. Of this $20,000,000 is to go to 
New York‘ and $5,000,000 to various 
other cities in the country. 








Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorporated 1851 


New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agency 























CO-OPERATION No. 14 





of our 1917 busi- ; 
ness was produced by 
full-time representatives; i 
| 10 per cent. came from a i 
: small group of part-time 
| 


| 
: 85 PER GENT 


| men located chiefly in i 
| rural communities, and ; 
: 5 per cent. was the surplus 

line business of full-time : 
representatives of other 
companies. 


: Our effective plans of 
| training and co-operation 
| are being devoted chiefly 
| to full-time representa- ! 
) tives. 


| Phoenix Mutual Life Insurance Company 
| of Hartford, Conn. 
| JOHN M. HOLCOMBE, President 
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MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 
Suppose or yeu are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Policy 


ANSWER: 
FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMBS the face of the Policy, will be paid. 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental injury, the Company will pay 


direct to YOU at the rate of $50 PER WEEK during such disability, but not to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER WEEK throughout 
the period of disability. Can insurance do MORE? And WHY should any man be satisfied with a policy that would do less? The cost is low. 


General Agents wanted in the following States: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 


WORTH KNOWING 


Address: 
Home Office, United Life Bldg., Concord, New Hampshire 














Duty of Life Insurance 


OW that most of the life insur- 
N ance conventions are over and 

men in various parts of the coun- 
try have voiced their opinions, the life 
man might well pause a moment to 
consider what has been said concern- 
ing the possibility of the government 
further entering the life insurance 
business. This is a matter for sober 
thought, and should be properly con- 
sidered by every man in the business 
who is genuinely interested in its wel- 
fare and expects to be a permanent 
fixture. There has been much flag 
raising and many Fourth of July 
speeches delivered on the subject, but 
it is a serious matter and requires clear 
thinking. 


Es HERE has been a marked tendency 
on the part of the partially informed 
life insurance man to rise in his wrath 
and castigate the administration at 
Washington. Those in active charge 
of the affairs of the nation have been 
called anarchists, I. W. W., socialists 
and bolsheviki. To merely denounce 
administration officials and exhibit op- 
position to every move made by the 
people in Washington is creating the 
wrong sort of sentiment. There has 
been too much destructive work and too 
little done along constructive lines. 


Keeping an Eye on Business 


T is very evident from what Thomas 
B. Love, Assistant Secretary of the 
Treasury, said at the recent meeting of 
_ the American Life Convention that 
the administration is keeping a close 
eye on all of the important business 
enterprises of the country. If there is 
a danger of,a government monopoly of 
the life insurance business (and some 
are inclined to think that such a dan- 
ger exists) this tendency is not going 
to be checked by the men in the life 
insurance business calling names and 
sticking out their tongues. 


[t is hardly possible that the govern- 
ment will widen its insurance activi- 
ties during the war. If such a thought 
is in mind it cannot be carried out un- 
til hostilities cease. But if it is planned 
to carry out this program what is done 
will depend almost entirely upon what 
life insurance does while the big war 
is on. If, with good reason, the im- 
pression is formed that life insurance 
is nonessential, nonservice-rendering 
and improperly ‘conducted the cause of 
those who wish to see the government 
assume charge of it will be greatly 
strengthened. 


Must Create Proper Sentiment 


[*. should be clear to every thinking 
life insurance man that a real neces- 
sity exists for a manifestation on the 
part of life insurance men of initiative 
and aggressiveness. Life insurance 
men, agents and company officials 
should go out of their way to create 
the proper sentiment for life insurance 
during the war. This is a very general 
statement, but means that life insur- 
ance agents particularly must come 
forward and become even more promi- 
nently identified with all good work 
in their commuhities. They must take 
a conspicuous and helpful part in the 





political, civic and social activities of 
their towns. They must become prom- 
inent in all movements to better health 
and sanitation conditions. They must 
conduct an aggressive campaign to 
have the city health department di- 
vorced from politics. They must labor 
harder for disease prevention, better 
living conditions, etc. In a word, they 
must carry out a constructive program 
for greater good to mankind. 

Waste must be (and this is a gov- 
ernment request) cut to the bone. The 
illegitimate part-timer, the one case 
man, the rebater, the destructive 
twister, the life insurance pirate on 
the high seas—the nonessentials of the 
agency organization—must go. 


Get on Service Giving Basis 


What the life insurance business 
does is almost entirely what the agents 
in the business do. Those agents who 
have not placed themselves on a real 
service giving basis are working an 
injury to the business and actually as- 
sisting those who may be carrying on 
propaganda for government life insur- 
ance. 

Agents have -often read that when 
they write an application and collect 
the first year’s premium their service 
to that policyholder does not end, but 
actually begins. These are not empty 
words, but mean something. They 
mean that before the man is sold, ef- 
fort should be made to learn something 
about his personal affairs so that the 
agent may sell him the kind of a policy 
that is best suited to his needs. His 
policy should meet his actual require- 
ments. Waste in the life insurance 
business often means that a_policy- 
holder is sold the wrong kind of a pol- 
icy. He carries it a few years and 
then drops it because it is entirely un- 
fitted for his use. 


EAL life insurance salesmen never 

make this mistake, and they are the 
only kind that should remain in the 
business. After the policyholder has 
paid the first year’s premium he should 
be followed up at regular intervals. 
There are numberless opportunities to 
render service to a policyholder, and 
this close contact with the men on 
the books, must, after a certain length 
of time, leave the policyholder with 
the general impression that the life 
insurance man is substantial, a good 
citizen and a helpful and necessary part 
of the business life of the country. 


Must Rise to the Occasion 


HY should life insurance men ex- 

pect special consideration during 
the war? They must, along with every 
other important business of the coun- 
try, deliver the goods in even a bigger 
way than in the past. The business as 
a whole must rise to the occasion and 
prove by what it does, not what it 
says, that it is an important and in- 
tegral part of the economic life of the 
country. The acid test is now being 
applied, and all activities that are not 
fundamentally sound and helpful must 
be eliminated. The life insurance busi- 
ness is founded on solid rock, but the 
frills and the ornaments, the useless 





HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 


Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street,” Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas. 


$6, 000- $12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


\ Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO, 


FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 



































Farmers National Life Bldg, n°v"EN'S"e CHICAGO, ILL, 














Wanted:—A Strictly First-Class 


Life Insurance Man 





as State Manager for No. Dakota. Must be a 
good personal producer, with the ability :to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. References required. 








Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 
ASSETS OVER $2,900,000.00 
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appendages must be eliminated, and 
the barnacles scraped off. The degree 
of service rendered during the war will 
be the measure of consideration given 
by the government after the war. 


A N indication of what may be ex- 
pected is to be found in the action 
taken by Chicago life insurance com- 
mittee that has recommended that no 
part-time solicitors or full-time loafers 
are to get the approval of a special 
committee which is to make recommen- 
dations to the draft boards, in its as- 
sistance to employers in systematizing 
claims for exemptions. 


Rendered a Great Service 


. = insurance has rendered a great 
service to mankind, perhaps as 
great as that rendered by any business. 
But the government is judging no en- 
terprise entirely on past performances. 
What the life insurance men do today, 
next week and next month will be care- 
fully examined and scrutinized by ad- 
ministration officials. If waste, lack of 
service, extravagant methods, injus- 
tices to policyholders, a selfish interest 
only in the life insurance business and 
lack of interest in the welfare of the 
whole community, are ever manifested, 
then there is a real menace overshad- 
owing the life insurance business. 
There is a need for more common sense 
when the matter of what the life insur- 
ance people should do about the gov- 
ernment absorbing their business is 
considered. 


LIFE insurance men must not keep 
their eyes on the alluring dollar 
alone. All must live and thrive. But 
the test is not one of price, but service. 
Life insurance selling must be more 
conscientious, sincere and_ honest. 
Every dollar spent for insurance must 
be accounted for. All along the line 
there must be real service. Life insur- 
ance must be sold by life insurance 
men of training, intelligence, knowl- 
edge, expert information and probity. 


’ Must Rise to the Occasion 


E feel that life insurance officials 

and life insurance men have not 
been slackers by any means since the 
war started. The companies have con- 
tributed largely to war activities in 
many ways. They are among the larg- 
est purchasers of government securi- 
ties. Life insurance men have not only 
given weeks of time, but much money 
themselves to all war causes. The 
life insurance business is one of the 
great beneficent institutions of the 
day. New conditions are arising and 
life insurance must meet them. There 
are opportunities for greater service 
and all life insurance people must rise 
to the occasion. Life insurance men 
must give value received in every way. 
The men over the seas and the men 
in the government service on this side 
are faithfully, assiduously and con- 
scientiously endeavoring in every pos- 
sible way to win the war. 

The life insurance folks back home in 
their private capacities must conduct 
their business along the same lines, 
with the same high purpose and take 
up all the slack in the rope. We are 
not afraid of the future of life insur- 
ance. It has real vitality in it. This 
is no time to be frightened and to 
wonder what the future will hold 
forth. If a life insurance man is do- 


ing his full duty all the time these days 
and this sentiment prevades the entire 
ranks there will never be any question 
as to the results of the acid test ap- 
plied to this great business. 


Predicts Fine Results 


INDIANAPOLIS, IND., Oct. 2.— 
Vice-President Charles F. Coffin of the 
State Life, in addressing the annual 
convention of the $100,000 and $200,000 
Clubs held at the home office on Mon- 
day and Tuesday, predicted phenomenal 
results for life companies during 1919. 
Mr. Coffin’s address was full of patri- 
otic fervor and he was most optimistic 
in his expressions as to the future out- 
look for the business. The whole con- 
vention was flavored strongly with pa- 
triotism and hope for good times ahead. 
A message was sent to Major Carlton 
B. McCullough, medical director, now 
with base hospital No. 32 in France. 
“After the complete defeat of the kaiser 
we wish for you, major, a speedy and 
safe return to our midst,” is the text 
of the greeting sent. There was a good 
attendance of the company’s leading 
producers from all parts of the field. 
The company reports substantial in- 
creases over last year. 


Makes Large Subscription 


MILWAUKEE, WIS., Oct. 2.—The 
most momentous result in the Milwau- 
kee campaign for the fourth Liberty 
loan thus far is the announcement that 
the Northwestern Mutual Life has 
made a subscription of $7,000,000, of 
which amount $3,500,000 is being placed 
through the banks of Milwaukee to the 
credit of the local committee, and an 
equal sum through the Association of 
Agents to the credit of the cities in 
which the general agents are situated. 
The subscription gives the Northwest- 
ern Mutual Life a rank as one of the 
largest individual subscribers in the 
United States. Its subscriptions to 
previous loans aggregated $7,000,000, 
so that its total holdings of Liberty 
bonds will amount to $14,000,000 when 
the present campaign comes to a close. 


Used the Crowder Telegram 


OMAHA, NEB., Oct. 1—A few local 
exemption boards throughout the coun- 
try have been inclined to hold that life 
insurance agents are engaged in a non- 
essential occupation, said T. W. Black- 
burn, | secretary and counsel of the 
American Life Convention, today. In 
Montana and Texas were two such in- 
stances. A copy of a telegram Mr. 
Blackburn received from Provost Gen- 
eral Crowder saying life insurance 
agents were essential was forwarded in 
each instance to the local board. The 


Montana board has already yielded the 
point. 





Beat All Other Lines 

The life insurance division of the 
Fourth Liberty loan campaign commit- 
tee of Chicago was the first to put over 
its quota. It was assigned $2,550,000 
and had this amount in subscriptions 
by ten o’clock Saturday morning. Al- 
ready the subscriptions exceed $3,500,- 
000, and on Tuesday equalled a fourth 
of the amount subscribed in Chicago. 


S. N. Neigle has resigned as field su- 
perintendent of the Federal Life to take 
the general agency of the company at 
Cleveland. 
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AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 


























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ............ aanees wigeasiees e+ 2,738,817.90 
Imsurance in Force...............ceccceceeseees 24.398,239.90 
Surplus to Policybolders....... ectdesansdwdxdaae 376,482.48 
é a New Continuous Monthly Income Policies | + 2 
Bplendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 
, President Secretary 

















WE WANT AGENTS 


To push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


+ a O ‘‘The Company of Co-operation”’ 


THE DES MOINES LIFE & ANNUITY CO. 
A. L. HART, Agency Manager 


HOME OFFICE: Register-Tribune Bldg., DES MOINES, IOWA 











Position Wanted —I am 36 


years old, married, class 4a, a 
hustler with fourteen years’ experi- 
ence in accident, health and life in- 
surance lines as general agent, also 
travelling special. Also slightly fa- 
miliar with other casualty lines. 
Thoroughly acquainted in Michigan and 
North Western Ohio. My life company 18 
withdrawing all their special travelling 
agents. What have you to offer of a special 
nature. Have best of references, live in 
Detroit and can deliver the goods. Address 








box 38-B, care The National Underwriter. 


Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
{ For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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work, and more, in the head- 

quarters of General von Lumpf, 
military governor in the territory of the 
middle west.” 

“Your boy, captured in the battle of 
Eagle Pass, died last week of yellow 
fever, in Yucatan, where he had been 
shipped to work in the torrid hemp 
fields of Quintana Roo.” 

“Your wife neglected to step off the 
sidewalk for a passing colonel in the 
Imperial Guards, and was struck on 
the head with the butt end of a musket. 
She is in an institution for the mentally 
unsound.” 


oy OUR daughter is maid of all 


* * * 

And you? You are working twenty 
hours a day to pay your share of the 
billion doilar tribute levied by imperial 
decree of the German army of occupa- 
tion. 

* * * 

IMPOSSIBLE? No sir, it is in all 
probability just exactly what you can 
look for if this war has anything like 
a German ending. Don’t think that 
the tragedy of war will not reach you 
personally. German brutality recog- 
nizes nothing but its aims. Individual- 
ity, sex, are nothing to them. Didn’t 
they take Edith Cavell, a frail little wo- 
man, and stand her against a brick 
wall (so she couldn’t run away) and 
shoot her down, the way a “back of the 
yards” bohunk would shoot a homeless 
yellow dog? 

x *k x 

Man, listen, this is not A war, it is 
YOUR war. You and I and the man 
across the street must win it. There 
is no losing it. We fight, or our proxy 
goes and fights for us. Our duty be- 
gins there. 

A class one man gets your “ticket” 
to Berlin. Your uniform goes on his 
body, your gun goes on his shoulder, 
and when he crosses the submarine in- 
fested Atlantic, the same fear thoughts, 
the homesickness, the “all gone” feel- 
ing that would have been yours, will 
be his. And some night when he 
crawls on his belly through no-man’s 
land to cut the Hun’s barbed wire 
with your nippers, and a sniper takes 
out an eye, it will be yours, that is, fig- 
uratively speaking, but it takes out his 
eye, because he had to go in your 
place. Is this your war? 

, * 


We have got to keep our men in food 
and clothes and shot and shell, to keep 
the ivory domed, lustful Hun from 
coming over here with his saurkrauted 
“kultur” and defiling all decency. You 
must choose Liberty bonds or some 
Hindenburg will take his choice of your 
little girls. 

You must choose Liberty bonds or 
some von Mackensen will choose your 
boy to be crucified on a telegraph pole 
as an “example” to the rest of us. 

You must choose Liberty bonds or 
pay your share or whatever Kaiser Bill 
and the other Prussian highbinders 
exact for our bloodthirsty “attack on 
the peace and quiet of the Fatherland.” 

* 


If you think you can’t buy a nice 
block of bonds what do you suppose 
our boys thought the first time they 
faced the bull necked, cathedral de- 
stroying bipeds that beset their paths 
to Chateau Thierry? Did they think 
anything about it? No, they simply 
went ahead and did it, and that par- 
ticular bunch of low brow, free lunch 
chefs are running yet. 

The Liberty loan is a clear cut busi- 
ness proposition. You and I are 
merely asked to do ourselves financial 


DEUTSCHLAND UEBER ALLES???? 


By Walter E. Webb 








HOTEL WISCONSIN 
Big Hotel of Milwaukee 

HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 

bi A.E.COPELAND, - Manager 








good by putting money into the best 

investment that has been offered by 

any institution since the dawn of time. 
* x * 


Cut your expenses—as you’d have 
to if Uncle Sam sent you a tax bill in- 
stead of a bond circular. Don’t be too 
proud to stint. The man who hasn’t 
shed his false pride and egotism has 
not yet learned one of the greatest les- 
sons of the war. Do without. The 
boys over there walk five miles and sit 
on their hands to see a hurry up vaude- 
ville show. They gather around a field 
kitchen and consume canned beef while 
shrapnel splashes the soup all over the 
place. How often do you suppose a 
Yank has pie for lunch? And as for 
clothes, think of the doughboys after 
they have been for days in the trenches, 
working and sleeping in the same 


* * * 


If their material sacrifices and doing 
without the ordinary physical comforts 
would solve the financial question, the 
men in France would win the war in 
a day and be home by Oct. 19. There 
are men sleeping under white crosses 
“in Flanders Fields,” and men endur- 
ing living deaths in German prisons— 
and more to go. They expect us to do 
our little bit behind the lines. 

America needs your dollars. She is 
not taking them, but borrowing only, 
and paying for the use of the money. 
You get $42.50 a year for the loan of 
$1,000, which will certainly come vack. 
A soldier gets $30 monthly for his life, 
with no certainty that he will ever 
come back. 

Can you afford to turn him down? 

Buy Liberty bonds. Don’t be a dol- 
lar slacker. 


Takes Over Missouri Mutual 


KANSAS CITY, MO., Sept. 28.— 
The Pioneer Life is taking over the 
Missouri Mutual of Sedalia, Mo. The 
Missouri Mutual has been operating 
three years, chiefly around Sedalia. Its 
president, W. W. Barnett, is president 
of the American Exchange Bank at Se- 
dalia, and was already a stockholder 
in the Pioneer. The directors were all 
Sedalia business men. The secretary 
of the Missouri Mutual, J. E. Roark, is 
to be manager of the Sedalia district for 
the Pioneer. The Missouri Mutual had 
$400,000 of clean business, largely 14 
and 20-pay life. 


F. K. Lofgren has been appointed dis- 
trict agent for the Illinois Life at Escan- 
aba, Mich. 






54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





“ 


The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 


Boston, Mass. 























HE ACID TEST Capable Agents Wanted 
Liberelisy pl <= high on the list 
iberality es igh on the list. 
rvice an a ai eo: 
Low Cost 


CHUSET 


J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 

















Mr. Elmer O. McCreight of Creston, Iowa, paid $24.70 annually 
for twenty years on a $1000 insurance policy, a total of $494.00. The company 
returned him on March 30th, 1918, $743.95 and gave him twenty years insur- 
ance for nothing. Hundreds of settlements like it have been made. Assets of 
this company $14,000,000. More than a third of a century in business. If you 


can sell this kind of insurance, address 33-W, care National Underwriter for particulars. 
Replies confidential. 








Has the Life Insurance Field Become More Limited ? 
NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if yourCompany will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 














Northwestern Illinois 


WANTED —Managers for These Important Districts 


Northeastern Indiana 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Supervisor for 
Ohio 


ADDRESS 

















George Washington Life Insurance Co. 





$ 1,500,000.00 
10,100,000.00 


Resources « ‘i 
Insurance in force - 























A State Agency open. 





For particulars address; 
H. M. HOLDERNESS, Agency Manager. 
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THE CLEVELAND LIFE 


HAS gained the distinction of being one of the notably 

successful life insurance companies in the country. It 
exemplifies the best in life insurance endeavors and holds 
securely a first position in the young company movement. 


Ten years of irreproachable business conduct—A ten- 
year record of sound underwriting achievement. Our 


territory OHIO, WEST VIRGINIA, INDIANA, | 
ILLINOIS, MICHIGAN—the best life insurance market 
on earth, in which we have Fifteen Thousand (15,000) 
satisfied policy holders PROTECTED by more than 
TWENTY-TWO MILLIONS ($22,000,000) of 


Cleveland Life Insurance. 


We have approximately TWO AND THREE 
QUARTER MILLIONS ($2,750,000) of faultless 


securities, a guaranteed financial strength and stability. 


Investigate our record, then talk with us if you are 
one of the men we want. 


~The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, V.-P. and Mngr. of Agencies 





H. M. MOORE, Secretary 
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SEES LABOR TURNOVER 


WAR’S EFFECT ON INDUSTRIAL 





Conditions Have Caused Many Agents 
to Enter Other Fields—Business 
Has Increased 





There has been a big “labor turn- 
over” in the industrial life insurance 
business during the past year. The 
task of a superintendent or assistant 
superintendent at this time is not an 
enviable one. He must devote too 
much of his time to the securing of 
new agency material, and this is unusu- 
ally difficult just now. 

A few years ago the industrial life 
superintendent used to be able to at- 
tract mechanics and tradesmen of all 
sorts. If there was a slight depression 
or period of inactivity for men who 
worked in machine shops, for instance, 
they would “try their hand” at the life 
insurance business. Many made good 
and stayed. ‘Then the war came on 
and mechanics and skilled laborers of 
ail kinds began to receive enormous 
wages, in some cases as high as $10 a 
day. Many men who were engaged in 
the selling of industrial life insurance, 
but who had formerly been more or less 
expert at some trade, answered the 
call of high wages. 

At best the field for which the in- 
dustrial life superintendent may draw 
his material is limited. He cannot use, 
as general agent of a company selling 
ordinary can, a so-called general aver- 
age man. He must select his men with 
a view to the district in which they are 
to work. Many who might make a suc- 
cess cannot be considered, as they are 
unsuited for the neighborhood in which 
they must carry the rate book. But in 
spite of this obstacle industrial busi- 
ness has kept up and shown increases 
and in most districts there are about 
the same number of men in the various 
offices. The effect of the new draft 
will probably be to decrease the num- 
ber of men in industrial offices, but 
little effect on the amount of business 
produced is anticipated. This view is 
held because of the fact that industrial 
life insurance prospects are earning 
good salaries, have plenty of money, 
and in many instances a bigger income 
than they ever had before. They are 
also the type of people that can be in- 
duced to spend, and sales are more 
quickly made than formerly. Measured 
by the amount of business produced, 
industrial life insurance has probably 
been less effected by the war than the 
production of ordinary. 


Superintendent Kendall Banqueted 


LOUISVILLE, KY., Sept. 28— 
Superintendent Harry R. Kendall of 
the Prudential was the honor guest at 
a banquet this evening in honor of his 
twenty-fifth anniversary with the com- 


HAS NEW OFFICE SITE 


JOHN HANCOCK MUTUAL PLAN 





Has Procured Tract of Land Near 
Park Square in Boston for Home 
Building 





BOSTON, MASS., Oct. 2.—By a real 
estate transaction, said to be the larg- 
est ever manipulated in Boston and in- 
volving more than $7,000,000 in as- 
sessed values, the John Hancock Mu- 
tual Life disposed of its two large office 
buildings, nine and ten stories high, 
on Devonshire and Federal streets, and 
a 400,000 square feet tract of land in 
the Fenway, in exchange for a large 
tract of land, 160,000 square feet, on 
Berkeley, Clarendon and Stuart streets, 
in the Back Bay, on which it will erect 
new office buildings after the war. 


New Site Is Central 


Some time ago the company ac- 
quired the Fenway tract with the idea 
of erecting new office buildings there 
in the near future. The site was felt 
to be too far out of town, however, and 
the new deal resulted, the new site be- 
ing more central, located near Park 
Square and on the site of the old Provi- 
dence station yards. 

The Devonshire and Federal street 
holdings of the company are valued at 
$4,239,000 and the Fenway lot at $280,- 
500, while the new site for the com- 
pany’s offices is valued at $2,400,000. 

The present quarters of the company 
were erected, in part, soon after the 
Boston fire of 1872, a portion of the 
site being that occupied by the Colo- 
nial home of Robert Treat Paine, 
signer of the Declaration of Independ- 
ence, and also by the old Federal street 
and Boston Theatres. 


Business Is Booming 


Southwestern department of the Amer- 
ican Central Life did a 150 percent 
business in August and September ran 
almost as far ahead of the same month 
of last year. So far, 1918 is showing 
up 20 percent increase over 1917. M. 
F. Belisle, vice-president of the com- 
pany and manager of the department, 
is sending a letter to agents of date 
Oct. 1, in which he points out that the 
business is increasing under war con- 
ditions, and that the last three months 
of the year look like they are going to 
be the best. 





ice of the Prudential at New Albany 
when only 17 years old, was then 
transferred to Terre Haute and came 
to Louisville nearly twenty years ago, 
where he has this office, the second in 
importance in the company. Hi 
Rhodes Feder, division manager, and 
John H. Birkett, assistant secretary, 





KANSAS CITY, MO., Oct. 1—The | 


The 
OHIO NATIONAL 


(TheCompany with the Big Surplus) 


Life Insurance Company 


Cincinnati 
ALBERT BETTINGER, President 





We have added four new men in the 
$100,000 class or better since December 


Ist; also several other good ones whose 
classes are not yet determined. 


We are not looking for skyrockets, 
but for the boys that burn with a steady 
flame. 


Liberal commissions, but not too 


liberal. 
Address (in confidence if desired) 
T. W. APPLEBY, Secretary, 
Cincinnati 


(Not a man has voluntarily left our employ 
in 3 years.) 




















LIFE INSURANCE SERVICE BUREAU 


F LIFE INSURANCE COMPANIES’ BUSINESS AND 
SOAS TEMENT. OF LAPSED POLICIES ON A THOROUGH PA 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLD! 














ase SO. LA SALLE ST. CHICAGO, ILL. 

















pany. Mr. Kendall entered the serv- | were present from the home office. : 
ONE SCANDIA LIFE INSURANCE CO. 
MILLION on ; 
We would like to submit our agency proposition to a few real producers in Illinois, Iowa, Wisconsin, 
NEW Minnesota, South Dakota and Nebraska territories. 
BUSINESS Our system for getting the co-operation of banker agents 1s bringing unprecedented success to our 
EACH field force. | 
MONTH Look up our new policy contracts and low net cost and you will have the answer to “Why 1918 is the 
greatest year in this company’s history.” 
DURING cau 
weg WRITE HOME OFFICE FOR DETAILS: 30 North La Salle St., Chicago 
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|A:FARM- MORTGAGE! 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 
2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 
until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the tanks of our-own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. : 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFECompany 


PEORIA ILLINOIS 
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IMPORTANT MEETING 


In comparison with other meetings the 
last gathering of the American Life 
Convention in Chicago stands out as 
ihe most important and helpful in sev- 
eral years. The company officials came 
to the meeting with many problems to 
solve and questions to ask. Answers 
were found for all of the important 
questions and some of the problems 
were solved. 

Without knowing in advance what 
was going to happen, the: American 
Life Convention did a big thing for life 
insurance when it made an immediate 
and enthusiastic response to the re- 
quest of Assistant Secretary of the 
Treasury Thomas B. Love for greater 
cooperation in the floating of govern- 
ment loans. Before Mr. Love got up 
to speak there had been no indication 
of what he was to say. Yet those pres- 
ent were ready and the response was 
spontaneous. The American Life Con- 
vention companies went on record in 
a manner that must have been a re- 
assuring message for the government. 

These annual gatherings of the 
American Life Convention are valu- 
able. They are an open forum for the 
discussion of distinctly company prob- 
lems. The older companies are too 
large and their experience covers too 
long a period to permit them to discuss 
the fundamentals of company manage- 
ment, and yet such discussions are just 
as important as agency matters. There 
is something individual about the or- 
ganization that makes it stand out. 








BUSINESS IS HERE 


It is the mental attitude toward one’s 
business that counts these days. There 
are prospects in every direction. 
Where a man is willing and industrious 
he is getting results. If he sees fail- 
ure it certainly will combat him. A 
man who is going out today and re- 
fuses to see anything but success and 
keeps his eyes on the skies is making 
good. 

Witness the fact that Puittie Horrer- 
BERT Of Pekin, Ill, who has been acting 
as shoe clerk for 20 years, earned over 
$600 in commissions during the first 
full month that he worked, it being in 
August. Mr. HorFrerBert is 37 years of 
age and while he was shoe clerk his 
largest salary was $25 a week. For 
some time he has been doing a little 
life soliciting at odd times and even- 
ings for the Mutuat Lire. Finally he 





man. He is a hard and conscientious 
worker and now recognizes the fact 
that he has been overlooking a fertile 
field. Mr. Horrersert is working in 
connection with District Manager J. W. 
Witson of Peoria. 








IT IS WORK THAT COUNTS 


VicE-PRESIDENT ARTHUR F. HALL of 
the Lincotn Natonat Lire remarked 
the other day that he did not pride 
himself today on his skill in selecting 
good agents. He said that he had 
picked from time to time those he con- 
sidered winners, men of fine appear- 
ance, good address, education and 
training. They had all the ear-marks 
of being strong producers. "They were 
good clubmen, had fine acquaintances 
and were popular. When it came, how- 
ever, to producing results, many of 
them fell down. He had seen other 
men that he almost dismissed with the 
least consideration because he did not 
think that they had the stuff in them. 
They turned out to be world-beaters. 
Mr. Hall said that you can not tell 
so much from appearances these days 
as, after all, it is work that counts. 
Take even a mediocre man or one 
with less than average ability. If he 
puts in a hard day‘s work day after day 
and week after week he will get results. 
Mr. Hall says that any rhan can sell 
life insurance these days if he will 
honestly and conscientiously work hard 
at it, put in a full day’s work every day 
and go to it with all his heart. Regard- 


less of his personal appearance and ad- 


dress he will win results if he labors. 








THAT GROWING BIT 

Most Americans today are rather 
ashamed of the smallness of their- sub- 
scriptions to the first Liserty Loan. At 
the time they thought they were doing 
their full measure of financial duty. On 
the fourth loan they are doing much 
better. 

Most of those who remain out of the 
army or navy are still only doing their 
bit, but the bit today is considerably 
larger than the bit of early 1917. 

The man who decided at the time of 
the third loan what he would do when 
the fourth loan campaign was launched 
has either revised his figures or he is 
behind the procession. The capacity 
for service grows steadily as the war 
progresses. Are you an up-to-date pa- 
triot? 








CONVERTING TERM POLICIES 

Now is the time for life men to make 
a thorough canvass of all their term 
policyholders to see how many can be 
converted into holders of higher priced 
insurance. Perhaps many of these are 
in a better position financially to make 
the transfer now than ever before. 
Term insurance is’ but a temporary 
medium. Policyholders in taking in- 
surance of this character in most cases 
expect to convert it later on. A few 
do so on their own initiative. Almost 
every policyholder, however, needs to 
be visited and encouraged to make the 
conversion. Term policies have their 
use, but when they cease functioning 
it is time to get the holder into the 
permanent class. Many agents are 
having good results these days in 


ersonal Glimpses of 
P Life Underwriters 


The late Gail B. Johnson, vice-presi- 
dent of the Pacific Mutual had a per- 
sonal creed or set of resolutions that 
he followed.» He wrote these himself 
yer they are worthy of mention. He 
said: 

“This day shall bt my best if honest 
effort will make it so. I expect to meet 
disappointment, annoyances, and pos- 
sibly rebuffs, but I shall try to look 
upon all hindrances as a part of the 
day’s work, put there to overcome. I[ 
expect also to meet success, because 
I am out after it. I shall be cheerful, 
earnest and persevering, honestly rep- 
resenting my company’s policies to 
men who need them. Whatever may 
be the result of this day’s work I shali 
seek my bed at night with the con- 
sciousness that not one hour was 
wasted and that I did the best I could.” 





Samuel D. Wyman, Boston general 
agent of the Berkshire Life, has se- 
cured a leave of absence and joined 
the field artillery central officers’ train- 
ing school at Camp Taylor, Ky. He is 
the son of William D. Wyman, presi- 
dent of the company. 


William F. Dierkes, agency director 
of the New York Life, in the Old Col- 
ony branch, Boston, Mass., died last 
week. Mr. Dierkes was one of the most 
prominent men in the company and re- 
cently attended the conference of the 
$200,000 Club. He was attacked with 
Spanish influenza and was suddenly 
stricken down. He went with the com- 
pany as a branch office clerk in 1892, 
later became cashier, and was promoted 
in 1901 to be an instructor and in 1902 
became agency director of the Old 
Colony branch in Boston. He was a 
large personal writer in addition to fill- 
ing his agency position. He leaves 
three brothers in the service—L. B. 
Dierkes, agency director at Cincinnati, 
and J. H. and Joseph T. Dierkes, rep- 
resentatives of the New York Life in 
the same city. 


_ By his manner at the recent meet- 
ing of the American Life Convention 
at Chicago, E. G. Simmons, vice-presi- 
dent of the Pan-American Life and 
newly elected president of the Amer- 
ican Life Convention showed that he 
thoroughly understands the purpose 
and aims of the organization. Mr. 
Simmons appreciates the value to the 
American Life Convention of the small 
companies. He realizes that the active 
heads of the new companies must be 
made to feel at home in the organiza- 
tion, as after all small companies are 
the backbone of the American Life’ 
Convention. 

It is very evidently Mr. Simmons 
purpose to bring the young company 
men into the front ranks, so far as he 
is able. Life officials whose compa- 
nies have been members of the organ- 
ization for many years are in a sense 
able to take care of themselves. The 
attention must be turned to the new 
men, and apparently it is here that Mr. 
Simmons is to accomplish much for the 
organization during his administration. 


J. Stanley Edwards, recently elected 
chairman of the executive committee 
of the National Association of Life 
Underwriters, is general agent at Den- 
ver, Colo., for the Aetna Life. Mr. 
Edwards graduated from the Univers- 
ity of Denver in 1894 and engaged in 
life insurance business with the Aetna 
Life from which time he has contin- 
ually represented that company. 

He was in 1916 vice-president of the 
National association and in 1917 made 
a member of the executive council. As 
a trustee of the Denver University, as 
a member of the Denver civic and com- 
mercial association, as one of the draft 
board of instruction, and in other ac- 
tivities he has always taken an interest 
in civic and public affairs. As a mem- 
ber of the Colorado Association of Life 








was persuaded to become a full time 











rounding up term policyholders. 


Underwriters Mr. Edwards has con- 




















J. STANLEY EDWARDS 
Chairman Executive Committee, National 
Life Underwriters Association 





tributed several articles and addresses 
on insurance topics which have been 
widely published in the insurance 
press. 


W. S. Davis, of Warsaw, Mo., prob- 
ably enjoys the distinction of having 
insured more people to the square mile 
than any other Equitable Life of New 
York representative. He lives in a 
town of about 700 inhabitants—the 
county seat of Benton county, Mo. He 
joined the ranks of the Equitable in 
1913 and has qualified for the Century 
Club every year since. Notwithstand- 
ing the fact that the county is sparsely 
settled, he has nearly 500 policyholders 
in and around this town of 700 inhabi- 
tants—a record which will certainly 
bear out the intensive cultivation idea. 
Some of these policyholders have been 
written two, three and four times, 
which will verify the statement that he 
is a firm believer in cultivation of old 
policyholders. 

He is president of the Bank of War- 
saw; chairman of the school board and 
also county chairman of the committee 
on War Savings Stamps. He is a very 
active worker in all civic movements. 


Capt. Robert P. Boardman, son of 
Brig. Gen. Charles R. Boardman, presi- 
dent of the Wisconsin National Life of 
Oshkosh, Wis., who returned from 
France just prior to his father’s return 
a month ago, has been assigned to the 
Students’ Army Training Camp atthe 
University of Chicago as a supervisor 
of military training. Capt. Boardman 
served in the front line in France for 
several months and then was ordered 
to the United States as an instructor, 
being on duty for a time at Fort 
Sheridan, Ill. His father, Gen. Board- 
man, was obliged to retire from active 
service with the American Expedition- 
ary Forces because of his advanced age 
and state of health. Gen. Boardman 
has resumed his work as head of the 
Wisconsin National Life, but is devot- 
ing a large share of his time in making 
addresses and giving lectures in vari- 
ous parts of Wisconsin and neighbor- 
ing states in behalf of the government. 


Capt. William M. Bunting, Massa- 
chusetts manager of the Penn Mutual, 
died Sept. 28 of pneumonia, following 
an attack of the Spanish influenza, at 
Camp Devens. Captain Bunting was 
made Massachusetts manager of the 
Penn Mutual some four years ago on 
the death of his father, Col. William M. 
Bunting, who had been a prominent 
figure in the insurance world of Bos- 
ton for many years. Captain Bunting 
was graduated from Harvard in_ 1905. 
at once entering the insurance office of 
his father. Last November he was 


assigned to the army headquarters of 
the Northeastern Department as chie 
insurance officer and a few months ago 
was transferred to the staff of Gen- 





eral McCain of the new 12th division 
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LINCOLN 


HOME OFFICE 
Lincoln Life Building 
FORT WAYNE, INDIANA 








It Is Not Surprising 


that our production averages so large per agent because 
our service includes all standard forms of policies on 
both participating and non-participating plans. 


We also Write SUB-STANDARD Business 


Our sub-standard service saves our agents substantial 
commissions that agents of most companies must lose. 


It is not surprising that we already have over 72 millions of insurance 
in force and are paying for 2 millions a month. 


NATIONAL LIFE INSURANCE CO. 


100 MILLIONS 
IN 1920 





NORTHWESTERN BRANCH 
Lincoln Life Building 
FARGO, NO. DAK. 

















at Camp Devens as personal officer. 
He was well known and a popular fig- 
ure in Boston insurance circles and was 
a vice-president of the Boston Life 
Underwriters. 


Real evidence of Prussian “Kultur” 
is found in the large exhibit of battle- 
field relics now appearing in the lobby 
of the Aitna Life at its home office in 
Hartford. 

These actual war trophies, captured 
in battle from the Germans, were col- 
lected by President Morgan G. Bulk- 
eley, and are to be used by theA‘tna 
Life in connection with its fourth Lib- 
erty loan campaign. The relics are 
cased in a huge cabinet, and so ar- 
ranged that all visitors can view the 
collection at a close range. Included 
in this rather unusual accumulation of 
war relics are several German weapons 
of a most barbarous type. 


Pacific Mutual Changes 

Following the death of Vice-Presi- 
dent _Gail B. Johnson of the Pacific 
Mutual Life the company has made 
some important changes in the work 
to be handled by the home office offi- 
cials. No one man will assume Mr. 
Johnson’s duties but the work has been 
apportioned amcng several. 

Lee A. Phillips, vice-president and 
treasurer will continue as head of the 
investment department. Vice-Presi- 
dent Danford M. Baker, who has been 
engaged in agency work for both de- 
partments, has been appointed to take 
charge of agency matters for both the 
life and accident departments, and will 
also have the title of superintendent of 
agencies. He will be assisted in these 
duties in both departments by C. I. D. 
Moore, who will hereafter have the 
title of secretary and assistant super- 
intendent of agencies. 

Secretary Moore will be relieved of 
some of his secretarial duties by As- 
sistant Secretary Stanley F. McClung. 
Secretary Moore will relinquish his 
title of superintendent of field service 
department to James L. Collins who 
has been assistant superintendent of 
that department. 


The Great American Life of Hutchin- 
son, Kan., has just completed its first 
year. S. M. Babbitt is president, and dur- 
ing the first year the company wrote 
$1,500,000 of paid for business. This is 
the only company in Kansas which has 
its own home office building. 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 
increasing in value more rapidly than in an 
other state in the Union. Interest 5 to 7% 

Title Guaranteed 


MITCHELL & CO., Sf,Mswais Temple 














_ Subscriptions to Fourth 
Liberty Loan’ 




















S UBSCRIPTIONS to the fourth is- 

sue of Liberty Loan bonds by life 
companies are running large. Some 
will take on additional amounts to- 
ward the end of the three weeks’ sub- 
scription period, if funds for invest- 
ment become available between now 
and that date. 

The subscriptions made thus far by 
some of the companies follow: 


American Nat’l, oy Louis..... 5,000 
Agricultural, METSTBS 5.5 occre ia 10,000 
oe ee 25,000 
Bamkers, NOB. wc. . ccc ccwcsce 150,000 
CEY TOGUUMINO oo ois ci ceccccces 500,000 
Boston Mutual................ 100,000 
(3) Central, Ottawa, Ill....... 50,000 
Cedar Rapids Pr pear 10,000 
CEN EE 6 6 kee e ice cdeecanes 55,000 
Central, Fort Scott, Kan..... 10,000 
Central States, Ind.......c00s 5,000 
Cleveland Life ..........ccee% 50,000 
Columbia, Ohio ............2. 30,000 
Equitable, D. C.......... cece 20,000 
CR PPOGONOis EE” icccccegccedes 50,000 
CHOMNGENs IES cic cceccccedens 600,000 
GOrmian Mut. 2... cccncccssescc 15,000 
Great Northern, Wis.......... 20,000 
Guardian, Wis. ..........000. 25,000 
DS arn rr 15,000 
Kansas City Life............. 300,000 
A Bs een yee 100,000 
ES oe Go Ce ae wccaeceeney t 6 a 100,000 
Louisiana State Life.......... 10, 

Midland Mutual, O............ 150,000 
Minnesota Mut. .............. 120,000 
Mutual, Baltimore............ 50,000 
MO MEE, IU, Wie. 6is. dens cedieidacieres 15,000,000 
Natl. American, Ia............ 3, 00 
New England Mutual......... 2,635,000 
OBIS Nath Lite. .:.ccicccccccese 40,000 
Ohio State Life................ 50,000 
POU, - DEUCUAE 62000 ccc cccitcssicces 3,500,000 
1 ES Seren oe rae 100,000 
IUEMNEID “nid's o'a '6'4'el e's 's id arwitl.e «eee 6 50,000 
Public Savings .....ccccccscce 5,000 
Quick Payment, Mo........... 5,000 
BOOMONCS EOD oc cicccccsccccecs 35,000 
Security, Chicago............. 100,000 
I 6a ne 0nd <s.0'odee chads 51,000 
SRMMGREG, TR. -cccecccccisccs eee 4,00 
yo ee eee 6,000,000 
Union Contral: ... .cciscccccccs 2,000,000 
Western & Southern, O...... 600,000 
Wis. Life, Madison............ 20,000 
CBP VG tas INWGN recess os cee eves’ 50, 000 





q1) Fae at 000 purchased for accident 
ae oy 

(2 PF dakesrigtion is for both life and 
ert departments. 

(4) May be increased to $600,000. 

(3) Will take’ more before close of 
campaign. 


Ohio National Enters Michigan 


The Ohio National Life of Cincin- 
nati has entered Michigan and has 
appointed N. E. Glassbrook, formerly 
with the Michigan Mutual in the upper 
peninsula, as state manager outside of 
Detroit, with headquarters at Lansing. 

Coe Simmons will be assistant man- 








































DO YOU READ 
2 ADVERTISEMENTS . | 


Once in a while it pays a man to read an advertisement. 
For instance, do you know why the $24,816,657.00 of new business 
paid for in 1917 by the fieldmen of 


The Guardian Life Insurance Company 
of America 


exceeded by $3,751,129.00 the largest amount paid for in any other year 
since the Company was organized in 1860? 


Do you know why very few men’ who can make a living selling life 
insurance leave this Company? 


The answers to these questions will be of great value to the man 
who wishes to form a connection with 


A Growing Company for Growing Men 
For a direct Agency Connection address: 


T. Louis Hansen, Vice-President & Agency Manager, 


50 Union Square - - - - = New York, N. Y. 
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| Motel Ia Salle 72 


“ Chicago’s Finest Hotel 
ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 
WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
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ay ga 
M ment and comfortable accommodation. Lo- - 
ev; cated at the center of the insurance BR. 
district it is the most convenient stop- 4 
ping place for the busy man. a, 

RATES: “ 

ONE PERSON a 

Room with detached bath - - = @ y Fo 





















TWO PERSONS 
Room with detached bath 


Rooms with private bath - = © © 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
™ youpaythananyother hotel in baat 


$2 to $3 per da: 
Room with private bath - <- = «= $3 to $6 per day 
$3 to 
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Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 

























Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia. 


Founded 1865 
































WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 




















“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 





TWO COMPANIES UNITE 


IMPORTANT DEAL BEEN MADE 








Protective Life of Decatur, Ill. Ar- 
ranges to Take Over the Standard 
Life of Iowa 





DES MOINES, IA., Oct. 2—The 
Protective Life of Decatur, IIl., has 
effected a consolidation with the Stand- 
ard Life of Des Moines and will re- 
move headquarters of the latter to De- 
catur. A Des Moines branch office will 
be maintained in charge of F. W. 
Sprague, who has been president of 
the Standard and becomes vice-presi- 
dent of the merged company. J. R. 
Paisley is president of the consolidated 
concern and H. W. Shafer is secretary. 
Both are Decatur men. 

Insurance Commissioner Taake re- 
quired the Standard to deposit $446,487 
in securities to protect the policyhold- 
ers of the original Standard. The 
commissioner announces that $26,638.95, 
the surplus of the original Standard, 
will be held in trust until the end of 
the war. All that has not been used 
to pay liabilities chargeable thereto, 
including war death losses in excess of 
normal losses among Standard policy- 
holders engaged in military service 
will be distributed as a special dividend 
among the policyholders of the orig- 
inal Standard Life, whose policies are 
at the date of distribution still in force. 


Fidelity Mutual’s War Clause 


The following are the new limits of 
the Fidelity Mutual Life with the reg- 
ular war clause: Ages 45 and under, 
registration classes 1 and 2, full rate 
plans, $1,000; term plans, none. Reg- 
istration classes 3, 4 and 5 full rate 
plans $5,000; term plans, none; 46 to 
65 inclusive, full rate plans $5,000; term 
plans, none. he following’ are the 
company’s limits, including the special 
war clause, under which the insured 
practically assumes the war hazard 
himself: Ages 50 and under, full rate 
plans, $50,000; term plans $15,000. 
Ages 51 to 55 inclusive, full rate plans, 
$35,000; term plans, $10,000. Ages 56 
to 60, inclusive, full rate plans, $25,- 
000; term plans, $6,000. Ages 61 to 
65, inclusive, full rate plans, $10,000; 
term plan, none. No applicant over 
65 or under 15 will be considered. 
Limit of insurance with disability bene- 
fits, $25,000. The following are the 
company’s limits on female lives with 
special war clauses: Ages 60 and un- 
der, full rate plan, $25,000; term plans, 
none. Ages 61 to 65, inclusive, full 
rate plans, $10,000; term plans, none. 

The company states in a circular 
letter that the existing agreements un- 
der which it has been able to effect 
automatic re-insurance on amounts be- 
yond the company’s limit will be term- 
inated Sept. 28, therefore any business 
offered in excess of the limit must be 
with the understanding that its accept- 
ance will depend upon the company’s 
ability to negotiate re-insurance or co- 
insurance. 


Chicago Life Men’s Meeting 


The annual meeting of the Chicago 
Life Underwriters’ Association will be 
held this month. Some of the members 
feel that provision should be made for 
the reorganization of the executive 
committee so that the general agents 
and special agents shall be evenly di- 
vided. One prominent member suggests 
that as this is an agents’ organization 
it would be more proper for the field 
men alone to be represented on the 
committee and not have company of- 
ficers thereon. The whole matter will 
doubtless be thrashed out at the annual 
meeting. Many of the members believe 
that the time has come for constructive 
work, inasmuch as the last few years 
have been given to discussing reform 




















measures. 














Frans Nelson, President J. Uehling, Secretary 














MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 

MASONIC TEMPLE, BUFFALO, N. Y. 














California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


WE SERVE THE WEST 


Admitted Assets 


$806,584 1912 
$976,639 1913 


$1,222,413 1914 
$1,854,684 1915 


$2,069,735 1916 
$2,442,881 1917 








Insurance in Force 
$7,862,338 
$10,000,467 
$13,059,379 
$15,349,747 


$22,838,573 
$25,221,480 




















The Reinsurance Life Company 
of America 


DES MOINES, IOWA 





LIFE AND ACCIDENT 


REINSURANCE ONLY 





Correspondence Solicited 























JAS. A. STEPHENSON WILLIAM HARGIS WALKER 
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(ORGANIZING) 


Will Have a Million Dollars 
Capital and Surplus 
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NEWS ABOUT LIFE POLICIES 


gq New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
g° ‘Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 56 


FIDELITY MUTUAL NEW RATES 











Disability Clause Is Broadened and 
Premium Charges Therefore 
Reduced 





With the broadening of the disabil- 
ity provision of the Fidelity Mutual 
Life comes also a general reduction of 
the disability rates. The company has 
issued a new supplement with rate book 
showing these new rates and in addi- 
tion giving new tables showing the num- 
ber of years required for limited pay- 

ment life plan to mature as endowment, 
revised rates for joint ordinary life, 
ordinary life, 26 installment and or- 
dinary life continuous installment poli- 
cies, and a new table to be used in ob- 
taining equivalent ages on joint policies 
involving two lives. The following are 
the new rates and tables at sample ages: 


Income for Life 


Mat. Age 50 Mat. Age 67 Mat. Age 60 
1 An. $61 or i An. $67 or 1 An. $75 or 
2 Cash $1000 2.Cash $1000 2 Cash ae 
e Reg. Disab. Reg. Disab. Reg. Disab. 
20... $30. 45 = 93 $25.99 $26.56 $22.92 $23.63 
25... 37.75 38.28 31.19 31.83 26.85 27.65 
30... 48.96 49.56 38.67 39.41 32.29 33.21 
35... 67.92 68.60 50.12 50.95 erat 41.14 


40.. — ™ _ - 69.41 70.39 51.95 53.25 
45... = vy 109.25 71 89 73.46 
Urets ener eee - 111.39 113.31 


Income for Life 


Mat. Age 65 Mat. Age 70 Mat. Age 75 

1 An. $85 or 1An. $100 or 1 An. $120 or 

2 Cash $1000 2 Cash $1000 2 Cash 4 

Age ‘Reg. Disab. Reg. Disab. Reg. Disab. 

20 $20. =. “ bi. = 7 oo ae = 12 $20. 
1.27 22. 





0... 75.98 78.92 
55...116.81 120.78 


Twenty Payment Income 
Mat. Age 50 Mat. Age 55 yp Age 60 
1An.$6lor 1An. $67 or 1 An. $75 or 
2 Cash $1000 2 Cash $1000 2 Gash _— 
Reg. Disab. Reg. Disab. Reg ab. 
-$37.62 $38.14 $34.12 $34.79 $31. 73 rt 32 
8. 52.67 43.23 38.33 39.05 35.00 35.95 
30... a8 _ 49.57 43.56 44.33 39.41 40.44 
35... he ---. 50.12 50.96 44.92 46.04 
40... 51.95 53.25 

Mat. Age 65 Mat. “Age 70 Mat. Age 75 

1 An. $85 or 1 An. $100 or 1 An. $120 or 

2 Cash $1000 2 Cash $1000 2 Cash $1000 


Age Reg. Disab. Reg. Disab. Reg. Disab. 


for Life 


20...$29.42 $30.57 $28.02 $29.45 $27.14 $28.91 
25... 32.51 33.75 30.79 32.34 29.69 31.60 
30... 36.31 37.66 34.17 35.85 32.81 34.88 
35... 41.06 42.53 38.37 40.21 36.67 38.93 
40... 47.08 48.75 43.69 45.75 41.55 44.05 
45... 54.98 57.23 50.62 53.30 47.89 51.04 
50 ae ..-. 60.03 64.00 56.43 60.97 
55 pee ... 68.25 76.04 


Special Life Income Contract 
Annual premiums for = of $10 a 
month to begin at maturit 
Mat. Age. 50 Mat. Age 35 Mat. a— 60 
Age Reg. Disab. Reg. Disab. Reg. Disab. 
21...$45.13 $46.27 $30.14 $31. " = $4 $21.34 
25... BT. 07 58.37 37.68 39.13 24.45 26.16 
ie 79.61 81.11 50.79 52. 13 32.36 34.39 
35...118.37 120.13 71.30 73.36 44.02 46.48 
40... oa 78 199.94 106.83 109.38 62.44 65.53 
Ge eee “— se is 94.66 98.75 
GU ian Rio ee - 161.82 167.33 


Special Life Income Contract 
Annual premiums for a life income of 
$10 a month to begin at maturity 
Mat. . he Mat. Age 70 Mat. Age 75 


age Reg. Reg. Disab. Reg. Disab. 
rr sht2's oS Fg ag 0? he eh 
35 - 15.21 23 1.00 

30... 19: 96 3840 1150 14:21 585 HH 
35... 26.76 29.76 15.38 18.70 7.89 11.55 
40... 36.92 40.74 21.03 25.22 10.86 15.44 
45... - . 58.27 29.67 35.07 15.34 21.12 
50.. 89.17 43.90 51.03 22.47 29.84 
55.. 148, 2 anaes 69.83 — 34.64 43.62 
60.. 126.20 BUS) «es 

Ord. Life 20 Pmt. Life 
Cas Cash 
Value Value 
at End at End 
of of 
a An. Boe 20th An. Prems. 24th 


e Reg. Disab Yr. Reg. Disab. 








Michigan in 1917. 





Over $4,000,000 new business paid for last year. 
HOME OFFICE DETROIT, MICHIGAN .€& orien, President 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 








10 Pmt. Life 15 Pmt. Life 
Cas Cash 
Value Value 
at End at End 
of of 
Ent. An. Prems. 10th An.Prems. 15th 
Age Reg. Disab. Yr. Reg. Disab. Yr. 
26, oe 18 $44.65 $338 $31.59 $33.42 $371 
25.. 45.84 48.49 371 = 34.38 36.35 411 
30.. 50.24 53.07 411 37.76 39.89 
35.. 55.56 58.59 456 41.88 44.18 
40.. 61.99 65.22 509 46.96 49.47 
45.. 69.85 73.21 567 53.33 56.06 
50.. 79.57 83.05 627 61.56 65.20 
55.. 91.66 96.65 689 72.35 78.14 
60. .106.99 747 86.97 ... 
‘25 Pmt. Life 30 Pmt. Life 
Cas 
Value 
at End at End 
of f 


Ent. An. Prems. 25th An. Prems. 
Y Reg. 


Age Reg. Disab. ¥. Disab. 
20. .$23.43 $24. bs 7 “53 $22.76 
25.. 25.58 27 09 24:91 
30.. 28.23 29. 34 Ber 38.07 27.59 
35 31.56 33.36 627 29.31 31.12 
40.. 35.85 38.08 689 33.57 35.97 
45.2 41.57 44.64 747 Pee. wale 
Endowment 


Ent. 10 Year 15 Year 20 Year 
Age Reg. Disab. Reg. Disab. Reg. Disab. 
0 $102.93 $103.35 $65.76 $66.25 $47.63 $48.17 
5 103.39 103.87 66.26 66.82 48.18 48.82 
30 103.99 104.55 
35 104.84 105.55 
40 106.09 107.05 
45 108.09 109.48 
50 111.39 113.58 
55 116.81 121.10 
60 125.56 


ee Radowment —_— -— T 
~— 25 Yr. 30 Yr. 5-Yr. 
un 


An. 
Age Reg. Disab. Reg. Disab. Prem. Prem. 
a - $37. a es .74 = 46 $31.16 
“e 7 


- 37 49 31.19 32. = 48 $11. 75 
30... 38.67 39.63 32.29 33 2.15 12.54 
35 40.06 41.38 34.00 35. 64 13, 13 13.76 
40 42.34 44.34 36.79 39.11 14.67 15.79 
45 46.06 49.04 .... .... 17.31 19.44 
50 wee 22.32 26.06 
55 30.90 37.01 
60 - 45.23 vee 


Henry Powell’s Convention 


Henry J. Powell of Louisville, man- 
ager .of the Equitable Life of New 
York in southern Ohio, Kentucky and 
southern Indiana, will celebrate his 
twentieth anniversary with the com- 
pany at a meeting to be held in Louis- 
ville, Oct. 11-12. Mr. Powell started 
with the Equitable in 1898 and has 
made a wonderful success in the work. 
He is one of the best known men in 
the National Association of Life Un- 
derwriters having served as its presi- 
dent. The program is as follows: 


Friday, Oct. 11 


All sessions Friday will be held at the 
Louisville Country Club. 
0 a. m.—Business session, Thomas 
B. Sweeney, presiding. 
Luncheon, Louisville Country Club. 
2:00 p. m.—Business session, Charles 








Pioneer Life Insurance Co. 


of America 
Organized 1907 


KANSAS CITY, MO. 


John W. Cooper, President 


EVERYTHING NEW BUT THE NAME 














Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 








Jerome awards presiding. 
6:30 p. m.—Dinner, Louisville Country 


Saturday, Oct. 12 


9:30 a, m.—Business session, Seelbach 
Hotel, Haward A. Woods presiding. 

Afternoon—Left open to afford guests 
an opportunity of shopping, sightseeing, 
or visiting Camp Zachary Taylor. 

Evening, 6:30 p. m.—Closing dinner, 
Pendennis Club. 


No Date for Inaugural 


The Pittsburgh Life Underwriters’ 
Association will not make any arrange- 
ments for the inaugural dinner until 
after the Liberty Loan campaign is 
over. The new president of the Na- 
tional Life Underwriters’ Association 
usually gives his opening address at 
Pittsburgh, the executive council meets 
there at that time, and many other Na- 
tional association leaders arrange to be 





20 “$17. 76 $19. 22 $170 $26.42 $27.93 $411) 
25.. 19.85 21.57 208 28.80 30.43 456 
30.. 2256 24.69 246 31.69 33.47 509 
35.. 26.08 28.81 306 35.29 37.26 567 
40.. 30.73 34.36 363° 39.79 41.99 627 
45.. 37.01 42.05 422 45.64 48.44 689 
50.. 45.61 53.04 480 53.47 57.55 747 
55.. 57.45 69.25 535 64.17 71.30 801 
60.. 73.89 ... 593 79.30 were 850 


present. 


lub. 
Evening—Dancing, singing, etc., at the | 
lub. 








The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


New Masonic Temple 


For 


Washington, D. C. 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 
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of Ohi 


LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
Now is the time to secure good territory in the state 


THE ‘GEM CITY LIFE INSURANCE COMPANY 


A. I, MORRISSETT, Vice-President and General Manager 


DAYTON, OHIO 











THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 







policies to 
Ordinary. 
Splendid op- 
portunities for 
good men. 


Address 
‘ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 

















It’s a Whiz! 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 


needs. Most 
agents find ita 
winner. 


Gardianiite 


Madison, Wis. 
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The New Draft and 


Life Insurance 








RESIDENT GEORGE A. BOIS- 
P sap of the Guardian Life of 

Wisconsin comments on the new 
draft as follows: 

What effect is the new draft going 
to have on life insurance? This ques- 
tion naturally comes up in our minds, 
and an answer is possible when we 
consider the experience life insurance 
has had since the first draft. 

The first draft took away about 10 
percent of our prospects, but it left 
the remaining 90 percent more inclined 
to life insurance than ever before. 
This is evidenced by the steady busi- 
ness which has been coming in, during 
the last few months, especially. Old- 
time life insurance men say it is easier 








SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20, 000,000 Americans have recently 
shown their interest in bond bu — Let us give 
you facts about ~ estate bon Write for par- 
ticulare to-day. The Guarantee oo ote and Trust 
Co., 70 W. ol a Chicago, I 














WE have several 
thousand policyhold- 

ers that have never been 
solicited for accident 
and health insurance. 
Here is a golden oppor- 
tunity for a few live 
ecial men. We have 
sis 2, O00halpingstock- 
holders in Wisconsin, 
Michigan and Illinois. 


q Are you interested ? 








Write Rupert F. Fry, President 


The Old Line Life 


Ins. Co. of America 
MILWAUKEE, WIS. 























THE 
JIFFY 
PEN. 


The word “‘Jiffy’’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 


for them to get business from the men 
they call on than it has ever been be- 
fore. The older men are being can- 
vassed, and after all, these make the 
best prospects for life insurance. They 
are men with families, with increased 
responsibilities, and they look upon 
their family obligations seriously and 
are providing against possible contin- 
gencies, 
* ok 

The new draft is going to make an- 
other cut in the prospect lists, but it 
is going to leave those remaining as 
even better prospects than they were 
after the first draft. Almost every new 
drafted man is going to take practically 
the limit of insurance with the War 
Risk Bureau. Already this volume 
amounts to over $30,000,000,000, and 
before long it will probably reach 
$50,000,000,000. The figures are so big 
they are beyond comprehension. 

Almost every issue of the press car- 
ries items of life insurance suggestions. 
The public is reading and thinking 
seriously about the matter. Agents 
are finding it comparatively easy to 
get interviews. 

* x 

The new draft will have the effect of 
moulding hundreds and thousands of 
luke warm prospects into certainties, 
and the agent should by all means in- 
tensify his efforts and get into work 
with all the enthusiasm at his com- 
mand. 








The Man Who Is Buying 
Some Liberty Bonds 











HE National Life, U. S. A., says 
many people are saying today they 
can’t buy life insurance because they 
have just purchased Liberty bonds. 
The company gives the following an- 


yer: 

“Well, I presume you paid for them 
by check or in cash? And it makes 
you feel poor or hard up? You have 
merely taken money from one pocket 
and put it into another. You have 
checked it from the bank and invested 
in an interest-bearing security of un- 
questioned stability. You have lost 
nothing. You have just as much prop- 
erty as before. 

“Oh, you are paying for your bonds 
in installments; that’s good! You have 
now a real system of saving and ac- 
cumulating wealth. You can _ save 
regularly. However, if you should not 
live, the bonds being properly paid for 
only in part, your wife will suffer quite 
a loss if unable to continue the pay- 
ments. A life insurance policy will in- 
sure the completion of all payments in 
such an event. If you live, you will 
make the payments on the bonds and 
you will have in addition, a valuable 
life insurance policy. 

“Liberty bonds and life insurance 
policies are the best assets one can 
possess. Were you absolutely depend- 
ent on the rent of a house or an apart- 
ment to make payments on your bonds, 
would you not insure the house or 
apartment in a good fire insurance 
company, so that, should the house or 
apartment burn, you would have money 
with which to meet your obligations? 
Surely, you would. Then insure your 
earning power. When your heart stops 
beating, your salary will stop, or your 
business may soon cease to be profit- 
able. Provide amply against such a 
contingency by buying more life insur- 
ance. 

“Take out the life policy now to pro- 
tect the payments still to be made on 
Liberty bonds; then when you have the 
Liberty bonds paid for the interest on 
them will help pay your life insurance 
premiums.” 


Appleby Talks at Toledo 
T. W. Appleby, secretary and treas- 
urer of the Ohio National Life, ad- 
dressed the Toledo Life Underwriters 
Association on Sept. 16. Mr. Appleb¥ 

















was in his usual happy vein and gave 


an instructive talk which was much 
appreciated, 


WAR TIME ARGUMENTS 
FOR LIFE SALESMEN 


(CONTINUED FROM PAGE 1) 


makes an impression,” said a general 
agent the other day: “After talking 
to a man for a few moments who has 





worry about your mother or your 
brother and sisters. I have adequately 
provided for them. If anything should 
happen to me you will have no cause 
for concern.’ 

“If you cannot write this to your son 
and you should die, what effect do you 
suppose it is going to have upon his 
morale? Is it going to be possible for 
him to be 100 percent efficient? Have 
you not a patriotic duty to perform in 


a son in the service, I ask ‘him, ‘Can 
you write to your son in France about | while those men are in France? 
as follows: 
die while you are in the service, do not 





taking care of those that stay at home 
If 
Dear son, in case I should | your son, receiving $30 a month, can 
carry $10,000 life insurance, how much 








HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentucky F hern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 











A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, lowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


Address: 
AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 











One te 4 OUR We have a contract for you under which your 


JERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY miditdin 


Cash Capital $200,000.00 V. D. CLIFF, President 











THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of lowa 
(Organized.1867) 
Fe: previous records broken during 1917, Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 
MEN of CHARACTER can obtain ‘further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, ‘Supt. of Agents, 


Equitable Sas - - Des Moines, Iowa 

















The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 
In ee in assets in 1917.............0eeeeeeeeees Seecene coos 95,927 


- se - income in “ae -dae apa seates Seen mca e EaebS Eee soars 

nm amount of insurance in force..........cccccccccccccccccess 

In gain in insurance in force............ceeeeceeceeeeeeeeees sanyo 902.00 
In amount of insurance placed in 1917............sccececceees 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 
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do you suppose you can or should 
carry?” ; 
Another general agent in charge 


of a number of men had this to say 
of war-time arguments: “One of the 
best talks that I have been able to 
give my men, and the one that I found 
to be the most effective, is that every 
man that goes to the front increases 
the responsibility of someone who 
stays at home. That is, the govern- 
ment is not taking men with depend- 
ents. The men with dependents are 
staying home. The fact that they can- 
not go, has made clear to them the 
fact that they have responsibilities. 
They have been set apart by the gov- 
ernment. They are to stay at home as 
long as possible to take care of those 
that look to them for their support. 


Expenses Have Mounted 


“To carry this thought along a little, 
take the case of a family with one or 
two sons who have been living at home 


ACTUARIES 


te F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
@ COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calews 
lated. Valuations and Examinations made. 
Policies and all life Insurance coeee peepee. 
The Law of Insurance a Spec f° 
Colcord Bldg. 


OKLAHOMA CITY 











J. H. NITCHIE 





ACTUARY 
Telephone 1223 Association Buildin 
Central 3462 19 S. LaSalle St., CHICA 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 





REDERIC S. WITHINGTON,F.A.LA 
EXAMINER 


CONSULTING ACTUARY AND 
304-306 Security Building 


DES MOINES, IOWA 





and contributing something to the gen- 
eral household fund. They go to the 
front. Their absence cuts into the 
household maintainance fund and in- 
creases the responsibility of a father 
or older brother who remains behind 
to keep things going here. This is 
not hot air, but is a well-known fact 
to every man who has someone in the 
service and has been obliged to spend 
a greater portion of his income in 
keeping the home fires burning.” 


Real Effect of Limits 


Recently some companies have estab- 
lished, and those who have not soon 
will, limits to be written upon men 
of various ages and in various draft 
classifications. This has caused the 
agent, looking for an excuse for not 
producing business, to register a de- 
cided objection. Concerning this, an 
agency manager for one of the life 
companies says: “We find that cer- 
tain of our men who have been in the 
habit of writing a large case occasion- 
ally are complaining that we are estab- 
lishing limits that will hamper them 
in the solicitation of business. They 
tell us that they are large writers and 
that the limits established will scare 
out the man not able to buy a good 
sized policy and force them to write 
smaller contracts. 


Reply For Complainer 


We are telling men who raise ob- 
jections that the man capable of buy- 
ing $50,000 or $100,000 of life ‘insur- 
ance will never see military service, 
and will, therefore, never make - his 
beneficiaries liable to receive only the 
legal reserve on the policy. This is 
true, first, because men who think in 
large amounts are usually older men 
and the limits on the older men are 
liberal. Second, because such a man 
has a family or dependents or he would 
not be considering a large life insur- 
ance policy. Third, his ability to pur- 
chase a contract indicates that he must 
hold a position of some importance, 
and very likely he is a keynote man, 
It is more than likely in such a case 
that the man will never be called. 


Paul Loder’s Questions 


Paul Loder, Chicago general agent 
of the Provident Life & Trust, believes 
in asking questions. He says that if 
any agent can convince him that busi- 
ness is bad he will cheerfully admit it, 
but before making the admission he 
asks the agent attempting to prove the 
point the following questions: “Do 
you know anybody out of a job today 
who cannot find work? If you go to 
one of the large railroad terminals of 
Chicago each evening to catch a train, 
do you ever see beggars or tramps 
asking for a hand-out? Is it not true 
that they were present in large num- 
bers a year or two ago? Don’t you 
pay more for everything you buy? 
Isn’t somebody getting the profit?. Do 
you know anybody whose salary has 
not been raised in the past year? Is 
business bad? 


BIG LESSON TAUGHT 
TO PEOPLE THIS DAY 


(CONTINUED FROM PAGE 1) 


swer to an indictment against himself. 
And the government and the press are 
repeating it day by day. 


Be An Optimist 


These are times when every life in- 
surance man must be on his guard 
against pessimism. The life insurance 
solicitor, as perhaps no other man, is 
exposed to daily hearing men talk along 
discouraging lines. To be successful 
then, an agent must steel himself 
against being influenced to believe that 
no success or little success can be had; 
or that times are discouraging. There 
are some outstanding fundamental facts 
that every life insurance man should 
weigh carefully and from them take en- 
couragement for his work, 


Many Prospects Seen 


First—Bear in mind that life insur- 
ance men have open to them the broad- 
est avenue for business offered to any 
class of salesmen in the world. Ninety- 
five per cent of all the men and wom- 
en in this broad land of ours earning 
anything are prospects and possible 
candidates for insurance. 

Second—It is beyond question that 
certain men in certain occupations, or 
carrying on certain lines of business, 
may have reason to be pessimistic. Oth- 
ers will feel the burden of increased 
taxation and cost of living with little 
or no increase in income. But this 
group is comparatively small. 


More Income Received 


Third—On the other hand there are 
millions, yes, many millions of men and 
women who are receiving more income 
now than ever before and notwith- 
standing increased cost of living, are 
better off than they ever have been be- 
fore. The farmers, for instance, are 
receiving far greater prices for their 
products than ever in their lives. Sal- 
aries have been advanced in all lines. 


Great Readjustments 


Fourth—A tremendous readjustment 
is going on. By taxation and bond is- 
sues huge sums are being collected, but 
it must be clear to every agent that 
this money is not being confiscated, it 
is not disappearing from the United 
States. On the contrary, it is going 
back into channels of trade with light- 
ning rapidity. Manufacturers will get 
it, wage-earners will get it, farmers will 
get it, and it will flow through tens of 
thousands of avenues of trade and com- 
merce. 

Fifth—lIt is for the life insurance so- 
licitor who has the whole field open to 
him to so readjust his work that he 
will ascertain who is getting this 
money, who is benefiting by it, and 
thus be able to succeed as well, if not 
better than ever before. 


Results in European Countries 


Sixth—The history in European 











Frankfort - - - - 


Assets - - - - 


Of course we want salesmen 


back of you. 


E. O. BURGET, 
Secretary. 





Peoples Life Insurance Company 


Insurance in force 


Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


Indiana 


$ 1,000,000 
10,000,000 


W. A. IRWIN, 
Supt. Agents. 








countries after four years of war has 
been that a plentiful supply of money 
exists, with a great tendency on the 
part of the people to extravagance in 
the purchase of novelties, fine clothes, 
jewelry, etc., to an extent causing con- 
siderable alarm. 

Seventh—Another thought which 
should make life insurance men opti- 
mistic. Millions of men have been and 
will be taken out of business life and 
called to the colors, but many millions 
are left at home. The government has 
recognized the vital necessity of life 
insurance by providing for the men 
who have gone to the front. What 
finer thing could the stay-at-home do 
than insure his own life for the bene- 
fit of dependents at home or at the 
front? 
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NATIONAL'LIFE 
ASSOCIATION ; . 


Des Moines, la. Gis 


OUR POLICIES !SELL 
WHEN OTHERS WILL NOT 





RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 


Agency Openings in Illinois, 
Indiana and Michigan 












HUTT 





MN IN CA 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 














15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
Pe of the Fidelity “Income for 


e. 

This Direct Lead Service 
helped to make 1917 the best 

in Fidelity’s history. 2 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
¢ over $142,000,000 President 
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WANTS GOOD MEN | 


WILL PAY THEM WELL 
ltl Mi 


Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINO'S 


Always an 


Hilinois Life 
Man 


COM PANY COMPANY 


Wants GOOD MEN 
AND AND 
WILL PAY THEM WELL 








Gary National Life Insurance Company 
Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 

Selling all forms of Participating and Non-Participating policies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. 


Good Territory in Indiana. 


WILBUR WYNANT, President 











A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. a «--$ 104,307 $ 889,073 Issued 
Wasa 274,290 6,619,653 1888-1897. . 2: 17at tes 387,702 
i907 sae Base 4 139803.488 1898-1907.... 10,551,857 1,139,235 
1917.. 4,008,422 15,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W., J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 





Missouri State Life Policies 
. RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 





THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 
E. W. RANDALL, President T. A. PHILLIPS, Sec.-Actuary 





A GOOD OLD FASHIONED GENERAL AGENCY CONTRACT 


Providing Good Commissions and Liberal Expense Allowance 


for 
THE EASTERN HALF OF NEBRASKA 


dd 








For particulars 


E. S. ALBRITTON, Supt. of Agencies 


SAINT PAUL, MINN. 




















Are You Permanently Established? 


Write for Territory 
Penansylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 












“SAFE AS A GOVERNMENT BOND” 


)) The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDENT**° MONTHLY INCOME INSURANCE. 


tata LATEST POLICIES AND AGENCY CONTRACT BiiCa7\ne 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 


Central States 
Life Insurance Company 


St. Louis, Mo. 





Insurance in force - - 


$32,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 
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MUCH LOSS IS SEEN IN 
PUBLIC OFFICIAL BONDS 





Frank J. Menig of National Surety 
Points Danger of Insufficiency 
of Bonds 





MUCH CARE NOW NEEDED 


Several Cases Are Shown Where Vari- 
ous Governments Have Had to 
Hold the Bag 


Sees 


Frank J. Menig, superintendent of 
the public official department of the 
National Surety, has some interesting 
comment to make on the loss to the 
public through insufficient public 
bonds. He says: 


Millions of dollars are lost every year 
by American taxpayers through ineftfi- 
cient bonding of money-handling public 
officials. Surety companies pay taxpayers 
about $3,000,000 annually as restitution 
for politicians’ shortages. Almost all 
public officials are bonded for much less 
than they handle. Many of them are 
allowed by taxpayers’ representatives to 
give as “bondsmen” irresponsible per- 
sonal friends, instead of financially sound 
and permanently incorporated surety 
companies, conducted under the vigilant 
and exacting supervision of the state and 
federal insurance departments. So long 
as American taxpayers permit these two 
needless and costly evils, they will un- 
doubtedly continue to lose many millions 
annually through political shortages. 


Too Small Bonds Given 


A particularly striking and typical ex- 
ample is the insufficient bonding of the 
treasurers in most of our forty-eight dif- 
ferent states. The treasurer of one large 
eastern state, whose office handles $36,- 
000.000 of taxpayers’ money every year, is 
bonded for only $50,000. In another state 
the treasurer handles $14,000,000 an- 
nually and is bonded for only $60,000. 
The treasurer of a western state, al- 
though handling $30,000,000 annually, is 
bonded for only $100,000. 


State Treasurers’ Bonds 


The state treasurers of fifteen states 
of our forty-eight are bonded for a total 
of $4,015,000. These fifteen treasurers 
have the supervision and control over the 
handling of $191,500,000 of public funds 
every year. If a great defalcation ap- 
proaching the total annual handling of 
any one of these officials should occur, 
the loss to the tax-paying public would 
be tremendous, because of the insuffi- 
ciency of bond required on these officials. 
The treasurer of a southern state some 
years ago defaulted for $230,000. His 
bond had been executed by irresponsible 
bondsmen, from which the state recov- 
ered only $60,000, leaving a net loss ap- 
proaching $170,000 to the taxpayers. A 
bookkeeper in the office of the treasurer 
of a western state conducted a series of 
embezzlements through several succes- 
Sive administrations, capping the con- 


fusion three years ago by committing 
suicide. 


Loss on Personal Sureties 


The attorney-general recently an- 
nounced that he would bring suit against 
the sureties who were on the bonds of 
the former state treasurers under whose 
administrations the defalcations had 





CASUALTY AND 


McKEE IS EXONERATED 


MICHIGAN FEDERATION ACTS 





Finds Charges Made Against National 
Secretary by Chase S. Osborne 
Are Unfounded 





DETROIT, MICH., Oct. 1—At the 
regular semi-annual meeting of the 
executive committee of the Insurance 
Federation of Michigan held in Detroit 
Tuesday the following resolutions were 
unanimously adopted: 


Whereas there has been considerable 
publicity in certain newspapers of 
statements purporting to have come 
from Chase S. Osborne relative to the 
recent senatorial primary campaign in 
Michigan in which charges were made 
attacking the good name of Secretary 
Mark T. McKee and by innuendo the 
integrity of the Insurance Federation; 
therefore, be it 


Resolved, that, after a careful inves- 
tigation by the executive committee of 
said charges the same were found to be 
without foundation and whollv unwar- 
ranted and be it further resolved that 
this committee, as well as the entire 
membership of the federation for whom 
they speak. hereby express their im- 
nlicit confidence in the honor and in- 
tegrity of Mr. McKee, both as a citi- 
zen and as an officer of this organiza- 
tion. 


The committee prenaring the resolu- 
tions consisted of Charles E. Bovland. 
T. J. Bullard. E. C. Bowlby. Leo K. 
Hennes and Charles L. Raymond. 


BANK PLAN SUBMERGED, 


COMMITTEE’S PLAN IS FILED 





H. A. Molenpah Endeavors to Fan 
Again the Embers Under the Fi- 
delity Bond and Burglary Scheme 





At the annual meeting of the Ameri- 
can Bankers Association last week 
there was an hour’s discussion on the 
report of the insurance referendum 
committee that recommended the for- 
mation of an insurance company to 
write fidelity bonds and burglary in- 
surance for banks. There has been 
much agitation over this matter for 
some time. mutual company was 
recommended in past days, and then 
an effort was made to enlist interest in 
a stock company. Some eleven years 
have been taken in debating the desira- 
bility and practicability of the bankers 
backing an insurance company of this 
nature. 


The association voted to accept the 
committee’s report, file it with thanks, 
but refused to make any recommen- 
dation or endorsement. It was ex- 
pected that this would end the mat- 
ter, but H. A. Molenpah, of Wisconsin, 
chairman of the committee, who has 
been the most active in the fight to 
create an official insurance company, 
called a meeting of a number of sup- 
porters to proceed with the organiza- 
tion of a stock company with capital 
and surplus of $1,000,000, to have main 
offices in Chicago. It is not known 
whether this proposition will meet with 
much favor or not. 








occurred. Most of the treasurers had 
siven personal bondsmen, and manv of 
these personal bondsmen were dead: 
others were financially irresponsible, and 
in the end the taxpavers, as not infre- 
quently happens, will probably have to 
shoulder the loss themselves. 


Menace to Taxpayers 


The menace to taxpayers from insuf- 
ficient bonding of public officials exists 
in practically all classes of positions— 
federal, state, county and municipal. For 
instance, the comptroller of one of our 
largest eastern cities, whose office han- 
dies hundreds of millions income, is 
bonded for only $300.000. It is a common 
occurrence, especially in the eastern 
states, to find treasurers and tax collec- 
ters, who handle annually hundreds of 
thousands of public moneys, bonded for 
perhaps $25.000 or $50.000. Under such 
circumstances, the real wonder is that 
defalcations among public officials are 
not more frequent, and more disastrous 
to the taxpaving public. The shortage 
in the office of the tax collector of a New 
York suburban city a few years ago 
amounting to $9,000, was committed bv 
one of the tax collector’s assistants, who 
was not bonded at all. The assistant 
treasurer of a southern town, only a few 
weeks ago, was reported to be $15.000 
short. Since he was bonded for only 
$5,000 the city will probably be on the 
losing side for about $10,000. Last year 
a town treasurer in New England ab- 
sconded, after having stolen $35,000 of 
town funds. He was bonded for $7,500, 
making a loss of about $27,000 to be sus- 
tained by the town. 


Financial Strength Sureties 


The governmental executives, whose 
duty it is to fix and approve the amount 





of the bond for public officers, cannot be 
too cautious regarding the financial 
strength of sureties upon such bonds. 
About two years ago a village treasurer 
in New York state asked the owners of 
a small local bank to act as his bonds- 
men. The bank failed with over $5,000 
of village funds on deposit. One of the 
bondsmen had died and the assets of the 
other had vanished. As a result, the 
taxpayers’ hopes of obtaining reimburse- 
ment from the “bondsmen” also vanished. 
Widespread loss to taxpayers through the 
insufficient or irresponsible bonding of 
public officials has caused progressive 
and businesslike American communities 
during the last few years to attempt re- 
form measures. 


New Jersey Measure 


A bill introduced in the New Jersey 
senate two years ago provided that pub- 
lic officials in that state may give cor- 
porate (surety company) bonds, the pre- 
mium to be paid by the taxpayers. The 
statement was appended that: 

“This act will afford greater security 
to the state and the several counties and 
municipalities and greater freedom to 
the public officials. Personal sureties are 
not infrequently of questionable protec- 
tion to the taxpayers, not only because 
of their liability to financial reverses, but 
also because of the political influences 
they exert. The public official is also 
handicapped and rendered less efficient 
by being placed under obligation to per- 
sonal sureties.” 


Recommendation by Nevada Governor 


In his message to the twenty-eighth 
legislature of 1917 the governor of Ne- 
vada made the following recommenda- 
tion: “Certain state and county officers 

(CONTINUED ON PAGE 2) 


SURETY SECTION 


‘COMPULSORY HEALTH 
INSURANCE SCHEME 


Mortality Statistics from Auto- 
cratic Countries Compared with 
United States Are Interesting 





MENACE IS POINTED OUT 


Conditions Surrounding the American 
Workingmen Are Far Different 
From Those Found in Germany 





It is interesting to note the effects of 
compulsory health insurance which has 
been in effect in Germany for 30 years. 
Compulsory health insurance was orig- 
inated in Germany with Prince Bis- 
marck in order to perpetuate the Ger- 
man junkers in power and to appease 
the working forces of that country. Dr. 
Edward Ochsner of Chicago, the emi- 
nent surgeon who is of German extrac- 
tion and was educated in that country, 
stated in a recent address that had it 
not been for compulsory health insur- 
ance and old age pensions the German 


war party could not have controlied the 
socialistic vote in the Reichstag, 


Mortality Averages 


Statistics gathered in Germany show 
that the mortality rate averages 15.6 
percent in that country, in Austria 20.5 
percent and in Hungary 23.3 percent. 
During the same period in the United 
States the mortality rate was 13.9 per- 
cent. In all countries where the com- 
pulsory health insurance scheme was 
not in effect the mortality rate has 
been lower than in those nations where 
it has been tried out for many years. 
It is found that on the average Amer- 
ican wage earners lose annually 8.5 
days from sickness. In Germany the 
annual wage loss is 9.19 days and in 
Austria 9.45 days. 


Smacks of Autocracy 


Great Britain has tried the social in- 
surance plan and the people there do 
not take kindly to schemes borrowed 
from autocratic countries where the 
military authorities are in control. In 
such nations as Austria and Germany 
the individual is regulated very assidu- 
ously and has not much freedom in 
which his own initiative can act. 


American Workingmen 


In this country workingmen are paid 
decent wages, they work during rea- 
sonable hours and are surrounded with 
better conditions than abroad. This 
has developed an independence in the 
laboring classes. They are paid enough 
so that they do not have to be looked 
after by the government so far as se- 
lecting doctors or buying drugs is con- 
cerned. They can choose their own 
family physician, look after their own 
health and do not have to be guarded 
by the government. 

Dr. Frederick L. Hoffman, the well- 
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DISABILITY REFORMS 
BEING WORKED OUT 





Committee of the Bureau of Acci- 
dent & Health Underwriters Is 
Still Active 





GOOD RESULTS EXPECTED 





Many Officials Feel Needed Improve- 
ments Will Be Made in Accident 
and Health Policies 





NEW YORK, Oct. 1—The work 
of obtaining the consent of the various 
companies interested to the proposed 
change in the health and accident poli- 
cies as formulated by the committee 
of fifteen of the Bureau of Accident & 
Health Underwriters is progressing 
quite favorably. No objection to the 
proposed policy forms themselves has 
developed, such divergence of opinion 
as there is being as to the procedure to 
be followed. On its broad lines this 
divergence may be stated to consist in 
a difference of views between those 
who would desire an increase in pre- 
mium charges as an offset to the costly 
nature of the business, which is gen- 
erally recognized as being due to the 
so-called “frills” and extraneous bene- 
fits, and those who believe the remedy 
should be sought in removing these 
“frills,” which, while adding materially 
to the cost of conducting the business, 
are of little value, if any, to the policy- 
holder himself. 


Plan May Be Modified 


This difference in views as to pro- 
cedure may make necessary some 
modification of the original plan, and 
such modifications, if any, will be in a 
form to meet the objections of those 
who may not see their way as yet toa 
compiete accord on the proposed plan. 
It is, however, plainly evident that the 
motives of those interésted in this re- 
form of the health and accident busi- 
ness are right that the scheme merits 
complete success. There being no spe- 
cial axes to grind by those who are so 
earnestly endeavoring to bring about 
reforms which all admit are past due, 
which would so materially aid in stabil- 
izing the business, and which would 
turn an unprofitable business into a 
profitable one, it is with the best hopes 
that the committee of fifteen look for- 
ward to seeing the proposed scheme 
of reform in operation as planned by 
January first next. 


Equitable Life’s Position 


An added interest, and one not an- 
ticipated by the committee of fifteen 
when it undertook its present task, is 
lent to the outcome of these negotia- 
tions by the announced intentions of 
the Equitable Life of New York to 
enter the accident field. The final plans 
of the Equitable will, it is understood, 
be largely influenced by the final re- 
sults of the work of the committee of 
fifteen. What these plans will be is 
still a matter of interesting specula- 
tion as the entry of this strong life 
company into the health and accident 
business cannot help but have a de- 
cided influence on the business. 

The best speculative opinion would 
seem to be that it will not be the 
Equitable’s aim to do a direct writing 
business, but rather to develop its new 
activities as an adjunct to and strength- 
ener of its life business. 


Valuable Use of Insurance 


Inasmuch as the complete fruition of 
many a man’s thrift plans through life 
insurance has been impaired, if not 


| make sure that come what might in 


7 GOVERNMENT SERVICE 
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Many Questions Come Up as to the 
Writing of Workmen’s Compensa- 
tion Insurance 





The National Workmen’s Compensa- 
tion Bureau has not yet come to a de- 
cision as to the handling of govern- 
ment contracts where the work is done 
on a cost plus basis. The government 
authorities desire the compensation 
companies to cut their agency commis- 
sions to 7% percent on ship building 
contracts as well as on cantonment 
work. Furthermore, the plan has been 
suggested of guaranteeing profits 
amounting to 5 percent of the pre- 
miums, all earnings over that amount 
to be refunded to the government two 
years after the war has closed. It has 
also been urged that this action be 
retroactive and that ship building con- 
tracts in the past be put on this basis 
and the companies return their earn- 
ings over and above the 5 percent guar- 
antee. 
Several Questions Come Up 

Many of the companies are willing to 
get on a cost plus basis, although some 
of the legal features appear as ob- 
stacles, especially in view of the anti- 
discrimination and the anti-rebate laws 
of some states. If the plan is to he 
made retroactive the companies desire 
that the amount paid in income tax be 
refunded to them. The whole ques- 
tion is now up before the bureau and 
will no doubt come to a head at a 
meeting to be held this month. Most 
of the companies individually are mak- 
ing concessions to the government 
feeling that if the contractors are on a 
cost plus basis the compensation writ- 
ers should be. There has been much 
difference of opinion expressed among 
company officers as to just what should 
be done with government work. The 
agents were sounded through the Na- 
tional Association of Casualty & Surety 
Agents. The agents were asked to ex- 
press their views in as much as the 
commissions were to be cut 7% per- 
cent. 

The government seems to want the 
casualty companies ‘to agree to the 5 
percent guaranteed plan even where the 
contractor is on the flat price basis. 


MUCH LOSS IS SEEN IN 
PUBLIC OFFICIAL BONDS 


(CONTINUED FROM PAGE 1) 


are required by law to give official bonds 
in varying amounts for the faithful per- 
formance of their respective duties. 
There are good reasons why these bonds 
should be supplied by surety companies 
rather than by individuals. It is undesir 
able that public officials be under such 
obligations as are created by the secur- 
ing of individual sureties. In the occa- 
sional instances when, in the past, it be- 
came necessary to collect on the indi- 
vidual bonds of public officers in Nevada, 
nothing has resulted but vexatious and 
fruitless litigation. The state should re- 
quire surety bonds, and should appropri- 
ate the money necessary to secure them.” 








inability to keep up premium payments 
in times of prolonged sickness or ac- 
cident, the insuring of his ability to 
continue premiums through health and 
accident insurance is one of the most 
valuable uses to which this form of in- 
surance lends itself. 

Here is field for the development of 
the Equitable’s energies in the health 
and accident business which, in the 
opinion of many well-informed under- 
writers, should have peculiar attrac- 
tions for a life company. Whether by 
endorsement on the policy or by a sep- 
arate policy, for a comparatively small 
additional sum, a policyholder could 


the way of accident or sickness, he 
would always be able to keep up the 
premiums on his life policy, thus mak- 





completely destroyed, by reason of his 











ChicagoBonding & InsuranceCo. 


LINES OF INSURANCE WRITTEN 








Bonds 
Fidelity 
Official 
Judicial 
Contract 


Insurance 








Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 


ERVICE 
TRENGTH 


INCERITY 


CHICAGO 
Depository 


Miscel- 
laneous 











Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 














Home Office:—CHICAGO, ILL. : 











AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 





“Conservative but Aggressive’’ WICHITA, KANSAS 
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‘THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Lid. 
Phoenix Building, MINNEAPOLIS, MINN. 
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JN THE SURETY FIELD 


CORPORATE BONDS DEMANDED 





Milwaukee County, Wis., Supervisors 
Say in Resolution That Personal 
Sureties Have Been Unsatisfactory 





MILWAUKEE, WIS., Oct. 1—En- 
couragement to Milwaukee surety un- 
derwriters in their present delicate 
situation, growing out of the 100 per- 
cent advance in public official surety 
bond rates, is found in the following 
resolution which was adopted by the 
Milwaukee county board of supervisors 
during its regular session on Sept. 27: 

Whereas, the giving and acceptance of 
personal bonds is being discarded by 
municipalities or other institutions as 
not being in accord with sound business 
policy, and 

Whereas, the experience of Milwaukee 
county has demonstrated that surety 
bonds are preferable to personal bonds; 
therefore be it 

Resolved, that in all cases where bonds 
are required by said county in the per- 
formance of the powers, duties and busi- 
ness of said county, unless otherwise 
provided by law, that surety bonds be 
and are hereby required to be given in 
the place and lieu of personal bonds. Be 
it further 

Resolved, that the county clerk be in- 
structed to forward a copy of this reso- 
lution to the county board of administra- 
tion, and that said board of administra- 
tion be and it is hereby requested tu 
observe and follow the provisions hereof 
in matters under the jurisdiction of said 
board. 

As has been reported previously, the 
increase in rates from $2.50 per $1,000 
to $5, is expected to give surety com- 
panies considerable trouble because the 
Wisconsin laws limit the amount of 
premium chargeable to the public treas- 
ury to $2.50. This means, in effect, 
that‘the public official must pay the 
other half of the premium at the new 
rate. It is feared that to avoid this 
expense to themselves many public 
officials will seek personal sureties 
rather than place the business with 
bonding companies. However, action 
such as that indicated by the resolu- 
tion adopted by the Milwaukee county 
board, will serve to not alone maintain 
present business, but to create consid- 
erable new business in cases where 
public officials are giving personal 
sureties. 


Nominate Present Officers 

The nominating committee of the Chi- 
cago Surety Underwriters Association 
has recommended that the same officers 
serve for the ensuing year. The annual 
meeting has been postponed on account 
of the Liberty loan campaign. The offi- 
cers recommended are President George 
Gannon, Fidelity & Casualty; Vice-Presi- 
dents P. B. Shillito, Massachusetts Bond- 
ing; T. W. Thompson, Hartford Accident; 
Cc. E. Bennett, New Amsterdam; and H. H. 
McKee, Globe Indemnity; Secretary J. J. 
Reynolds, American Surety; Treasurer P. 
J. Loranger, Massachusetts Bonding. 


Report on Continental Casualty 
The California, Illinois, Indiana and 
New York departments have made their 
report of the examination of the Conti- 
nental Casualty as of June 30, the report 
being dated Sept. 5. Its premium income 
for the first six months was as follows: 
Accident, $1,481,586; health, $594,700; lia- 
bility, $410,568; compensation, $402,592; 
property damage, $93,289; workmen’s col- 
lective, $2,341; total premium income, 
$2,985,774; total income, $3,074,438. The 
loss payments were as follows: Acci- 


dent, $505,331; health, $347,181; liability, } 


$50,206; compensation, $108,250; property 
damage, $24,454; workmen’s collective, 
$1,170; total, $1,036,592; total disburse- 
ments, $2,453,626. Its assets are $3,625,- 
439, capital $300,000, net surplus $612,- 
410, premium reserve is $1,619,042, loss 
reserve $681,526. The examiners say of 
the company, “It is the opinion of your 
examiners that the affairs of this com- 
pany are very ably and conservatively 
managed; that its funds are invested in 
securities of sound value and earning a 
good rate of interest; that its books of 
record are carefully and properly kept; 
that ample reserves are maintained for 
unpaid losses and that claim settlements 
are promptly and fairly made after due 
investigation and determination without 














General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH ; ‘ ; i 





114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 





President 











COMPULSORY HEALTH 
INSURANCE SCHEME 


(CONTINUED FROM PAGE 1) 


known statistician of the Prudential, 
states that compulsory health insur- 
ance is perhaps the most serious men- 
ace to the manufacturing interests of 
America at the present time. Dr. Hoff- 
man said that if anything over here was 
really made in Germany, fathered, fos- 
tered and sustained by German interest 
it is the propaganda for compulsory 
health insurance. Dr. Hoffman declares 
that it took him a long time to become 
aware that this was not an educational 
propaganda for the benefit of the peo- 
ple to whom it was addressed but was | 
for the sole purpose of increasing the | 
cost of production in such countries 
as an offset against ever-increasing bur- 
dens placed upon German industry by 
social insurance. 








Costs a Vast Sum 


Between 1885 and 1910, C. D. Bab- 
cock, secretary of the Insurance Eco- 
nomics Society, calls attention to the 
fact that the German industry alone 
paid over a billion dollars in premiums 
on account of social insurance in its 
various forms. A distinguished Ger- 
man expert is authority for the state- 
ment that the burden upon the cost of 
production of manufactured articles en- 
tering into international competition 
had become so great before the war as 
to preclude the sale of such articles in 
foreign markets. - 

Mr. Babcock says that compulsory 
health insurance, if enacted in this 
country, would destroy the individual- 
ity and self-reliance of the workman 
and makes him a numbered cog in a 
great machine; foster fraud and malign- 
ering; restrict or eliminate his free 
choice of position; triple his fraternal 
and trade funds; demand medical ex- 
amination as a condition precedent to 
obtaining work and create a _ vast 
pauper class that is now self-support- 
ing. 





Demand for Messenger Holdup 
A heavy demand for messenger hold- 
up indemnity is reported by casualty 


j companies, such calls being induced by 


the excessive pay rolls now disbursed by 
many industrial plants, particularly those 
engaged directly or indirectly in war 
work. Rates for the indemnity in Chi- 
cago and Cook county, Ill., range from 
75 cents per $100, when an unarmed mes- 
senger is employed, to 30 cents when five 
or more guards are used. Despite all 
precautions losses upon this class of in- 
demnity are frequent, and the business is 
freely reissued by the direct writing 
offices. 


Chicago Glass Situation 

The Chicago plate glass insurance sit- 
uation has simmered down since the zone 
rating system has been modified and most 
of the present rates seem to be accept- 
able to the local agents. There are some 
rates that are rather high and some 
assured have been made self-insurers 
owing to the higher rates. It will be 
difficult to get these back. It is not 
likely that any rule can be passed that 
will restrict the representation of a com- 
pany to one general agency in the city. 
It is likely that some new rule can be 
adopted covering commissions that will 
mean a reduction. The Chicago Bonding 
will not enter the Cook County Plate 
Glass Insurance Exchange until these 





taking advantage of technicality.” 





questions are settled. 





The Republic Casualty Co. 


’ PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 
4 


Local and General Agents Wanted in Ohio and Pennsylvania 








GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS...........-$1,874,232.97 


SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 














Litt AND ACCIDENT bs ag, nerencpeetete we 

ivcduen wrire: American Old Line Insurance Company 
Lincoln, Nebraska STOCK COMPANY 

Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen 


years. Exceptional contracts to salesmen. In fourteen states. The largest accident and health 


benefits to the COMMERCIAL, BUSINESS. PROrESSIONAL AND FARM CLASSES. 
Apply for Territory Contracts. 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 
Assets: Over $1,500,000.00. :+: Surplus as to Policy Holders: Over $900,000. 
(At the close of business June 30th, 1918) 
OFFICERS: 
L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 


We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 








SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 











Business-Builders 
Developing 


Fidelity and Surety Bonds. Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000. Write for Territory. 




















Agents Wan‘ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bidg., 
CHICAGO, ILL. 





H. G. ROYER, Pres 
C. O. PAULEY, Secy. & Treas. 
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MORE DEMAND IS SEEN 


BURGLARY INSURANCE ACTIVE 





Causes for Increasing Business are 
Larger Values, Expansion of 
Trade and Securities 





NEW YORK CITY, Oct. 2.—Burglary 
insurance was never in greater demand 
than it is at the present time, accord- 
ing to reports at company head of- 
fices. The rapid expansion of certain 
lines of business, notably the manufac- 
ture of silks and woolens, and the 
storage of such stocks in stores and 
warehouses, is largely responsible for 
the desire to seek protection from loss 
through burglary, goods of this char- 
acter commanding high and steadily 
advancing prices. Another important 
factor in the call for burglary insur- 
ance is the great increase in accumu- 
lated funds and securities in financial 
institutions, created in large part 
through Liberty bond issues, thousands 
upon thousands of which are held for 
customers. 

Some Premiums Are Large 

It is no uncommon thing now for 
New York City agencies to get pre- 
miums upon single risks of upwards of 
a thousand dollars, whereas a few years 
ago a premium of two or three hundred 
dollars was considered a great achieve- 
ment by the office receiving it. 

Because of the large policies writ- 
ten a great deal of reinsurance is be- 
ing effected between the various com- 
panies, no one office caring to assume 
entire liability under a $50,000 or $100,- 
000 line. 

Generally speaking losses are not 
excessive in the Metropolitan terri- 
tory, the police seemingly having the 
situation well in hand, aided in good 
part by the watchfulness of special 
officers on guard at many of the great 
manufacturing plants and warehouses, 
and the rigid systems employed by 
many in admitting strangers to their 
paresis. 





Fourth Liberty Loan 
Subscriptions 





UBSCRIPTIONS thus far made to 

the fourth issue of Liberty Loan 
bonds by the various casualty com- 
panies follow: 





American Automobile ...... oe 150,000 
Central Live Stock, Ill....... °. 1,000 
Conductors Prot., Mich..... o* 25,000 
hy i el Rae (| a es See ae 10,000 
Great Eastern Cas........e00- 30,000 
Industrial H., A. & L., Pa...... 13,000 
Inter-Ocean Casualty ........ 5,00 
ee ae a. eee 15,000 
Inter-State Surety, S. D... 50 
moenees CIEY CAB. .ccccccee 10,000 
Kentucky Central. & A.. ,00 
Kaskaskia Live Stock..... : 6,000 
Life & Casualty, Tenn...... oe 35,000 
oy Oe a eer - 1,000,000 
Bepaices Prot, ING. <..scccswes 25,000 
Mich. Employers SOM cwtiwsib mie 10,000 
Nat'l Life & Acci., Tenn....... 150,000 
Neb. Live Stock........eccee ; 5,000 
eg Ore eee 10.000 
Ne Ee 50.000 
(3) Preferred Accident........ 100,000 


Provident Life & Cas., W. Va.. 10,000 


Standard Live Stock.......... 5,00 

are eee 6,000,000 
Travelers Indemnity.........e. 300,000 
C2) Wie. Natl, -LALC. . 00 ciccees 50,000 
a ns Se eee 150,000 


en 4 Also $50,000 for the life depart- 


(2) Subscription for both life and acci- 
dent departments. 


Little Traveling Done 


NEW YORK, Oct. 2—Agency super- 
visors of the general casualty companies 
are doing comparatively little traveling 
just now, local agents being so busily 
and profitably employed as to raise few 
problems requiring a visit from the head 
cffice men for their solution. As a conse- 
quence the agency department heads are 
sticking pretty closely to their respective 
head offices aiding in the dispatch of 
routine work which has been largely de- 
layed through the numerous changes in 
clerical staffs. 





PROTECTING THE BONDS 


BURGLARY INSURANCE NEEDED 





Banks and Individual Owners of Lib- 
erty Securities Should Have Suffi- 
cient Indemnity These Days 





NEW YORK, Oct. 2.—With’ the 
fourth Liberty loan drive on hand, 
government officials, bankers and un- 
derwriters are giving considerable 
study to the proper protection of the 
bonds. 

Thousands upon thousands of the se- 
curities of former issues, mostly of $50 
and $100 denominations, were sold to 
parties lacking safes, and unable or un- 
willing to rent deposit boxes for their 
holding. As a consequence many of 
the bonds carelessly left in homes were 
either lost or stolen, and as Liberty 
bonds are passed almost as readily as 
currency, recoveries were few and far 
between, 

Banks Are Appealed To 


To overcome this feature, which mil- 
itates against the ready sale of the se- 
curities to people of modest means, the 
government appealed to the savings 
banks to accept the bonds for safe 
keeping. While some of the banks are 
willing to do this without charge, oth- 
ers refuse to do so, or where they ac- 
cept the charge, impose a small fee for 
the service, 


Anticipate Additional Coverage 


Of course mercantile banks hold large 
amounts of the bonds, either as collateral 
upon loans or as a courtesy to their cus- 
tomers, and the number thus held in- 
creases in heavy volume with each suc- 
cessive issue. Applications for additional 
coverage are anticipated by the bank 
burglary companies and these will un- 
guestionably come in in large number 
within the next few weeks. 

To cover the additional liability un- 
derwriters insist that bonds thus insured 
shall be in the actual possession of the 
banks and a book record thereof kept. 

Where the bonds are kept under bur- 
glar proof protection, and the indemnity 
covers on securities only, the rate charged 
is that demanded for full burglar-prvof 
money rates, less 25 percent. If the 
bonds are placed under fireproof protec- 
tion merely, the rate is the full money 
fireproof charge. 


Liability of Banks 

The liability of banks or banking firms 
for securities held, depends wholly upon 
the manner of their acceptances. If a 
charge for the service is exacted, the 
responsibility is clear, whereas if no such 
payment is required, and the securities 
held merely to accommodate a client, a 
bank cannot be held accountable for loss 
if it can prove that “proper care” was 
exercised. The term “proper care” is an 
elastic one, and would be dependent upon 
the circumstances surrounding each in- 
dividual claim. 


Report on Ocean Accident 


The New York department has made 
public its examination of the Ocean Ac- 
cident & Guarantee showing that its 
affairs are in most excellent condition. 
There is a larger surplus than claimed 
in the annual report. The assets given 
by the examiners are $9,316,717 and sur- 
plus $2,861,664, which is $1,518,056 larger 
than claimed by the company. The ex- 
aminers conclude their report as follows: 

The examination was commenced on 
May 14 and completed August 14, 1918. 
The work has disclosed that the cor- 
poration’s records are accurate, adequate 
and apparently well suited to its require- 
ments. Its affairs are efficiently and eco- 
nomically managed. Its financial condi- 
tion is sound and the reserves carried for 
unsettled losses and claims are ample to 
meet these obligations. The treatment 
of its policyholders is just and equitable. 

This report shows a surplus of $2,161,- 
864.42 over the deposit capital of $250,000 
and an increase of $1,518,056.68 over that 
reported by the corporation. Of this in- 
crease $1,450,000 is due to the fact that 
voluntary reserves of this amount for lia- 
bility and workmen’s compensation losses 
and contingencies, which were reported 
as liabilities by the corporation, have 
a disregarded in the financial state- 
ment, 


Brown Building 





A RARE OPPORTUNITY 


For -class big money men who expect to make $5,000 or more 
ee the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary arid Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


DES MOINES, IOWA 


Figst and Largest > writing pony and professional men upon 
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LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 





BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee t Aecident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKELING, Hay & WEBB - 
gna a. GRAY C OMPANY 

RA ND & RAYMOND - - 
ALFRED PAULL & SON - 
FRIER & HUGGINS,  - 


General Agents, Northeastern Ohio, 337 Superior Avenue, N. 


Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Eechenee. Chica; 


_ Northwestern Managers, 328-336 Security Bank Ide Minneapo! 
General Agents, Southern Michigan  fourne Bidg gnome 
- General Agents, West Virginia, Board of Wheeling 


‘rade Bid 
Ww: Cleveland 


Ss 
HANSEN & ROLAND 1 -_ General Agent, Southern Ohio, 1310 ist National Bank Bldg.. Cincinnati 


D,Inc., Gen. Agts., Wash., 214 Tacoma Bidg., Tacoma; 1708 L. C. Smith Bld dg.» mage 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Tol 


edo, O 





MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 

W. R. SANDERS, SECRETARY . 
SECOND NATL BANK BLDG. CINCINNATI, O 
$100,000.00 INSURANCE DEPT. DEPOSIT 














VIRGINIA COMPENSATION 


Effective January er 1919 

agen ments for com n claim 
b PERIENCED COMPENSATION 
may now be made at this office. 

Adjuster fur Casualty Companies, 

1109 Mutual Bldg., Richmond, Va. 
Liability, Compensation, Accident, Health Claims 
Territory—Virginia and North Carolina 














SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 








METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 








AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 








WOMEN are rapidly re- 
placing men in almost all 
occupations. Our ‘‘Wage 
Earner’s Policy” and ‘‘Busi- 
ness Women’s Policy”’ offer 
protection to all classes of 
women. 

Agents, both Male and 
Female, wanted for desira- 
ble territory. 


Inter- Ocean Casualty Company 
CINCINNATI, OHIO 





J. W. SCHERR, President 
W. G. ALPAUGH, Secretary 

















The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 








A 2 *s Unli 





415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 








E. M. TREAT, LEAT, President 


e / d Policy not ehesmeiiad provides absolute protection against abnormal loss on 
all outstanding nual accounts, but serves to prevent losses, 


If you are a manufacturer or jobber, write for the full particulars of this service. 


OFFICES IN ALL PRINCIPAL CITIES 


91 William St., New York 


1140 Marquette Bldg., Chicago 
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AGENCY CONTRACTS 


Ir developed at the annual meeting 
of the NaTIoNAL ASSOCIATION OF INSUR- 
ANcE AGENTS last week that few if any 
of the agents of the country, even the 
leading agents, have ever had contracts 
with the casualty and surety compa- 
nies which they represent. They have 
accepted the appointments as agents 
just as they have been accepting the 
appointments by fire insurance compa- 
nies for many ‘years. 

As a consequence, there are some 
disputed points between companies and 
agents. 

In the life insurance business no one 
ever starts to work without an agency 
contract. Some of these contracts are 
good for the companies and poor for 
the agent, some are good for the agent 
and not as good for the companies, 
while still others are good for both 
sides. 

Some of the leaders in the agents’ 
association want a committee appointed 
to devise a contract. 

It might be well to work out a stand- 
ard form, but on the other hand cer- 
tain companies will always insist on 
using their own and certain agents will 
insist on using their own. 

The big point at issue right now is 
whether the company or the agent 
owns the expiration. 

An interest that was not represented 
in the discussion was the casualty gen- 
eral agents. Many of them insist that 
they own the expirations. 

In some cases companies have no 
doubt earned titles to the expiration 
of the business, in other no doubt the 
general agents have earned titles to the 
expirations and in still other the local 
agents have earned such titles. Just 
at present nearly everyone claims the 
ownership, but the only time the issue 
develops into a fight is when a com- 
pany and general agent or a company 
and an agent or a general agent and 
an agent decide to dissolve partner- 
ship. A contract settling in advance 
some of these disputed points might 
conserve considerable manpower in the 
insurance business in the future. 


HELP WIN THE WAR 


Since the beginning of the war, we 
have spent for army use $37,000,000 for 
flour; $14,000,000 for sugar; $43,000,000 
fof bacon; $12,000,000 for beans; $9,000,- 
000 for canned tomatoes, and $3,000,- 
000 for rice. These are only some of 
the large items in our army’s bill of 
fare. We have spent $126,000,000 for 
shoes; over $500,000,000 for clothing, 
winter and summer; nearly $150,000,000 
for blankets. 

Our axes for the army have cost over 
$6,000,000; our rolling kitchens $47,000,- 
000 and field ranges $1,500,000. The 
army is using 2,500,000 shovels costing 
$1 a piece. Our motor trucks to carry 
Supplies and ammunition cost $240,000,- 
000, and for horse-drawn wagons and 
carts we have spent $37,000,000. Our 
279,000 horses and 132,000 mules have 
cost us nearly $100,000,000; to feed 





them has cost over $60,000,000 and the 
harness for them nearly $30,000,000. 

These figures are large, but we have 
nearly 2,000,000 men in France and 
nearly as many in cantonments here, 
and the United States and the people 
of the United States, through the Lib- 
erty Loan are making these soldiers 
as safe and as comfortable, as power- 
ful and effective as possible. 

Every subscriber to the Liberty Loan 
has helped, and every subscriber to the 
Fourth Liberty Loan will help to win 
the war. 


SHOULD CONSIDER DISPOSITION 


One of the surety underwriters in 
giving advice as to judicial bonds 
states that an agent should not only 
consider the financial responsibility of 
the applicant, but his disposition or 
attitude toward paying bills. Some 
men are chronically delinquent, not 
because they have not the money, but 
because they are careless or get into 
the habit of not paying bills until they 
are forced to. Any one who has acted 
as treasurer of a society can always 
point out those who are delinquent in 
dues every year and have to be prod- 
ded up many times in order to get 
their money. Therefore, if a man is 
known to be poor pay when he has 
the money he is likely to be an ex- 
pensive bondholder, because the surety 
will no doubt be called upon to pay 
as the principal is refusing to do so. 
Many premiums are small, amounting 
to $10 or so. Where applicants are 
poor pay a company may spend ten 
times the premium trying to collect 
from the principal. A judicial bond 
continues in force regardless. of 
whether the premium is paid or not. 
The only recourse a company has is 
to sue the assured. This is always an 
expensive proposition. 





GETTING INCREASED LIMITS 


Ow1nc to the larger verdicts given 
by juries and courts these days for 
personal accidents every insurance man 
should canvass his customers who are 
already insured, urging that larger 
limits be taken. The other day a suit 
for $12,000 was brought by a man who 
was injured by a commercial truck. 
The TRAvELERS states that one of its 
middle western managers who heard 
of this suit writes about his experience 
with the owner of a newspaper plant 
which had a serious elevator accident. 
The newspaper manager was consid- 
erably wrought up, knowing that he 
would be called upon to pay heavy 
damages. However, he was very much 
relieved when he found that a few 
months before he had been induced to 
take larger limits under his general 
liability policy. He found that his 


plant had limits of $10,000 and $25,000. 
The TRAVELERS says that the newspaper 
man warmly expressed his appreciation 
of the agent who had made it his busi- 
ness to have him sufficiently covered. 
The larger verdicts are almost uni- 
versal these days in case of any acci- 























ARGUMENT FOR HOLDING BUSINESS 














CINCINNATI, O., Oct. 1—A Cin- 
cinnati casualty insurance man stat- 
ed that this was a time when it was 
necessary to fight harder than ever to 
retain old business. He says that nearly 
every mail brings in a policy cancel- 
lation from people who think they are 
economizing in preparation for the 
Liberty loan. He is fighting each case 
of cancellation and in most instances 
is holding his policies in force. What 
those who cancel are seeking to do is 
to make more certain their ability to 
meet payments on the Liberty loan, 
but what they are really doing is to 
decrease their certainty of being able 
to meet those payments as they become 
due. This is one of the principal argu- 
ments used by this agent in holding 
kis business. 





T His is also a time when the agents 

who have concentrated on a large 
number of fair sized premiums are hav- 
ing their business policy vindicated. It 
has not paid, especially in these times, 
to write any man a policy which re- 
quires a premium that is a burden to 
him. If the premium to be paid is 
really above the man’s ability to pay, 
cancellations will be frequent. The busi- 
ness that makes any agency successful 
is that which takes no great acquisi- 
tion expense for renewals. 

The principal haidicap in the writing 
of new business at this time is the 
time that is required in the holding of 
old business. The time that was form- 
erly free for soliciting new prospects 
must now be used to convince old 
policyholders that it would be a mistake 
tc drop their policies. 





CASUALTY ASSOCIATIONS MEMBERSHIP 








THE members of the leading casu- 
alty company bureaus are: 


COMPENSATION 

Aetna Life, Aetna Casualty & Surety, 
Continental Casualty, Employers Liability, 
Fidelity & Casualty, Globe Indemnity, 
Hartford Accident, London Guarantee, 
Iowa Bonding & Casualty, Maryland 
Casualty, New Amsterdam Casualty, 
Ocean, Royal Indemnity, Standard Acci- 
dent, Travelers, United States Fidelity & 
Guaranty, United States Casualty, Zurich. 

. s e 


BURGLARY 

Aetna Casualty & Surety, American 
Bonding & Casualty of lowa, American Cas- 
ualty of Pa.; American Surety, Chicago 
Bonding, Employers Liability, Fidelity & 
Casualty, Fidelity & Deposit, Georgia Cas- 
ualty, Globe Indemnity, Great Eastern Cas- 
ualty, Hartford Accident, Interstate Cas- 
ualty, Inter-State Surety of So. Dak.; Iowa 
Bonding & Casualty, London Guarantee & 
Accident, London & Lancashire Indemnity, 
Maryland Casualty, Massachusetts Bond- 
ing, Metropolitan Casualty, National 
Surety, New Amsterdam Casualty, New 
Jersey Fidelity & Plate Glass, Northern 


Casualty of South Dakota, Ocean Acci- 
dent & Guarantee, Preferred Accident, 
Royal Indemnity, Travelers Indemnity, 
United States Casualty, U. S. Fidelity & 
demnity. 

- : s 


SURETY 
Aetna Casualty & ‘Surety, American 


Surety, Fidelity & Casualty, Fidelity & 
Deposit, Globe Indemnity, Hartford Acci- 


|}dent & Indemnity, Inter-State Surety of 


South Dakota, Lion Bonding & Surety of 
Nebraska, London & Lancashire Indem- 
nity, Maryland Casualty, Massachusetts 
Bonding, National Surety, New Amster- 
dam Casualty, Northern Casualty, Ore- 
gon Surety & Casualty, Pennsylvania 
Surety, Royal Indemnity, Southern Surety, 
United States Fidelity and Guaranty. 
* * s 


STEAM BOILER 


Aetna Casualty & Surety, Boiler of 
Toronto, General Accident, Employers Lia- 
bility, Fidelity & Casualty, Globe In- 
demnity, Hartford Steam Boiler, London 
Guarantee, Maryland Casualty, Ocean Ac- 
cident, Royal Indemnity, Travelers In- 
demnity. 








dent. Larger sums are being asked 
when suit is brought. Courts and juries 
are impressed by the fact that a per- 
sonal injury means more now than be- 
fore because of the higher cost of liv- 
ing. Every assured should be can- 
vassed therefore for larger limits un- 
der his elevator, teams, public or gen- 
eral liability policies. 





GET BUSY 

In the August issue of “The Fed- 
eration News,” official publication of 
the National Council of Insurance Fed- 
erations, we find the following: “A 
well known and influential local agent 
recently said: ‘I have been building a 
business for years for myself and fam- 
ily. I am frankly worried about the 
future in view of the many socialistic 
tendencies which seem to be growing 
against it. Must I begin all over again 
in another line?’ That’s a question that 
every man in the insurance business 
might well ask himself: ‘Must I begin 
all over again in another line?’ Think 
it over and get busy.” 


Governor Milliken, of Maine, has nomi- 
nated Edward C. Reynolds of South Port- 
land as chairman of the Maine Industrial 
Accident Commission, to succeed Eben F. 
— of Belfast, whose term expired 

Cc 











Personal Glimpses of 
Casualty Men 





B. P. Scott, agency manager of the 
North American Accident, has moved 
his headquarters to Topeka, Kans. Mr. 
Scott, who formerly lived in Kansas, 
has farming interests in the state. Un- 
der the new arrangement Mr. Scott 
will spend more time on the road vis- 
iting the company’s agents in the west 
and southwest. He will divide his time 
between Topeka and Chicago. 


The London Guarantee subscribed 
$400,000 to the fourth Liberty Loan. 
Manager Fred W. Lawson deserves 
much credit for this generous invest- 
ment that his company has-made in 
United States securities. 


Decision in New York Law 


NEW YORK, Oct. 2.—The appellate 
division of the supreme court has re- 
versed the award of the state industrial 
commission to Michael Dugan, employe 
of Henry J. McArdle, holding that prod- 
uce dealers engaged in handling fruits 
and vegetables and not maintaining a 
separate storage plant are not engaged 
in the business of “storage of all kinds 
and storage for hire” within Group 29, 
Section 2, of the workmen’s compensa- 
tion law. 
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COMPENSATION NEWS \ 





ANNUAL MEETING BEING HELD 





International Association of Industrial 
Accident Boards & Commissions 
Has Its Convention in Madison 





MADISON, WIS., Oct. 2.—Greater 
uniformity in the compensation and 
industrial commission laws of the coun- 
try was urged by Fred M. Wilcox of 
the Wisconsin Industrial Commission 
in an address before the fifth annual 
meeting of the International Associa- 
tion of Industrial Accident Boards & 
Commissions. Mr. Wilcox is the presi- 
dent of the association. : 

“There should be an effort to bring 
about a greater uniformity of legisla- 
tion of these subjects by the different 
states,” said Commissioner Wilcox. “I 
believe the laws should be amended so 
as to take greater care of major in- 
juries. The information which each 
commission gathers showing needed 
improvements in legislature be placed 
before the legislature and members 
should appear before legislative com- 
mittees so that these laws may be im- 





YOUR HEADQUARTERS 


The seat of power in your of- 
fice is your desk. The chief of 
‘your desk is you. The com- 
mander of yourself, the one who 
orders your every act in busi- 
ness, fills one side or the other 
of your ledger for you, makes 
you succeed or fail, is your brain. 
Unless your brain is strong and 
active, you have no commander, 
and you are sure to fail. When 
anything goes distinctly wrong 
with you, don’t blame the mis- 
hap on your field, your prospect, 
your competitor or ‘your com- 
pany. Look to your commander. 
—The Bulletin. 











proved in an scientific manner.” 

Tuesday afternoon was given over 
to a discussion of the different states 
as to what had been done to prevent 
accidents. 

The Wednesday’s session was given 
over to a visit to industrial establish- 
ments. The principal tour of inspec- 
tion was made by about fifty of the 
delegates attending here to the plant 
of the Gisholt Machine Company. A 
visit was also made to the offices of 
the Wisconsin industrial commission 
and an inspection of its work was had. 





f Schedule Is Adopted 


BOSTON, MASS., Sept. 30.—At a meet- 
ing of the Massachusetts Rating & In- 
spection Bureau, held today, it voted to 
adopt the industrial compensation rating 
schedule of 1918, with certain modifica- 
tions, and also a new experience rating 
plan, known as the so-called Experience 
Rating. Plan “D,” already in effect in a 
number of states. The action of the bu- 
reau must be ratified ky the insurance 
department before it can become: effec- 
tive, and certain minor changes in the 
limits of the experience plan may be 
made as a result of divided opinion as 
to this feature of the new schedule. 


LIVE STOCK CIRCLES 





BAGLEY AGENCY APPOINTED 





Made General Agent for Six States for 
Capital Live Stock of Topeka 
Hail Insurance Man 





The Elmer F. Bagley & Company 
agency of Topeka, Kan., has been ap- 
pointed general agents for Kansas, 
Nebraska, Oklahoma, Colorado, Iowa 
and Missouri for the Capital Live Stock 
of Topeka, Kan. Elmer F. Bagley is 
president of the Grain Growers’ Hail 
Insurance Company and his agency 
acts as general agents for several hail 
writing companies. He has established 
a fine agency organization in the six 
states and will appoint his hail agents 
to represent the Capital Live Stock. 





PUSHING FOR FALL BUSINESS 





Companies Find That Agents Can Make 
Good Money by Adopting Straight 
Canvas Plan 





While formerly live stock companies 


regarded the spring as their best sea- 
/ son, some of the companies have en- 


deavored to stimulate business at other 
times with the result that expirations 
do not come around at the same time. 
Now that the farmers are selling their 
grain and getting good prices they can 
be readily approached on live stock in- 
surance. Farmers have much more 
money than ever before, their stock 
is valuable and hence the loss of an 
animal means much more than former- 
ly. The higher values today create one 
of the strongest arguments for live 
stock insurance. 

Many insurance agents are making 
a straight canvass these days in the 
country for livestock insurance going 
from farm to farm, pointing out the 
benefits of full coverage and are mak- 
ing good money through this method. 
For many years live stock insurance 
was more or less on the volunteer sys- 
tem in that farmers sought out the 
agents or the agents canvassed the 
farmers in more or less casual way as 
they happened in town. Now live 
stock insurance is getting more and 
more on a salesmanship basis, its pro- 
tective features are pointed out and 
its value shown. 

One of the prominent underwriters 
gives it as his opinion that there is 
very little moral hazard these days 
among the farmers so far as live stock 
is concerned because of the high val- 
ues. In other words, a farmer can 
sell his stock in the open market to 


better advantage than selling it to a 
live stock insurance company. 


Has Had a Good Year 


OMAHA, NEB., Oct. 2.—The Nebraska 
Live Stock has closed its first year with 
a rapid growth of business that is highly 
promising, according to W. B. Howard, 
president. “We wrote twice as much 
business during September this year as 
we did during that month in 1917,” said 
Mr. Howard. “My aim was three times 
as much business, bu% the loss of so many 
men, due to the war, has handicapped us.” 

The Nebraska Live Stock has bought 
$5,000 worth of the Fourth Liberty Loan 
bonds. This is far over the 5 percent of 


CASUALTY & SURETY 


ILLINOIS 


ee SURETY COMPANY 
The Rookery 
Surety Bonds of every description 


JOYCE & COMPANY, Inc., General Agents 
CHICAGO 


Are You a Mason? 




















The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








Cc. W. YOUNG, Pres. 


assets asked. This company, only a lit- 
tle over a year old, has bought $22,000 
worth of bonds and War Savings Stamps. 


Brown and the Lion Part 
Owing to differences between the di- 
rectors and officers of the Lion Bonding 
& Surety and Agency Supervisor George 
G. Brown, the latter’s connection with 
the company has terminated. 


The first fall meeting of the Casualty 
Association of Cleveland will be held at 
the Chamber of Commerce Friday of this 
week. At that time arrangements for 
future meetings will be made and the 
work of the year will be mapped out. 

. G. Strong is president of the asso- 
ciation. 














Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
Phone Central 310 © CHICAGO 











S. W. MUNSELL, Gen’! Mgr. 




















Home Office: 


STATE AGENCY 
Insurance Exchange, Chicago 


CRAIG BELK & Co. 
Chronicle Bldg., Houston, Texas 








Interstate Casualty Company 


Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 


























National Surety Promotions 


The National Surety has made H. P. 
Lofgren a vice-president and C. M. Ab- 
bott, assistant secretary. Mr. Lofgren is 
the comptroller of the company. Mr. 
Abbott is one of the underwriters in the 
contract surety department. He was 
formerly secretary of the Federal Union 
Surety of Indianapolis. 


Assets, Over $4,200,000 


KIMBALL C. ATWOOD, President 








Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred’’ (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$12,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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Farmers and Breeders Live 


Stock Insurance Company 
DANVILLE, ILLINOIS 








T. A. HOSKINS, President 
JOSEPHUS MEITZLER, Secretary 











Insurance Agents, investigate our blanket policy. 
Our contracts are pleasing to our agents as well as 
our policy holders. 
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President Vice-Pres. Sec’y and Treas. 





» 


CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 


with Insurance Department of Iowa 





Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 





HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN. 


JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 





Keep in touch with policy fashions— 
follow the department in THE Na- 
TIONAL UNDERWRITER covering policy 
changes. 


STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CON- 
GRESS OF AUGUST 24, 1912 
Of Tue NationaL UNpERwRITER, published 
weekly at Chicago, Ill., for October 1, 1918. 

State or ILLinors 
County oF Cook 
ss, 

Befor me, a notary public, in and for the 
state and county aforesaid, personally appeared 
John F. Wohlgemuth, who, having been duly 
sworn according to law, deposes and says that 
he is the business manager of Tue Nationa Un- 
DERWRITER, and that the following is, to the best 
of his knowledge and belief, a true statement of 
the ownership, management, etc., of the aforesaid 
publication te the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 443, Postal Laws and regula- 
tions, — on the reverse of this form, to-wit: 
_1. That the names and addresses of the pub- 
lisher, editor, managing editor and business man- 
ager are: 

Publisher, The National Underwriter Company, 
Chicago, Ill, 

Editor, C. M. Cartwright, Chicago, Ill. 
os Editor, C. M. Cartwright, Chicago, 

inois, 

Business Manager, John F. Wohlgemuth, Secy., 
hicago, Ill. 

2. That the owners are (give names and ad- 
dresses of individual owners, or, if a corpora- 
tion, give its name and the names and addresses 
of stockholders owning or holdin *, per cent or 





more of the total amount of pews | 

E. J. Wohlgemuth, Cincinnati, Ohio. 

C. M. Cartwright, Chicago, Ill, 

W. S. Crawford, a Ill. 

i. F, Wohlgemuth, Chicago, Ill. 

. M. Diggins, Cincinnati, Ohio. 

Hazel W. Branta, Chicago, Ill. 

8. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
per cent or more of total amount of bonds, mort- 
gages, or other securities are (if there are none, 
so state): None. 
. 4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the list 
of stockholders and security holders as they ap- 
pear upon the books of the company but also, 
in cases where the stockholder or security holder 
appears upon the books of the company as 
trustee or in any other fiduciary relation, the 
name of the person or corporation for whom 
such trustee is acting, is given; also that the 
said two perpernene contain statements embrac- 
ing affiant’s full knowledge and belief as to the 
circumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as trustees, hold 
stock and securities in a capacity other than 
that of a bona fide owner; and this affant has 
no reason to believe that any other person, asso- 
ciation, or corporation has any interest direct or 
indirect in the said stock, bonds, or other securi- 
ties than as so stated by him. 

HE NaTionaL UnpErwriter Co., 
Sworn to P. Bs ibe Pym aged “tt h 
ubscribed before me thi 

day of September, 1918, : rednes 


(Seal) Mrs. C. M. Brown. 


(My commission expires May 21; 1921.) 








SEE SHIFTING OF PAY ROLLS 





Casualty Companies Find That Pre- 
miums Still Show a Handsome 
Increase for the Year 





While a number of industries and 
lines of business have been hard hit 
by the war, yet there has been a gen- 
eral readjustment of labor, the large 
concerns getting out war material and 
equipment absorbing the working men. 
It is, therefore, the owners of certain 
lines of business that are hard hit, and 
not the wage earners. The great ex- 
pansion in so-called war goods and the 
far greater number of men employed 
have created immense payrolls so that 
the casualty companies have found 
their premiums increasing. The falling 
off in the industries hit by the war has 
much more than been compensated by 
the war industries. ‘Some plants that 
were engaged in a line of manufactur- 
ing where there is little demand for 
the goods have been able to change over 
and are taking war contracts. Wages 
are very high and even at that it is im- 
possible to get sufficient reliable men. 

The immense expansion of some of 
these plants has elicited the interest of 
expert casualty men in safety devices 
and safety campaigns, so that the acci- 
dent frequency has been kept down in 
spite of the speeding up. 





Need For Insurance 
in Rural Points 





iro worst automobile accidents 
happen at bad turns and steep sides 
of quiet country roads. Watch the 
papers and see. The owner of a car 
who lives on a farm or in a rural town 
really runs a heavier risk than the 
man carefully finding his way through 
the well-regulated traffic of the city. 

We heretofore have pointed out that 
the most aggravated embezzlements 
occur in the small towns. The reason 
is the same as that for the wrecks of 
automobiles in culverts and ditches or 
at sharp curves in winding roads. 
The little mishaps so common in the 
massed population of a city do not 
happen in the ample room of the coun- 
tryside. Consequently, the rural or 
village people are without the daily 
warning and do not take the precau- 
tion against the always possible disas- 
ters. 


THE complacency of ignorance is a 
somewhat harsh term, but it rightly 
describes the disinclination of many 
in the modest communities toward in- 
surance and their contentment with 
personal surety. It is that at which 
the agent must aim his educational ef- 
forts. To know and see your target is 
half the battle—U. S. Fidelity & Guar- 
anty Bulletin. 


The Test 
Many a man who thinks some girl an 
angel has no idea how she looks when 
eating corn off the cob. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 





Money-Making Contracts 
For Good Agents 

















The Standard Surety Company of the West 





Surety Bonds Standard Rates 


Burglary Service 

Plate Glass Safety 

Automobile Security 

Personal Accident Secured by ‘“‘The Lion”’ 


Insurance Suppose you try us? 








GEORGE G. BROWN, Agency Supervisor 




















HOOSIER iniinipois, Indiana 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
with every policy. HELPAGENTSGETSTARTED. Write for full information if you desire territory. 














AMFOICAN BONDING 
AND 
Capital $500,000.00 etago i 


Depositedin Securities with (Sameuennalheaae 
lowa [nsurance Department |ELUsaAste sa 


roaaPolicies 
nservative Underwriting 


ors Management 
Onsistent Serviee 


BONDS |INSURANCE 
Siouc City, dowa 
Write For Agency to A. G. OGLE, Vice President and General Manager. 




















OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. { An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 
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| MICHIGAN COMMERCIAL INSURANCE COMPANY | | 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606.00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 Sauth La Salle St. - Franklin 4572 


Chicago 














C. A. PALMER, President C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter F. 3 ALDRICH, Counsel 
L. K. HENNES, "Treasurer 


THE INTER- STATE FIRE INSURANCE CO. 


F DETROIT, MICHIGAN a 1913) 


Capital iy paid $259,159.00 Assets $591,109.81 


Surplus to policy holders $310,064.33 
406-412 DIME BANK BUILDING 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy. 








United States Branch 
92 William Street, New York 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
fusiness in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 








GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary 


Ass’t Secretary 


MINNEAPOLIS 
Capital $500,000 


Oe 4 Twin City Fire Insurance Company 








GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


The Columbian Jnsurance Co. 


( 430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIREKORIE.INT 


INSURANCE GOMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 


Total Assets, Jan. 1, 1918. . .$3,115,504.64 OF HARTFORD, CONN. 


Capital Stock ...):.:.510055. si00 6. 750,000.00 

A; G. McILWAINE tr. - eo i 
NIN chwcskesvehghin shots 1,664,365.49 H so ag nar 
1,106,374.34 a : 


CHARLES E. DOX, Manager 
Writing WESTERN DEPARTMENT 
Sprinkler Leakage 


Assets . ‘ 
Surplus to Policyholders 

















Surplus to Policyholders. 
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PITTSBURG UNDERWRITERS 
GEO. R. DAVIES, Manager UNDERWRI TTEN BY Commonwealth Bidg., Pittsburg, Pa. 


Humboldt Fire Insurance Co- 
Teutunia Fire Insusance Ce. 


ae 
Combined Capital, $1, 700, 000 ‘Assets, "8.8 088 607 Surplus to Policyholders, 3,645,418 
E. Volbrecht, Columbus, Ohio, Special Agent tor Ohio 
—_— & - Loeb C Company, Indianapolis, Ind., General Agents for ay tor and Indiana 
New Agents So Fish & Schulkamp, M Wis., General Agents for Wisesasta 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, anes 
ASSETS - - 


t $1,643,174.45 
‘eee SURPLUS TO POLICYHOLDERS - - - 


1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 
BOSTON NEWYORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an Agency office, and 
Chicago Bonding & Ins. Co. —- offer service and facilities in Penn- 
Great Eastern Casualty Company lvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. pin our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 











Detroit pa Five Senecio €o. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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£ ® Merchants National 
Five Jusurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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IOWA STATE LIVE. STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 


Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR} 














SAMB.STOY, - - - - Manager 
SAN FRANCISCO 


Rents 


Use and Occupancy 








WM. CROWNOVER, President GEO. W. GUTH, Secretary 
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ASSOCIATION CANDIDATES 








WwW. C. BOORN 


Assistant General Agent, Hartford Fire 


Chicago 





W. P. ROBERTSON 
Deputy Assistant Manager, Liverpool & 


London & Globe 





PRESTON T. KELSEY 
Western Manager, Sun of London 


Chicago 





NORTHWEST 
MEETING 


HE annual meeting of the Fire 
T Underwriters Association of the 

Northwest opened in Chicago 
Wednesday morning under most fav- 
orable auspices. President Frank G. 
Snyder had prepared an excellent pro- 
gram, he was in the finest form him- 
self, presided with dignity and ease and 
kept everybody in good spirits. The 
La Salle hotel was the Mecca of fire 
insurance men from the central west. 
Many eastern officials were on hand 
renewing old acquaintances. North- 
western week has become a most pop- 
ular one for there are many subsidiary 
meetings, dinners and so on that make 
it a reunion period in many senses. 
_ There is added interest in the meet- 
ing this year not only because of the 
contest for the presidency but the sec- 
retary and treasurer retire after seven 
years of service and those offices will 
be filled by new people. 


Snyder in Fine Form 


President Snyder in his annual ad- 
dress recommended that the office of 
secretary and treasurer be combined 
and furthermore recommended that the 
dues be increased to $6, or that the 
life members be asked to contribute a 
certain amount annually to the organi- 
zation. He called attention to the fi- 
nancial situation and urged that some- 
thing be done to remedy it. Mr. Sny- 
der is one of Kentucky’s favorite fire 
insurance men and has long been re-- 
garded as a power in the business. He 
is state agent of the Liverpool & Lon- 
don & Globe. 


Annual Address by Allison 
Young E. Allison of Louisville, the 





E. W. JEWELL 
Assistant Manager, Atlas of London 
Chicago 


&. fed 





R. A. BUCKMAN 
Superintendent Automobile Department, 
Roya 
Chicago 





distinguished and erudite editor of the 
Insurance Field, the dean of the news- 
paper writers was elected this year to 
give the annual address. There was 
much interest in what Mr. Allison might 
say on this occasion. He struck a 
rather new vein of thought when he 
emphatically asserted that insurance is 
not a tax. He said that every year 
insurance men have had to face argu- 
ments that insurance is a tax levied 
by a conscienceless trust and that re- 
gardless of public opinion it makes 
rates just as high as it can and ex- 
penses just as extravagent as it pleases. 








He contended that insurance is no 
more a tax than food, fuel and cloth- 
ing. He said it is an exercise of busi- 
ness prevision and personal thrift. He 
called attention to the fact that the 
present methods of assembling sta- 
tistics of fire companies left a wrong 
impression as to expenses and urged 
that a commission of the National 
Board be appointed to formulate a new 
schedule for furnishing statistics that 
will present the real facts. 


President E. M. Allen Speaks 


On Wednesday afternoon President E. 
(Continued on page 15) 





BLUE GOOSE 
ACTIVITIES 


Most Loyat Granp Ganper -W. J. SONNEN, 
Superintendent Improve Risk Department, St. 
Paul Fire & Marine, Chicago. 

Granp SUPERVISOR OF THE Frockx—JOHN A. 
HANSON, Western Adjustment, St. Paul. 

Granp CusTODIAN OF THE GostiIncs—E. D. 
MARR, State Agent New York Underwriters, 
Kansas City, Mo. 

Granp GUARDIAN OF THE Nest--A. R. MON- 
ROE, Assistant Manager, Queen, Chicago. 

Granp KeEEper oF THE GoLtpEN Goose Ecc— 
MERRITT M. HAWXHURST, State Agent, 
Niagara, Detroit. 

GraNp WIELDER OF THE Goose Quitt—PAUL 
E. RUDD, State Agent Aetna, Milwaukee, Wis. 


SERVICE to the ganders in service 
will be the program of the Blue 
Goose this year. It was planned at a 
function preceding the annual grand 
nest meeting in Chicago Tuesday, 
stamped with approval there and im- 
mediately set in motion by the new ad- 
ministration headed by “Do-It-Now” 
Sonnen. 

Every one of the 156 members in 
service will be assigned three members 
of the order who will keep in touch 
with him and with his affairs. These 
committees will be expected to take 
care of any personal or business mat- 
ters which might otherwise be neg- 
lected through the absence of ganders 
in France or Germany or in training in 
this country. 

More attention will also be given by 
the various ponds to civilian war activi- 
ies. 
een Canada’s Gracefal Act 

The election furnished a surprise. 
All of the officers were advanced ac- 
cording to custom, excepting, of course, 

(Continued on page 16) 
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RESIDENT'S ADDRESS 


touched on many topics and points 

in his annual address. His state- 
ment of the purposes and accomplish- 
ments of the association is the “selling 
argument” that should be used in get- 
ting and holding members. Portions 
of his address follow: 


Poached on FRANK G. SNYDER 


UR organization celebrates its 

forty-ninth anniversary on this oc- 
casion; having enjoyed that number of 
years of continuous usefulness and 
prosperity, a record second only to the 
National Board, and when the fact is 
taken into consideration that it exer- 
cises no power of control, government- 
al, legislative or otherwise, but on the 
other hand its functions being purely 
educational and philanthropic, it causes 
the distinction to stand out all the more 
prominently. 

It has at all times stood for correct 
practices and high ideals, and much of 
the good that has been infused into 
our business is traceable directly to its 
teachings. Further, the precepts as laid 
down by it and the good influence it 
has exerted has been the agency by 
which many of its members have quali- 
fied for the important positions they 
now occupy. We can refer to its long 
life and accomplishments with that 
sense of pride that causes us to feel 
honored to be counted as one of its 
members. 


WHILE there are many good men 
in our profession that are not as- 
sociated with us, this does not deter us 
or in any way interfere with our boast- 
ing of the fact that its present member- 
ship is the flower of our profession. 
When we compare our constitution and 
by-laws of today with those adopted at 
the organization meeting in 1871, and 
note the few changes that have been 
approved, it speaks well for the char- 
ter members, indicating that they knew 
the character of the organization they 
were to construct and built their foun- 
dation accordingly. 


Association’s Many Benefits to Its 
Members 


Some several years since, I was 
asked by one of the officials of the New 
York office of my company the object 
and purpose of the Fire Underwriters 
Association of the North West. I 
answered, “To make better men of 
those in our business,” and that the as- 
sociation bore that relation to our ma- 
terial advancement that the church does 
to our spiritual welfare—and I do not 
believe I overdrew the picture. 

I am sure there is not a man within 
the range of my voice who has 
been in attendance at these meetings 
for any number of years but what will 
admit that he has been benefited by 
being present. The opportunity of re- 
newing old acquaintances as well as 
making new ones is pleasing. We gath- 
er new ideas, returning to our respec- 
tive fields of endeavor better equipped 
and, in this way, with more self-confi- 
dence to deal with the intricate prob- 
lems confronting us. 

It reverses the law of nature for a 
man to live to himself; God never so 
intended; therefore, we must have this 
touching of elbows, striking of hands, 
interchange of ideas, as well as social 
relations, if the wheels of advancement 
are to continue to revolve. Such op- 
portunities bear the same relation to 
our progress and up-build that nourish- 
ment does to the human body or rain 
to vegetation, without which there is 
no existence; and the wider the range, 
the greater is the improvement. 


NE of the cardinal virtues of the 
organization, the chief corner- 
stone of its foundation, is its cosmo- 
politan-ness, broadness and democratic- 
ness—being ‘non-sectional, recognizing 





no class or combination of companies 
or interest, no creed; at all times free 
from the slightest tinge of politics; in 
fact, a common ground upon which we 
can meet without differentiating. May 
it always be so! 


Managers Should Encourage Field Men 
to Attend 


Presidents, managers, general agents 
and executives constitute less than 10 
percent of our membership The re- 
maining 85 percent occupy subordinate 
positions; this possibly being a reason- 
able ratio as applying to our business 
in general, therefore you can readily 
judge how important it is that this 85 
percent be not only privileged, but en- 
couraged, to be in attendance at these 
meetings. 

There are many of us here from year 
to year with the hearty approval and 
support of our companies that report 
to departments other than those domi- 
ciled at Chicago. Certainly they would 
have a more valid reason in withhold- 
ing this encouragement than the com- 
panies locally managed. 

There must be a beginning to all 
things, and commencing some few 
years since with the one or two com- 
panies doing away with their annual 
meetings at this time, the list has 
grown to be quite formidable. Even 
though these official gatherings are 


not held at the time of the annual meet- 
ings of this association, I recommend 
that any instructions, direct or implied, 
calculated to convey the impression to 
men occupying subordinate positions 
that “You are not expected at these 
meetings, but can come if you care to” 
be withdrawn, and instead, that they 
be encouraged or directed to be pres- 
ent, their official duties permitting. 


Danger to Business Must Not Be 
Overlooked 


THAt our business is undergoing a 
transition at this time such as was 
never known before, is quite evident, 
and the man certainly would be super- 
human that could picture what the fu- 
ture has in store for us. At the same 
time, being of an optirhistic disposition, 
I cannot but believe that any change 
that takes place will be for the better. 
No business or profession can remain 
stationary; it must go forward or back- 
ward, just so surely as the earth re- 
volves, with the chances in favor of 
the former. It may be that some few 
of us will individually be between the 
mill-stones; however, since insurance 
in its present form has grown to be 
such an important factor in our com- 
mercial, industrial and financial ad- 
vancemenrt, it is beyond my compre- 
hension that any thinking men of this 
country—men that stand for the great- 





REPORT OF LIBRARY COMMITTEE 


‘EPORTING for the library com- 
mittee, Chairman A. R. Monroe, 
assistant western manager of the 

Queen, said in part: 

The progress made during the past 
year has been marked. The report of 
the librarian shows that there have 
been 4,500 persons who made use of the 
library, 2,500 books withdrawn for study 
purposes by 300 individuals, and that 
there has been a notable increase of 
books on our shelves, until our collec- 
tion numbers some 5,000 volumes ex- 
clusive of pamphlets. 

For some years past it was found 
that the book appropriation was inade- 
quate for the purchase of up-to-date 
technical works and your committee in 
November met to devise some means 
of remedying this. A committee was 
appointed to interest the companies 
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toward donating a fixed sum to the 
special book fund. Three hundred dol- 
lars was collected from the following 
companies: Fireman’s Fund, $50; Hart- 
ford, $50; Ohio Farmers, $50; Royal, 
$50; Queen, $50; and Ben Branham, 
$50. This fund was set apart for the 
purchase of special volumes for the text 
book section which is very largely used 
by the students enrolled in the classes 
of the Insurance Institute of America 
conducted under the auspices of the 
Fire Insurance Club of Chicago. 

The work of cataloging the library 
has progressed until we have some 
6,000 cards available. The fund of 
$1,000 for this purpose is proving inade- 
quate, as it has been necessary to 
purchase supplies for the work as well 
as to pay the salary of a cataloguer. 
The work is highly technical and ex- 


perienced cataloguers difficult to find. 
Some means therefore should be taken 
to increase this fund as well as the 
maintenance and book fund. 

In this connection, the library com- 
mittee has learned with pleasure that 
some action by the society of life mem- 
bers of this association may be taken 
with the end in view of securing some 
financial aid for the library through 
contributions by such membership, and 
such aid would certainly be appreciated 
not only by your committee and the 
membership of this association, but 
also by the members of the Fire Insur- 
ance Club, especially the young men 
of that organization who are taking 
institute work as seekers after knowl- 
edge. 


L Ast year the library committee re- 
ferred the matter of incorporating 
our library. At a meeting of the com- 
mittee (after the subject had been given 
the fullest consideration) the decision 
was reached—which was also approved 
by your board of directors—that such 
a step would not be expedient at this 
time, due to the fact that the library 
is already incorporated as a part of the 
incorporation of the Fire Underwriters’ 
Association of the Northwest. As such 
view is corroborated by legal authority 
your committee is satisfied that the 
interests of all the libraries, viz., the 
Fire Underwriters’ Association of the 
Northwest, the Fire Insurance Club and 
the Chicago Board of Underwriters, so 
dovetail to the mutual advantage of 
each that the present arrangement as 
to library control and operation can go 
on indefinitely. 

Conforming to the constitution and 
by-laws your committee recommends 
that an appropriation of $1,700 be made 
for maintenance of the library and $500 
for the purchase of new books; also an 
additional $250 for the work of indexing. 

In addition this committee would rec- 
ommend that some means be taken to 
interest the companies in the support 
of this library for the reason that not 
only are the members of this associa- 
tion benefited, but all companies and 
their employes have-access to the infor- 
mation which in many cases can be ob- 
tained in no other way. 


est good for the greatest number—will 
allow this or any other business of 
equal or greater importance to be revo- 
lutionized. 


OWEVER, in these changes that 

must take place from time to time, 
whether on our own motion or other- 
wise, if they are to be beneficial they 
must and will of necessity be cham- 
pioned by careful, prudent and con- 
servative men. Certainly no commun- 
ity of interests can be served by the 
theorist, though as a rule he must have 
his say, but when the time comes to 
construct or to act, he with his ideas 
is brushed to one side. This is so, if 
for no other reason than that he is al- 
ways in the minority. 


W E should not lose sight of an ele- 
ment that has become more or 
less prominent on account of war con- 
ditions. He is labeled and known pub- 
licly as the man that is visionary, the 
man that predicates his ideas of reform 
upon and is always crying, making you 
believe it is “fa necessity looking to 
winning the war.” I refer to the so- 
cialist. Populism was bad enough in 
its day; however, it has in a measure 
run its course, to be superseded by so- 
cialism—both of which are as much a 
menace to society as smallpox would 
be to Chicago if not restricted and con- 
trolled. Believing that this element is 
striking at the very existence of our 
government in general and our busi- 
ness in particular, I felt it expedient 
that we be advised. 


[t has been suggested that the secre- 
tary be not eligible to succeed him- 
self at the expiration of the third year. 
There are advantages and disadvant- 
ages in such an understanding; there- 
fore, I leave the suggestion, without 
recommendation, to the discretion. of 
the membership. 

For many years the office of secre- 
tary and treasurer was combined, and 
in view of our reduced revenue and in- 
creased expenses, I recommeend that 
you give consideration to combining 
these offices at this time. 


Vote of Confidence in President Wilson 
Proposed 


REGARDLESS of our position in 
life, the undertaking in which we 
are engaged, or the act performed, it 
is human nature to appreciate the stamp 
of approval or expression of commenda- 
tion; it is stimulating and encouraging. 
Therefore, feeling it is richly deserved, 
I recommend that a vote of confidence 
in his wisdom be extended to President 
Wilson in connection with the war in 
which we are engaged. Especially do 
we endorse his brief, yet direct and ex- 
plicit, reply to the recent Austro-Hun- 
garian note proposing a non-binding 
conference looking to terminating the 
conflict; at the same time we express 
the desire that nothing short of an un- 
conditional surrender of the enemy will 
cause any relaxation of the effort that 
is being exerted. To this end we pledge 
our unqualified moral, physical and fi- 
nancial support, with the hope that a 
speedy victory will crown his efforts. 


O our members enlisted in the serv- 

ice, regardless of their station or 
where they may be, we extend our sin- 
cerest appreciation of their patriotism, 
and pray that each may return to us in 
full health and vigor, and that a letter 
to this effect be addressed to each. 





Insurance Survey Men Meet 


The Insurance Survey Bureau Club 
composed of former inspectors of the 
old Insurance Survey Bureau of Chi- 
cago held its annual luncheon Wednes- 
day noon at the Hotel La Salle. W. 
M. Frink of the Royal presided. 
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CAUSE OF HOSTILITY 


Annual Address by Young E. Allison 


Louisville, Young E. Allison, dean 

of the insurance newspaper men, 
gave the annual address at the Fire 
Underwriters of the Northwest con- 
vention. He said: ; 

The most outstanding subject of the 
year to all of us gathered here has been 
the attitude of the government toward 
insurance. It may be inaccurate in 
some degree to speak of it as govern- 
ment attitude. The government itself 
as responsibly organized has not given 
utterance to any word of hostility to 
the great fabric of life, property and 
personal injury insurance which is one 
of the corner stones of our amazing 
national prosperity. But everybody 
who is fully informed of affairs has ob- 
served with fear the driftage toward 
government assumption of insurance 
functions and the activities of gov- 
ernment subordinates in the direction 
of government insurance after the 
fashion advocated by extreme socialists 
everywhere. 


Tbe editor of the Insurance Field of 


ALL of us have confidence in our gov- 
ernment. We Americans are party 
politicians only in times of leisure and 
peace. Whenever a crisis arises involv- 
ing the security and sound interests of 
this great republic we feel confident 
that the majority of the whole people 
will always march down the great high- 
vay of commonsense united to secure 
the triumph of the freest democracy. 
We know that our governments make 
mistakes at times, but we don’t worry 
about them; we proceed to correct them 
by the good old plain method of voting 
in a government that will make the 
correction. That is why we have so 
much confidence in our changing ad- 
ministrations, why we give them so 
much power and pile responsibility 
upon them. Responsibility is a great 
awakener of conscience and a great 
sharpener of judgment. 


FOR these reasons confidence in our 
successive governments is really the 
reflection of our confidence in the peo- 
ple who make the governments. That 
confidence is so profound that we never 
hesitate to give to every individual and 
every group the fullest freedom of dis- 
cussion of all the problems that arise 
under government. As long as free 
speech exists the government of a free 
people will exist. In pursuance of that 
love of intellectual liberty the United 
States has always listened with open 
ear and intelligent brain to every sug- 
gestion from all countries that pre- 
tended to be for the betterment of the 
race and of government. We have even 
listened to the plausible propaganda of 
Prussian socialism with which the Ger- 
man Empire has flooded the world for 
thirty years. For four years we have 
been witnessing the practice of that 
socialism which by making the people 
nothing, the government everything, is 
hurrying the once great empire to de- 
struction—with no power to make cor- 
rection. We have seen it smash the 
once great empire of Russia as glass 
is shattered against stones. 


—y, 


FOR years, not foreseeeing this, we 
* have been more or less experiment- 
ing with some of the theories of Prus- 
sian socialism. We have from time to 
time enacted in our legislatures and in 
Congress laws that had their origin in 
the Prussian idea of welding the peo- 
ple into one immovable mass instead 
of treating them as human beings free 


to move in fluid groups or individually 
as they please as long as they keep 
order and do not infringe the common 
rights. Fortunately many of these 
German laws have signally failed. Amid 
the grim necessities of war, however, 
when national control of railways and 
other implements of mobilization and 
essential supply must be exercised, we 
find that the old socialist propaganda 
of concentrating all enterprises of gen- 
eral utility under government owner- 
ship had taken new life and were mov- 
ing actively, if subterraneously. 


s HIS is a political question that far 


transcends the limits of insurance. 
It involves the whole freedom of man 
and reaches to every individual, from 
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the laborer who digs trenches to lay 
down gas pipes to the men who bear 
the burdens of gréatest responsibilities 
in all businesses, all arts, all sciences. 
Every man who is not busy against 
that Prussian socialistic propaganda in 
all its forms may find himself due to 
Icse his business as he is willing that 
or indifferent whether others lose 
theirs. 


[t is, however, with the attempts to 
apply this propaganda to insurance 
that we have to deal in our business 
household. Insurance has been thor- 
oughly aroused. I think there has been 
a perceptible back-up to some of the 
forces that were trying to push the 
government into position where bu- 
reaus of insurance would put the gov- 
ernment into the attitude of competing 
with its own citizens and possibly mo- 
nopolizing the businesses they had built 
up by life work. 


Appeal to Public Opinion is Proper 
Safeguard 


THs back-up has been done by open 
and strong protest; by the good old 
American plan of going to the public 
and to those in power with an appeal 
to public opinion. It should not stop. 
It may be there is only a lull in the 
socialistic propaganda. It is to the 


American people behind their repre- 
sentatives in Congress that the appeal 
should be continued until the freedom 
of private business and individual lib- 


erty of occupation is assured, not only 
to insurance, but in all other walks of 
life. 


[NX order to do this it is necessary that 
we take stock of ourselves, to look 
closely at our own household and see 
that it is in order. More than that, to 
see that it has also the appearance of 
being in order. Why not survey the 
business of fire insurance—front, side, 
and rear elevations—and get a com- 
posite view of it as it may seem to ap- 
pear to those jealous of it, to those 
zealous in it, and as it may be made 
to appear to that large body of people 
who give little attention to it and are 
to be moved by the nearest influence? 


F I were asked what it is that animates 

the attacks that have been made upon 
insurance for years I should answer 
that the socialist believes it is a tax, the 
party politician sees in it great machin- 
ery for power, and these, assisted by 
restless agitators, have persuaded a 
large body of people, who are ignorant 
of the principles of large business, that 
it is a trust and a very expensive one. 


Insurance Not Regarded as a Form of 
Taxation 


IRST, the honest ‘socialist is at- 

tracted because he likens it to taxa- 
tion. For many years insurance has 
invited this by its own persistent decla- 
ration that “Insurance is a tax.” That 
declaration has been appealed to as a 
means to resist its own taxation by the 
states by the argument that it was 
economically wrong to tax a tax. It 
was most unfortunate. Insurance is no 
more a tax than a tax is insurance; no 
more a tax than a fireproof building is 
a tax to its owner as compared with 
the frame building of his neighbor. He 
builds it fireproof in order to give pro- 
tection to the value of his property con- 
tained therein. The man who can only 
build a frame structure fireproofs it 
with insurance and gets the same mea- 
sure of protection from fire loss by 
larger premium rates paid in small in- 
stallments. 


W HEN you say insurance is a tax 
you give the socialist his strongest 
weapon against you. He argues with 
perfect logic that no power but gov- 
ernment can properly levy a tax. If 
he has read his history he has seen 
every government revolutionized at one 
time or another from “farming out” its 
taxing power to favorites or selling it 
to the highest bidder and thus increas- 
ing the taxes and oppressing its people. 


T Hat insurance is not a tax is ap- 
parent the very moment the record 
of its voluntary performances in rates 
is compared with the record of gov- 
ernment in real taxation. Taxation has 
never shown a tendency to decrease 
under any government—not so that you 
could perceive it with a microscope. In 
one way or another it may be shifted 
from some classes to other classes, as 
discontent arises, but it always tends 
to increase. Let us see what has hap- 
pened to the rates of insurance, which 
are not taxes and cannot be expected to 
act like taxes, but only to respond to 
the voluntary demands of the man who 
pays the rates. 


URING the decade from 1891 to 
1900 there was an average fire loss 
in the United States of 4714 cents on 
every $100 worth of property insured. 


During the next decade the same loss 
averaged 47 cents. During the past 
eight years from 1909 to 1916 the same 
loss has averaged only 37 cents. Dur- 
ing the earlier decades rates, which had 
been going steadily upward or down- 
ward to respond to the burning rate, 
reached their highest point, $1.19 per 
$100 in 1903. This had been brought 
about by the application of schedule 
rating in the effort to equalize rates 
and encourage the betterment of risks 
to prevent fires. Not even the Balti- 
more and San Francisco conflagrations 
served to upset the calculations of un- 
derwriters. Indeed, the very year fol- 
lowing the San Francisco losses the 
rate had declined to $1.17 and from that 
it has steadily fallen until in 1916 the 
average was 9814 cents per 100. 


OW, instead of educating the jeal- 
by year as applied to the steadily in- 
creasing values of the whole business, 
we find that in the nine years from 1908 
to 1916 the reductions have saved the 
business community of the United. 
States the aggregate of $442,000,000 in 
net premiums alone. When you con- 
sider that in 1916 the total net premi- 
ums of the United States were $424,- 
000,000 you discover that this country 
got more than one year’s net insurance 
free of all cost as compared with the 
rates in 1907. And that upon twice the 
aggregate value insured. 


‘T HERE was no juggling in the pro- 

cess; there is no juggling in the 
record. No other private business is 
subjected to the intense publicity that 
insurance endures. Its records are all 
open to the world to scrutinize for 
error. Any fair examination can only 
result in bringing out the incalculable 
economic service that private fire insur- 
ance has rendered to the United States. 
Behind these cold figures is a story of 
very great achievement in the scien- 
tific ordering of a great business. 


It was from the Baltimore and San 
Francisco conflagrations that under- 
writing plucked the flower of inspira- 
tion from the nettle danger. They saw 
that individual education of property 
owners-and municipalities was neces- 
sary to make the penalties of schedule 
rating effective. Thus arose the nation- 
wide movement for fire prevention and 
improved fire protection conducted 
alone by insurance men. It worked the 
miracle of reducing the fire waste from 
47 cents per $100 at risk during the 
preceding twenty. years to 37 cents 
during the past eight years. That with 
the saving of $442,000,000 in net premi- 
ums made a total of $800,000,000 of 
national wealth saved and conserved to 
owners in eight years. 


O much for the insurance rate. Now 

for actual government taxation. 

At present the nation in the matter 
of taxation is having its San Francisco 
conflagration and is not therefore to be 
criticized. The war emergency taxes 
are to be set aside as contributions 
we make with whole hearts to bring 
about the right of every man in the 
world to his freedom. But apart from 
that the record shows that the ordinary 
receipts of the national government 
from taxation, not including the postal 
service, rose from $539,000,000 in 1904 
to $781,000,000 in 1916—an increase of 
$242,000,000, or 45 percent. The amount 
of government receipts from 1908 to 
1916, in excess of those collected in 
1908, aggregated $800,000,000, exactly 
the sum that fire insurance has saved 
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to the people in lowered premiums and 
in losses prevented. 


|? is a remarkable demonstration not 
only of the fact that insurance is not 
taxation, but of the vast superiority of 
private initiative and thrift over gov- 
ernment driftage. This increase in tax- 
ation was not sudden but gradual, 
showing the natural tendency in gov- 
ernmental affairs and politics to loose- 
ness of responsibility and a correspond- 
ing prodigality of expenditure. The 
expense of civil and miscellaneous items 
alone—the true measure of the cost of 
any government—rose from $136,000,000, 
to $234,000,000, or an incrase of 72 
percent in twelve years. In that time 
the population increased only 37 per- 
cent. The civil taxation, therefore, 
increased twice as fast as the popula- 
tion. Compare that with the record of 
fire insurance conducted as private en- 
terprise and see what residue of hope 
it contains that government insurance 
could possibly be cheaper or better for 
this nation. As a taxing power with- 
out competition to regulate it, think 
what could be made of it! 


T HE politician of a certain type sees 
in insurance the vastness of the ma- 
chinery it employs and the political 
power it could be made to wield. He 
estimates it as so many thousand 
officeholders of various grades, the 
appointment and interest of whom 
would strengthen his party machine 
and give him a sufficient number of 
local supporters to control his district. 


HE third influence more or less 

hostile to insurance is that body of 
persons reared in a distrustful attitude 
toward all aggregations of wealth. 
Many of them are inclined to believe 
that every successful business man and 
enterprise represents some secret pro- 
cess of making money improperly and 
unfairly. They see only the successes 
of insurance. They go _ whistling 
through the graveyards where lie bur- 
ied thousands of companies that have 
failed. They have no idea how hazar- 
dous the business is, how dearly success 
is bought with infinite labor, often after 
heavy sacrifices of capital. It is to this 
body of people that the politician and 
the socialist agitator appeal for votes 
and power. 


Att these influences fail to grasp the 
real public spirit and economic ser- 
vice of insurance. They fail to see 
that the purely voluntary nature of pri- 
vate insurance, giving rise and encour- 
agement to personal persuasion, 
personal, initiative and response, awak- 
ening the sense of independent frater- 
nity—that this evangelism of men with 
other men makes for an independent, 
self-reliant people able to design, de- 
vise, carry on and perfect their own 
occupations and businesses. These in 
turn create individual and general fore- 
handedness, thrift and energy, virtues 
that are the glory and strength of every 
unconquerable people. 


Insurance Business Cannot Be Held as 
a Trust 


NOM, instead of educating the peal- 
ous part of the public in the import- 
ance of the service insurance renders, 
we have been rather intent upon the 
vastness of its financial strength and of 
its operations. They retort that insur- 
ance is a “trust” which must be curbed 
or destroyed. We know that it is not 
a trust. But let us see if it has the 
appearance of one. Appearance may be 
quite as dangerous as fact. 

Fire insurance has been going through 
the process of concentration. Not as 
rapidly nor upon as large a scale as 
abroad; not more than other great busi- 
nesses have been perhaps; but the ten- 
dency to concentration is strong, 
whether due to the inside instinct of 
economy or to outside forces of hostil- 
ity. 

There are not as many companies in 
operation now as there were at the hbe- 
ginning of the period of great achieve- 





ments of insurance heretofore de- 
scribed. There were, for instance, 321 
companies in 1900—there were 305 in 
1916. The net premiums handled in 
1900 were $163,000,000—in 1916 $424,- 
000,000. There were thus sixteen fewer 
companies to handle nearly ‘three 
times the amount of net premiums. But 
there was much more than that in it. 


‘T HERE has been a constant merger 
of interests—small companies pur- 
chased by large companies, the name 
and identity of the smaller company 
being preserved for agency advantage. 
You all know many such cases. We 
find eighty-three foreign companies 
credited in 1916. Yet there are thirteen 
more American companies owned and 
controlled by these foreign companies. 
All this shows that while the number of 
companies has somewhat decreased 
there has been a steady concentration 
of ownership. 

Is there any wrong in this? Cer- 
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tainly not, from the standpoint of 
economies achieved. 


But is there anything in it that seems 
wrong enough to ambitious poli- 
ticians; who can make it appear un- 
doubtedly wrong to a large body of 
premium payers, and to that dangerous 
part of the voting population that is 
always willing to “take a chance” on 
public questions. Speaking from the 
standpoint of the analyst of political 
r-otives and popular influences, there 
is. In every country there is a popular 
instinctive fear of great combinations 
of capital remotely possible to exploit 
the people through their necessities. 
Even though the poorest individual may 
not himself pay a penny of insurance 
premium to any company, yet he pays 
it in rent and in the cost of every dol- 
lar of supplies he is compelled to pur- 
chase, which in turn are loaded with the 
insurance cost to the manufacturer, 
distributor and dealer. This economic 
fact has always been the cause of po- 
litical strife. 


Statistics as to Expense Are Not Well 
Understood 


[s there anything apart from the tend- 
ency toward concentration to support 
the idea that insurance is a trust? 
Every year the statistics made up by 
the companies give out the appearance 
that it costs about 40 percent of the 
premiums actually to cover the ex- 
pense of the business. Now, one of the 
causes of hatred of trusts is the belief 
that they are expensive and oppressive. 
It has long seemed to me a fault that 
this appearance exists. As a matter 
of fact the final net expenses paid out in 
1916—a normal year—for the conduct 
of the business were only 27 percent of 
the gross premiums involved. These 





expenses comprised commissions to 
agents, cost of administration, rating, 
adjustments of losses, taxes, and all 
the costs of carrying on the business 
with and for the policyholders. 


THIS great difference between actual 
and apparent expense is due to the 
methods of keeping the statistics of the 
business. Those statistics as they are 
presented faithfully wecord the results 
of the business but not the economic 
elements that go through all its prac- 
tice. The tables originated many years 
ago when fire insurance was admittedly 
a private business. The methods of 
keeping the statistical accounts of the 
business were placed on a basis partly 
net and partly gross, inherited proba- 
bly from the original English model 
imported here with the business itself. 
For company purposes of ascertaining 
the net cash balance of transactions of 
the year, it is satisfactory. But for the 
purpose of setting forth the statistical 
economic elements of the business as a 
whole it has the effect of making the 
expense seem one-half larger than it 
actually is. Under the direction of 
the National Board the methods of 
presenting the statistical tables were 
much improved in 1909, but it still 
appears that it costs about 40 percent 
of premiums to conduct the business. 


OBODY but a skilled mathematical 

analyst can tell exactly what is in 
those tables as statistics, and when sta- 
tistics are wrapped up in mystery they 
are capable of exploding like a bomb 
in the hands of the ordinary man of 
business. If you take up the report for 
1916, for instance, you find the gross 
premiums to have been $613,800,000 odd. 
Then there disappears $189,000,000 with- 
out explanation or reward offered for 
its recovery. Next comes the gross 
rate, after which that, too, throws up 
its tail and vanishes for good. Finally 
we come to comparisons on the basis 
of the earned and net written premi- 
ums, all leaving the impression that 
more than 50 percent of the premiums 
are used to pay losses, about 40 per- 
cent to pay expenses, with small margin 
left for profit and loss. It is a very 
bad impression to leave; moreover it 
is not true. Insurance has much more 
to pay than losses and expenses and 
much more to do than soliciting busi- 
ness, 


ANYBODY who will go patiently over 
these statistics for many years will 
find that they can be made to yield 
much confusion with few elemental 
proportions of the gross premiums in- 
volved and the gross results that show 
the course and cost of the business. 
All that is definite is that insurance 
seems to cost 40 percent to collect and 
distribute. You find the gross premiums 
recorded, the gross rate they represent, 
but no trace of the gross losses or the 
gross expenses, all of which represent 
the very vital and characteristic differ- 
ences between insurance as it is carried 
on here and in Europe. 


}] BRE it is conducted largely to meet 
the demands and suit the conven- 
ience of policyholders—there it is con- 
ducted with an eye single to the profit 
of the companies. The difference is as 
much characteristic of the two peoples 
as the burning rate is. The main fact 
here is that more than 70 percent of 
the gross premiums annually recorded 
are paid back to policyholders in losses 
and cash cancellations, or is paid out for 
the security of policyholders in rein- 
surances, or is held for them in un- 
earned premiums subject to their de- 
mands at any moment and held in trust 
at the dictation of the state acting for 
the policyholders. 


S O it is that the $189,000,000 of pre- 
miums that disappeared unexplained 
in 1916 (as a similar proportion does 
yearly) were paid out in cancellations, 
rebates in readjustment of rates and 
reinsurances for safety or convenience 
of the policyholder. Bui the agents 





as well as the companies handle every 
penny of it in actual collections in 
Open accounts in course of constant 
readjustment. It represents nearly 
one-third of the year’s labor of all 
concerned and gives rise to the keeping 
of complex accounts. It is important to 
American policyholders, because under 
the American system the insurance 
policy is always a cash asset with a 
definite cash value to date. Yet all 
this labor is ignored in. the statistical 
tables, while the result is to make in- 
surance appear unduly expensive instead 
of economical as compared with other 
businesses. So economically is it con- 
ducted that but for the interest earnings 
on unearned premiums and guarantee 
capital there would be little profit in 
the business. It is the lowest expense 
account to policyholders in the world— 
taking off the exorbitant taxation of 
state, which is absent in Europe—and it 
pays for insurance of the highest qual- 
ity in security and in variety of service. 


UT American insurance gets no 

popular credit for it. The net cost 
stares the public in the face as exces- 
sive, while the enormous labors of the 
executive and field forces are hidden 
under a bushel. It helps the popular 
impression that you are a “trust.” I 
have no remedy to suggest except that 
some comprehensive system of setting 
forth actual gross results to the public 
should be devised. If this should re- 
veal abuses then correct the abuses. If 
it reveals unexpected virtues for the 
public estimation, stick to the virtues 
and strengthen them. 

Local agents are credited with receiv- 
ing too high commissions for the work 
they do. But they receive these com- 
missions upon the actual work they do, 
much of which does not appear in the 
statistical record. The local agent’s 
hands should be strengthened. He is 
the one human point of contact be- 
tween the corporation and the public. 
He has to deal with the soul of the 
risk, not its body. The schedule cares 
for the body. It is his labor that, ant- 
like, builds the mound and covers the 
public and the companies alike with 
protection. 


| SEE before me, men who have been 

called upon in many states to fight 
countless bills hostile to insurance. 
Every year you have had to face the 
arguments hurled at you that insurance 
is a tax, that it is a tax levied by a con- 
scienceless trust, that it is a trust so 
strong and regardless of public opin- 
ion that it can make rates just as high 
and expenses just as extravagant as it 
please, and that the state should make 
the rates or issue its own insurance and 
save the expense. We have seen that 
insurance is no more a tax than food 
and fuel and clothing—it is an exercise 
of business provision and_ personal 
thrift. It is not a trust. It is not nearly 
as expensive as it seems to be. 


B UT how do you answer the charges- 
It seems to me that your hands 
ought to be strengthened by a more 
authoritative body of statistics and by 
better analysis of the business than you 
have had. I can imagine nothing bet- 
ter for the future of American insur- 
ance than _a select commission of the 
National Board formed especially to 
take into consideration the prejudiced 
views that are held with respect to the 
business and correct appearances that 
make for hostility. 





Queen’s Annual Dinner 


The western department of the 
Queen will hold its annual dinner at 
the Union League Club in Chicago, 
Thursday evening of this week. The 
managerial forces will be democratized 
as State Agent Cyrus Woodbury of 
Ohio will preside at the dinner and 
hold the destinies of all present in his 
hand. Manager P. D. McGregor, As- 
sistant Manager A. R. Monroe and 
Superintendent of Agents W. E. Mc- 
Cullough, will sit among the hoi polloi 
and be just common folks. 
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REASSURING MESSAGE 


O THOSE who have analyzed the 
T situation the future holds no dark 

picture for insurance as_ con- 
ducted by individuals, said C. J. Doyle, 
associate general agent of the National 
Board. There are dangers to the busi- 
ness, he said, but one of the greatest 
of these is hysteria regarding socialism 
within insurance ranks. Fire insurance 
has measured up to the needs of the 
nation in war times and it is only those 
businesses or industries which have 
not measured up that have so far been 
taken over by the government. His 
address before the Northwest associa- 





Cc. J. DOYLE 


Associate General Counsel, National 
Board 


Springfield, Ill. 


tion on the subject, “Is Our Govern- 
ment Socialistically Inclined,” follows: 


The great conflagration of war has 
not left untouched a single government 
of Europe, and has now embraced and 
included the government of the United 
States. 

Extraordinary conditions and circum- 
stances have brought into vivid relief 
the two theories of government, one 
socialistic and centralized, and the 
other individualistic and democratic. 


S we have sought for, and listened 

* to every inventor of an instrument 
of destruction for use on land, in air, 
and under the water, so we have given 


From C. 


unprecedented attention to any theorist 
who, under the guise of necessity, 
would translate into practical opera- 
tion or federal law a theory which in 
normal times would scarcely have had 
the consideration of a patient or serious 
hearing. 

Under these extraordinary condi- 
tions, it is evident that our government 
has, since the declaration of war, un- 
dergone changes hitherto little dreamed 
of, and even now almost beyond our 
comprehension. 

To my mind, these changes have not 
come in consequence of an economic 
necessity or a gradual social revolu- 
tion, but are the immediate result of 
war and highly abnormal emergency 
conditions. 


Reaction to Follow Present Socialistic 
Action 
O law in physics or in economics is 
more thoroughly established than 
that action is inevitably followed by 
reaction, and that the more violent and 
radical the action, the more pronounced 
will be the reaction. 

However, it by no means follows that 
such reaction will restore pre-war con- 
ditions, nor that some of the lodgment 
of centralized power will not work to 
the permanent advancement and bene- 
fit of the nation. 

We observe through the recital of 
the lessons of history that the reaction 
will mark out for itself a new path in 
a direction differing somewhat from 
any which has preceded it. 


THE unprecedented development of 
our republic stands as the world’s 
most conspicuous example of that 
theory of government, representative in 
form, but democratic in substance, 
founded upon the inherent rights of the 
individual citizen. 

It has given freedom in religion, edu- 
cation, industry, and the arts and sci- 
ences. 

Individualism has advanced a cabin- 
boy from Ohio, and a rail-splitter from 
Illinois, to the presidency of the na- 
tion—the highest and most exalted 
honor that can come through the choice 
of man. 


THE very genius of our people de- 


mands expression, not through the 
voice of centralized authority, but as a 


J. Doyle 


collection of units, each of which is 
seeking the highest opportunity for his 
development, and any permanent en- 
croachment upon the rights of the in- 
dividual citizen is an impeachment of 
the wisdom of the founders of this na- 
tion. 

Under the operation of this plan, the 
unit, that is to say, the individual Amer- 
ican citizen, has reached a higher av- 
erage of separate and personal efficiency 
than in any other nation. 


UCH a system, perhaps, has suffered 

somewhat from “defects of its qual- 
ities,” since unrestrained individualism 
has produced disharmony and ofttimes 
wanton waste at innumerable points. 
We have had, therefore, out of our own 
experience, the phenomenon of highly 
developed and personally efficient in- 
dividuals making an aggregate whose 
efficiency was far short of its possi- 
bilities. 

If, however, in spite of this limitation, 
our progress has still been so remark- 
able, it has been due to the upward 
surge of life forces in a young and 
virile nation, and to the further fact 
that Americans, with all of their indi- 
vidualism, have still a strong natural 
tendency toward order and organiza- 
tion, which has enabled them generally 
to think and act in substantial harmony 
upon the most vital needs and ques- 
tions. 


Germany Efficient as State; Inefficient 
Individually 


HILE this development has been 

going on within the boundaries of 

our own government, one of a radically 

different nature stands out conspicu- 

ously in the progress made in Germany, 
especially true the last half century. 

The people of Germany—a people of 
strongly marked characteristics—has 
been proceeding for generations along 
anti-individualistic lines. The doctrine 
of the dominant state, which alone 
possesses intelligence and rights, has 
had for its corollary the doctrine of the 
subservient individual whose _ single 
function is one of obedience.. 

The more the German has lost his 
individuality, and permitted his iden- 
tity to be absorbed in the centralized 
power of the state, the more marked 
has been the growth of military autoc- 





racy, whose blighting hand is today 
devastating the world. 

America and Germany may, under 
these conditions, be said to represent 
the two opposing principles in the con- 
stitution of society, each of them today 
having, through divergent paths, 
reached the highest form of these op- 
posing principles. 


| N the present great conflict, these two 

principles have clashed in a supreme 
test that will disclose to each its points 
of strength and weakness. Believing 
implicitly as we do in the ultimate tri- 
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umph of democratic principles, we still 
must admit that in a calm review of the 
first effects of this world-wide conflict, 
the ‘efficiency of the centralized con- 
trol within the state was emphasized 
and demonstrated. 

And again, the world witnessed an 
unprecedented situation, when the 
armies of all the allied nations agreed 
upon the selection of one recognized 
military genius to direct the operations 
of all armies marshaled under the al- 
lied flags—and from that hour to this 
there has come almost uninterrupted 
success to the cause represented by 
these champions of human rights, there- 
by proving that a government such as 
ours, through the development of in- 
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dividualism is sufficiently flexible to ac- 
commodate itself to any condition and 
take immediate advantage of any in- 
structions, even though it originates in 
the camp of the enemy. 

After early mistakes and inefficien- 
cies, the relentless conditions of war 
have compelled us to temporarily im- 
pose government control upon certain 
essential factors, such as railroads, ship- 
ping, food, telegraph and telephones. 

It is a new and strange condition that 
confronts us, and while we may reserve 
for ourselves the right of protest, and 
question the wisdom of these new ad- 
ventures when under consideration, yet 
once our government has_ spoken 
through its accredited representatives 
we accept and support in every way 
every instrument and every avenue 
which may increase the efficiency of our 
forces on land and sea, and which in 
the end will mean the ultimate triumph 
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of the cause which is as wide as the 
world, and can only be solved with the 
overthrow of military autocracy. 

Such are the tremendous changing 
scenes of each passing day in this great 
world-wide war, and as we have be- 
come accustomed to the sensational 
achievements of inventive genius, we 
also have accustomed and accommo- 
dated ourselves beyond belief to the 
sudden revolution in our industrial and 
economic life, and the supplanting of 
individualism by greater centralized 
government control. 


Nations in Which Individuals Are 
Efficient Will Win 


| F this centralized control measures up 

to the necessities of our situation 
and results in increased efficiency, the 
theory of the case of state control 
would seem to have been established. 
However, the discussion cannot stop at 
this point, and one remarkable fact 
must be noted before going any further 
is, that Germany, the greatest exponent 
of centralized power, with the most 
highly developed system of state con- 
trol, generations old, and tremendously 
increased within the last half century, 
has actually been stopped within four 
years by nations in which state control 
has been eliminated or modified by in- 
dividualism. 

It is not to be doubted that this latter 
form of state control, being voluntary 
instead of arbitrary, has gained its 
advantage from the higher average of 
the units resulting from individualism. 
It has, therefore, demonstrated the su- 
periority of individualism as a prepara- 
tory factor. This, then, is to my mind 


the status of the present moment— an 
efficient autocracy of relatively ineffi- 
cient units is being beaten down by an 
efficient authority, voluntarily and tem- 
porarily maintained by relatively effi- 
cient individual units. 


In this respect 


the case for individualism must receive 
strong support. 


[tT may occur to us: “To what extent 
are we justified in applying these 
facts to the future?” 

First, we must note that our present 
centralized authority is new; second, 
that it is voluntary; third, that ‘it is 
based upon war conditions among a 
people who are fundamentally lovers of 
peace; fourth, that it has involved in- 
dividual sacrifice, even hardship at in- 
numerable points; fifth, that it is gen- 
erally regarded as temporary; sixth, 
and most important, that it is contrary 
to the national genius of the Ameri- 
can people. 

It plain words, it is essentially ab- 
normal. 


[F war could be imagined as continu- 
ing for a generation, with its neces- 
sities unimpaired, Americans might ie- 
come so thoroughly habituated to cea- 
tral domination as to lose their sense 
of the individual. This, however, is 
difficult even to imagine for it means 
practically picturing ourselves as an en- 
tirely new nation, forgetting and for- 
saking the theories of government for 
which the founders of this land sacri- 
ficed and gave their all. 

On the other hand, it can hardly be 
doubted that if the war should end to- 
morrow, centrifugal forces would be- 
come dominant and much of the pres- 
ent centralization would swiftly dis- 
appear. To doubt this is to have little 
acquaintance with the American na- 
ture, and under a republican form of 
government the wishes of the people 
must control the government, and yet, 
we must realize that while this war will 
not last for a generation, neither will 
it end tomorrow, but may continue for 
one or more years—years of such in- 
tensified stimulus as to have an effect 
out of all proportion to their duration. 


A MERICANS are admittedly intelli- 
gent. They are having an oppor- 
tunity to try out in a practical way 
some of the theories which have long 
been advocated by socialists and others. 
They are having under actual review 
the strong and weak points of these 
theories, and the American people may 
always be relied upon to assimilate 
their experiences and thereby govern 
the future course of their actions. 
There will be a natural disposition to 
retain and apply whatever has proved 
oi value as applicable to normal condi- 
tions, and to dispense with all that has 
been found impractable or unnecessary. 


T the threshold of the new era we 

confront one dominant fact: It is 
the triumph of democracy over au- 
tocracy. it 1s safe, therefore, to con- 
clude that the new conditions must 
largely be based upon democratic prin- 
ciples as best expressed in a republican 
form of government, which is to say, 
that the United States, as the chief ex- 
ponent of these principles and this form 
of government, will become the leader 
in the world’s reconstruction. But the 
United States is also the stronghold of 
individualism in spite of its temporary 
expediency of state control; its real 
advantages, which are making it a de- 
cisive factor in the world war, have 
sprung from individualism. 

The spirit, the dash, the courage of 
the American boys who are advancing 
the Stars and Stripes of universal lib- 
erty and human rights on the western 
front are impelled by that spirit of in- 
dividual action and self-reliance which 
is a part of the warp and woof of the 
fabric of the American nation. 


[tT can scarcely be imagined that our 
people are about to abandon the in- 
dividualism which has made our history 
replete with the greatest accomplish- 
ments since men were first banded to- 
gether under any form of government, 
and it must also be remembered that 
the opposing principle to individualism 
—autocracy, which has plunged this 
world into this cataclysm of terrible 
warfare, is no more nor less than the 


logical development of socialism—a so- 
cialism wherein all power and all rights 
have become vested and centralized in 
the state, and the state has found its 
expression in one individual instead of 
the thoughts, actions-and feelings of 
the many. 


Voluntary, Not Compulsory Co-Opera- 
tion Is Best 


S we analyze toda} and look to to- 
morrow, and the days that are to 
come, we must realize that the future 
safety of the world lies in the preserva- 
tion of the sacred principle of human 
rights expressed in voluntary, not com- 
pulsory, co-operation. As long as wel- 
fare and investment and achievement 
are to be found in harmony rather than 
in uniformity; so long as life strives 
to improve through expressing itself 
in the infinite diversity of species and 
of individuals, and in permitting those 
who are found fittest to serve, so long 
must the suppression of individualism 
be regarded as socialistic in its nature 
and foreign to our institutions and an- 
tagonistic to our theory of government. 
May we, therefore, believe that the 
United States is coming out of this 
war with its leadership enhanced, its 
individualism emphasized, its love of 
personal liberty intensified, and yet, 
with a determination to keep for itself 
all the values that have been found in 
reducing the clashing of excessive com- 
petition and disagreement. 

May we not believe that Americans 
shall have added to their vigorous in- 
dividual consciousness a new and il- 
luminating social consciousness that 
shall bring them voluntarily into in- 
creased harmony of purpose and effi- 
ciency as a nation, without the destruc- 
tion, and the incentive bond of individu- 
alism. 


ONE of us can doubt but what the 

tendency to government control, or 
actual government control is taking 
or has taken place. You representatives 
of the great and important profession 
of fire insurance perhaps are asking: 
“Watchman, tell us of the night?” And 
further, you naturally inquire: “Do «he 
same conditions surround the business 
of fire insurance as have made it appear 
to our national lawmakers to create 
means and measures to exercise control 
of other great agencies of trade and 
commerce?” 

It would not be the part of wisdom 
for you to fail to take cognizance of 
the general trend of these times. Your 
business, too, is highly susceptible to 
the extraordinary conditions of the war, 
as has been the case of the railroads, 
telegraph, telephone, foodstuffs, and 
— factors in our great industrial 
ife. 

You should be concerned, and ever 
alert to preserve, if possible, in its pres- 
ent status the great business of under- 
writing. 


Fire Insurance Has Met Every War- 
time Need 


E believe that the record of fire 

underwriting measures up to 
every need, and has demonstrated its 
ability to furnish every necessary serv- 
ice and meet every emergency on de- 
mand. ; 

Notwithstanding the most unusual 
and ofttimes suddenly placed burdens 
upon the business of fire insurance in 
this great crisis, the service you have 
rendered is tremendously to your credit, 
and has been adequate, prompt. and effi- 
cient at all times. 


[F you will analyze the reasons gen- 
erally set forth for government con- 
trol of the other factors in our indus- 
trial and commercial life, you will ob- 
serve that final efficiency fell short, for 
want either of co-operation, or because 
under the peculiar limitations of the 
business it was found impossible for 
the many elements to co-ordinate, and 
thereby meet the requirements of the 
government. 

These many divergent managements 





inclined the government to believe that 
they could best be marshaled under fed- 
eral control, and thereby overcome such 
weaknesses as were brought about by 
the character of organization which 
limited in a large degree the possibil- 
ity of co-operation and co-ordination. 


HE business of fire insurance stands 
out conspicuously in contradistinc- 
tion in this respect. 

By the very necessities of the busi- 
ness, underwriting, its life, its present 
and its future, depends upon the great- 
est degree of co-operation and co-or- 
dination, and through that common 
agency of necessity for co-operation 
and co-ordination, you and the men 
who builded before you have brought a 
character of service not only sufficient 
in the day of normal conditions, but 
ample to meet in these extraordinary 
times of stress and storm every new 
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and essential requirement of the peo- 
ple, who are the government. 


B UT of more than a limited experi- 
ence in dealing with these questions 
of government control, we have found 
that the general disposition and pur- 
pose of the representatives of the gov- 
ernment at Washington has been to 
weigh carefully whether or not the sev- 
eral branches of industrial and com- 
mercial life are so constituted that they 
are developing to the highest degree the 
elements of co-operation and co-ordin- 
ation, which in turn, spell efficiency. 

Wherever it is believed that central- 
izing control in the government brings 
about more uniformity in co-operation 
and co-ordination; measures are ad- 
vanced looking to the assumption of 
that control. But we are advised by 
many of those high in authority that 
government control at this time does 
not come by reason of belief in social- 
istic theories, but on account of the es- 
sential elements of co-ordination and 
co-operation being lacking. 

We are further assured that the ten- 
dency on the part of national repre- 
sentatives of the government is not to 
interrupt the proper and _ legitimate 
function of any business wherein it 1s 
demonstrated that the individual or 
the business can perform these func- 
tions better than the government. 


Service Good; No Government [nter- 
ference 


|F you owe exemption from practic- 
able confiscation of the business of 
fire underwriting to any one element 
more than another, it is on account of 
the character of service rendered 
through the various agencies of your 
business in a most superior and efficient. 
way; and if you are to be permitted to 
continue the operation of the business, 
your salvation must, in my humbie 
judgment, be found in the continuation 















a ee 


Be tas RS ea 


ar 





ates (GLENS FALLS INSVRANCE CO of | ee as 











AMERICAN 
BRED 


AMERICAN 
OWNED 














———— eee) 


**OLD and TRIED”’ 


—— 





AS stood the test of all the great conflagrations and financial disasters that have occurred for more than 
sixty-eight years; and today is recognized by all as one of the strongest and most honorable indemnity 
corporations in the world. 


THERE ARE MANY INSURANCE COMPANIES BUT ONLY ONE GLENS FALLS. 








A MESSAGE TO AGENTS 


The War Economy Board has requested automobile and other mechanical service industries to discontinue free service, to eliminate 
all unnecessary service that will release labor for Government work, and to establish cash basis for labor, parts, material and supplies, thus 
eliminating a lot of unnecessary work, reducing office help and saving energy in making collections. 

INSURANCE IS A SERVICE WORK. It should take advantage of the opportunity to go on a cash basis with other service 
factors. ‘There should be cash or a trade acceptance for every policy delivered. If local Boards and town Agents will get together for 
this, they will save themselves money and time. The agent loses more than anybody by the credit system. 


THIS IS THE TIME FOR AGENTS TO PUT INSURANCE ON A CASH BASIS 


Credit in insurance, always subject to abuse and waste both to agents and companies, becomes even more a source of trouble in days 
like this. What is not paid for in currency should at least be secured by trade acceptance. Such acourse is in keeping with Government 
advices for its own help. 
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FOR MARINE INSURANCE SERVICE 


Realizing that a good many agents are doing a considerable volume of MARINE BUSINESS and that nearly all agents secure an 
occasional risk, we have arranged through our General Marine Agents to furnish direct to our Agents, upon request from them, any in- 
formation concerning rates or any other data pertaining to this important class of insurance. 

Many agents have not gone after this business because they were not familiar with Forms and Rates. If you are in line to secure any 
Open Accounts, either Import, Export or Domestic, or any Trip Business, get in touch with them. They will give you the best possible 
service and put you in position to solicit business. 


S. D. McCOMB & CO., Inc., 56 BEAVER STREET 


GENERAL AGENTS, MARINE DEPARTMENT NEW YORK CITY. 
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A GRE A i Non-admitted, it’s true, and not showing in our Financial 
Statement, but, nevertheless 
ASSET A GREAT ASSET 


Is the LOYAL LOCAL AGENCY FORCE of the 


Petyyn 
A COMP ANY SERVICE TO THE AGENT 


SERVICE TO THE PoLicy HOLDER 


of SERVICE SERVICE TO THE GOVERNMENT 


Preventable fire is one of the worst forms of waste—it is wealth wiped out of existence— 
the insured property is not replaced by the indemnity. As a patriotic duty every 
AMERICAN INSURANCE AGENT owes it to the boys over there to do everything 
in his power to prevent fire loss (WASTE). 


PREVENTION OF ALL WASTE WILL MAKE CERTAIN AMERICA’S 
WINNING THE WAR. 


INSURES" wan 


(Building, Contents, Rents, 


AG AINST Use and Occupancy) EXPLOSI ON 
MARINE 
LOSS by (Hulls, Cargoes, Yachts) CIVIL 


COMMOTION 








AUTOMOBILES | 
(Covering the cars in WINDSTORM 
United States or Canada) and TORNADO 





68th Annual Statement, January 1, 1918 shows: 


Capital $500,000.00 Net Surplus $2,496,338.00 
RUSSELL A. LITTLE, President 
E. W. WEST, Vice-President H. N. DICKINSON, Secretary 
EDWIN G. SEIBELS, Manager Southern Department, TREZEVANT & COCHRAN, Texas General Agents, 
Columbia, S. C. Dallas, Texas. 


E. E. POTTER, General Agents, Pacific Coast, 


San Francisco, Cal. 
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of that highest form of service, convinc- 
ing national representatives and all of 
those you serve so well, of the super- 
eriority, and especially the entire sul- 
ficiency of the service you render. 


[F we are not at fault in interpreting 
the best thought of our national 
leaders, we gain the impression that 
they are fully cognizant of a dual re- 
sponsibility in this great crisis; first, the 
military necessities of the country; and 
second, that in order to meet these mil- 
itary necessities there should be as little 
disturbance as possible to our industrial 
and economic life. i 

A great portion of the financial bur- 
dens made necessary by our military 
needs must be borne by the business 
interests of the land. We have wit- 
nessed within the last week the pas- 
sage of an additional revenue measure 
—the greatest ever introduced in any 
legislative body in the world. It is 
designed to raise approximately eight 
billions of dollars, and with this tre- 
mendous burden upon the business of 
the land, we think it is a prime neces- 
sity that the business expected to 
largely produce these revenues may 
continue to function. 


Hysteria Within Business Grave 
Danger 


] AM not unmindful that men engaged 
in the business of fire underwriting 
in these extraordinary times are ap- 
prehensive, or at least solicitous as to 
whether or not you will some day 
awaken to find your business, as a 
class, under government control, but 
sometimes nervous or hysterical ap- 
prehension is in itself a dangerous fac- 
tor. 

It has been said that a perfectly nor- 
mal healthy man may leave his home 
in the morning with eye alight; with the 
full vigor of determination to perform 
in the best way the tasks that may con- 
front him, and the same suggestion 
from six different men met at six dif- 
ferent times, each one commenting on 
his appearance of ill-health, will send 
him home before the day’s work is done 
ready for attention by the family phy- 
sician. 

You recall in the Wizard of Oz, the 
suggestion is strong enough and long 
enough, that the straw-man first moves 
a finger, and then an arm, and finally 
his body, and becomes a living, breath- 
ing being in real life. 


So I cannot refrain from calling at- 
tention just here to some recent, and 
possibly hysterical experiences, and 
suggest, for what you may consider it 
worth, that perhaps we may all be con- 
tributing by way of unconscious or per- 
sistent suggestion to a condition which 
might better be overcome or avoided 
by our continued attention to the tre- 
mendous cares and responsibilities in- 
cident to underwriting, and a complete 
and conscientious performance of the 
service for which you are fully equip- 
ped and for which your business is or- 
ganized. 

Sometimes it is well to remember the 
expression of the sage of other days. 
He had lived his Biblical allotment. He 
was asked to sum up his experiences, 
and he replied that he was an old man 
and had had many troubles, but the 
most of them never happened. 


i it not intended to suggest that we 
should default any situation wherein 
we have reliable information of a ten- 
dency to socialize the business of in- 
surance. So far you have met very 
successfully, through organization, in- 
formation and education, every attempt 
to unnecessarily burden your business, 
and you have demonstrated on one not- 
able occasion the ability to marshal 
facts in such a convincing way that 
within three days after you were ad- 
vised that it was the purpose of the 
Frevious revenue bill to continue on 
your business the burden of stamp 
taxes, to convince House and Senate, 
without a dissenting vote, the complete 
elimination of that burden. 

A rumor of government insurance of 
private property has been dissipated by 


recent assurances of the Emergency 
Fleet Corporation. When the matter 
was under discussion a very prominent 
member of that corporation suggested 
that it was not the shipping board that 
was responsible for these rumors, but 
men who were growing nervous in the 
suggestion of what might overtake 
them. 


WE have had within the last few 
days, expression from a very re- 
sponsible governmental source, indicat- 


A. R. MONROE 
Chairman Library Committee 
Chicago 


ing that it was the theory of the ad- 
ministration that primarily our military 
needs were of the greatest necessity, 
but that due recognition is and will 
be given to the economic needs of the 
country at large, and that as little dis- 
turbance as possible, consistent with 





the highest proficiency of military op- 
erations, will be made. These assur- 
ances coming within very recent days, 
leads us to conclude that we should be 
watchful of proposed legislation, if it 
is proposed, but at the same time, no 
sacrifice shall be made in the character 
of the service you can and are per- 
forming. 


Too Many People Selfish in Their 


Altruism 


E must not be unmindful that the 

germ of socialism in a more or 
less degree is planted in every human 
agency and action, the difference being 
that many of us are unwilling to admit 
to just what degree we should be so- 
cialized, but each man in his turn is 
not altogether unwilling that social- 
istic theories and idealistic tendencies 
shall be tried out in the other man’s 
case. 

The Non-Partisan League has never, 
so far as I know, lifted its voice in pro- 
test against regulations of insurance 
and the fixing of the price thereon, or 
any other commodity which is not na- 
tive to the soil where it is domiciled. 

I do not believe they would enter a 
protest against the fixing of price on 
cotton, but they argue for increased 
price on wheat, and recite that in- 
creased expense of production justifies 
an increased price, while they prob- 
ably would refuse to accept the same 
character or reasoning and argument 
from the insurance companies for a 
temporary surcharge to meet the same 
extraordinary character of expense in- 
cident to this great war condition. 


THE producers of cotton are now 
nervous, in apprehension lest the 
government should recognize it as a 
war essential and fix a maximum price 
upon this commodity, and yet we have 
nowhere heard, nor have we seen any 
protest against the fixing of the price 
on the agricultural products grown out 
of their section. 

We should all recognize that we have 


MORE INCOME NEEDED 


HARLES L. HECOX, in present- 
( ing his final and seventh report as 

treasurer, emphasized the need of 
more income to sustain the work of the 
association. He also showed why this 
money was needed. The report, in part, 
follows: 

Our receipts this year are nearly 
eight hundred dollars less than last and 
if it had not been that the full appro- 
priation of $750 apportioned to the 
scholarship fund was not used, and a 
fund of $300 contributed to the special 
library fund by gentlemen interested 
in the work of the library, we would 
have had a deficit of over $500. 


T HE falling off in our receipts is ac- 
counted for by the growth of the life 
membership, the remitting of dues to 
those who are in the army or navy, and 
to the growing list of delinquents—there 
being at the present time 108 members 
who are delinquent. Strenuous efforts 
have been made by your treasurer to 
collect these dues, but only a limited 
number have responded. It should be 
remembered that unless a member re- 
signs in good standing, viz., his dues 
paid up to the time he resigns, he is 
dropped from the rolls for nonpayment 
of dues, and the disgrace of having his 
name appear in our annual publication 
as being in debt to the association. 

If we are to continue to expand, if 
we are to take our place in the insur- 
ance world by educating our young men 
to be the underwriters of the future, we 
must find the means to finance our ac- 
tivities and without further delay. 


THE dues should be increased, our 
life members should be asked to 
contribute to our scholarship and li- 
brary funds, and every member should 
take an active personal interest in the 
affairs of the association. 

In July of this year a drive for new 


members was organized and a captain 
appointed for each state. I am pleased 
to announce that over fifty names were 
added to our rolls by this method. The 
Illinois squad, under the leadership of 
Ralph Woltersdorff, carried off the hon- 
ors. 

During my tenure of office, I have 
welcomed into the association 564 new 
members, being over 50 percent of the 
present active membership. Have col- 
lected over $35,000—and incidentally 
spent it all. I have seen administrations 
come and go—all giving their best ef- 
forts to build up and strengthen this, 
the largest and best association of its 
kind in the world. 





Life Members Meeting 


At the annual meeting of the Society 
of Life Members of the Fire Underwriters 
Association of the Northwest in Chicago 
Wednesday evening, President H. N. 
Wood of Omaha was in charge. Secre- 
tary Holger de Roode selected for this 
year’s souvenir Robert J. Burdette’s 
“My Kindergarten of Fifty Years.” The 
program was: 

Opening remarks, the president. 

Welcome to the new members (a bunch 
of twenty-nine), Robert L. Raynolds. 

‘ Response by one of them, W. R. Town- 
ey. 

Aria—Habanera; opera, “Carmen” 
(Bizet), Miss Frances Ingram; piano ac- 
companiment, Miss Marie Marks. 

Brief comments, the secretary. 

Remarks, Horace J. Bridges, lecturer 
Chicago Ethical Society. 

Remarks, O. E. Aleshire, 
Chicago Board. 

Diplomatic comments, 
nalists. 

A group of songs, Miss Ingram. 

Three-minute limit talks, every man. 

Remarks, Frank G. Snyder, president 
Fire Underwriters Association of the 
Northwest. 

Elections, the machine. 

Closing remarks, the president. 


president, 


eminent jour- 


the right to be heard before legislative 
enactment shall be written into the 
statute books, by every agency at our 
command, but once the government has 
finally spoken, it is your patriotic duty 
and mine to comply with unswerving 
devotion with the requirements and 
necessities of our government, and in 
our watchfulness to make appropriate 
protest, we have recently found an ex- 
ample which might well be followed. 


HE current press suggests that 

within the last few days, while agi- 
tation was on for the fixing of price on 
cotton, a number of very distinguished 
members of both houses of the national 
Congress appointed a voluntary com- 
mittee from within their membership, 
and published to the country at large 
their determination to protest and op- 
pose the fixing of a price on that com- 
modity. 

Surely, if such distinguished gentle- 
men, members of the national legis- 
lature, feel the necessity of an organi- 
zation to protect this interest, then 
your interests should likewise be made 
the subject of great concern and be 
prepared to at all times demonstrate to 
those in authority that the needs of 
the government can best be served by 
the institution of underwriting which 
has met, without interruption and with- 
out disappointment, every burden that 
has been placed upon it. 


E should all remember, too, as 

was well said in Washington 
within the last few days, that we are 
all a part of the support necessary to 
our military operations. The hundred 
million citizens of this republic should 
each of them feel within himself a dis- 
position to make ready response to 
every requirement of the government 
as much as if we went to our daily 
tasks in the military uniform of our 
country. 

It is this spirit and this character of 
service that must in the end bring 
glorious achievement and victory to 
the flag of the American republic and 
the cause of human rights. Those boys 
of yours shall return to home and loved 
ones to lay down their arms and again 
take up the duties of peace, proud of 
their citizenship and their service. Let 
us leave some portion of these great 
problems to be solved by their voices 
and their vote, and let us give them the 
assurance that the country, the flag, and 
its institutions for which they offered 
all, has been worth fighting for and 
worth saving, and that equal oppor- 
tunity shall again come to them, to be 
expressed in that same individual char- 
acteristic that has made our republic 
what it is today. 


President Snyder on Hand 


President Frank C. Snyder of the 
Northwest association reached Chicago 
Monday morning and at once began 
preparations for the convention. He 
had just arrived from New York, where 
he attended the annual gathering of 
the Liverpool & London & Globe field 
men, he presiding over the business 
meeting and later at the banquet. Mr. 
Snyder stopped in Washington, D. C., 
en route to see Senator Warren G. 
Harding of Ohio, who is to speak at 
the Northwest meeting Thursday after- 
noon. Senator Harding assured Mr. 
Snyder that he would be on hand. 


Joys & Glooms’ Dinner 


The annual dinner of the Joys & 
Glooms was held in the Hotel La 
Salle, Chicago, Monday evening of this 
week. Czar G. H. Worthington of the 
Commercial Union was in supreme 
command as usual. The post prandial 
exercises were presided over by T. 
Rockefeller Weddell of the Insurance 
Post. Two doors away the grand nest 
officers of the Blue Goose were holding 
their dinner and visits were exchanged 
between the two bodies. 


Manager R. D. Harvey, of the Royal 
Exchange, is at the Northwest meeting 
renewing old acquaintances. 
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The Lloyd-Thomas Company does 
not sell or give away any insurance ad- 
vice or service. It doesnot interfere with 
existing lines, criticise forms, or in any 
way, shape or manner encroach upon 
the province of the Insurance Com- 
panies or the Insurance Agents; on the 
contrary, it always co-operates with 
them. How important this is, every 
“Experienced” agent knows. 


The Lloyd-Thomas Company makes 
disinterested Appraisements, showing 
what the property is, where it is, and 
what it would cost to replace the same 

~ new at the time that the appraisement 
is made and at the prevailing market 
prices; it also shows, under a separate 
cover, the actual or sound value of 
the property to a going concern. This 
is the best and most desirable method. 


we eeee - 
oe * em 


= The Lloyd- Thomas Company \always 
purposes and always tries tojmake an 









THE MONEY }/ 


THE LLOYDSH 


appraisement that shows the facts and 
the facts only; it does not, and will not 
deflate or inflate values for any person 
or any purpose. You can always bank 
upon its reports; there are no mistakes 
of intention in any of them. A “‘Doc- 
tored” Appraisement is a dangerous 
thing. 


The Lloyd-Thomas Company has 
made more Appraisements in the West 
and Northwest, or in what is known 
as the Central States, in the past eight 
years, than any other company—the 
number being something over six 
thousand. Its reputation secured its 
business. 


The Lloyd-Thomas Company's Ap- 
praisements are so made that an In- 
surance Agent can obtain from them, 
in a few minutes, the information 
that he needs, and which it would 
require hours to obtain from the 








appraisement made by any other 
company. This will appeal to the 
Agent who has labored with the other 
kind. 


The Loyd-Thomas Company sched- 
ules the loss in case of fire without ex- 
pense to the appraisal customer, and 
saves. him and the Insurance Agent 
a lot of work and worry. Nowhere 
else can a like service be procured 
free. 


The Lloyd-Thomas Company pro- 
tects the interests of the Owner, the In- 
surance Companies and the Insurance 
Agent. It regards their interests as 
being identical, where honest people 
are concerned throughout. 


The Lloyd-Thomas Company uses 
its own watermarked paper in all its 
Appraisements, so that substitution 
is impossible, and it writes the only 
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SAVING SERVICE 
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certificate in the Appraisal business 
that cannot be altered without de- 
stroying it. These features are im- 
portant in the protection they offer 
to Insurance Companies and Finan- 
ciers. It should be called to their 
attention. 


The Lloyd-Thomas Company's Offi- 
cers are old experienced men. Its 
President, Mr. Fred M. Lloyd, having 
been in the business nearly twenty 
years, and some of the others nearly 
as long. 


The Lloyd -Thomas Company em- 
ploys only good men who are experi- 
enced in this line, and does not retain 
in its service any who prove to be 
otherwise. Its Staff is sober, honest 
and reliable in every respect. The 
quality of an Appraisement depends 
upon the quality of the men who 
make it. 


The Lloyd-Thomas Company has 
the lowest overhead expense of any 
company in the business; and its cus- 
tomers get the benefit in the price, 
as a consequence. This applies in 
the first cost and in the Annual 
Upkeep. 


The Lloyd-Thomas Company is a 
One Price Institution. It always 


makes the same price for a like service 


to everybody, and does not pass its 
losses—made on one class of buyers— 
along to the easy or liberal customer 
to pay. It is the only one price 
company in the business, and is worth 
your investigation. The Right Way 
is the Square Way. 


The Lloyd-Thomas Company inau- 
gurated the Unit System of Appraisal, 
acknowledged by all to be the very 
best system in existence for the Owner 
































tf 


Y 
CHICAGO 


and for the Insurance Agent. This 
system saves Time, Trouble and 
Money. 


The Lloyd-Thomas Company also 
inaugurated the Annual Upkeep or 
Annual Revision idea, and sends its 
Appraisers around once a year to 
bring the Appraisement down to date; 
and a majority of its customers avail 
themselves of that service. It does 
not take the customer’s reports for 
the changes, as is the practice of some 
Appraisal Companies. This idea fur- 
nishes up-to-date values every year at 
little expense. 


The Lloyd-Thomas Company invites 
your most careful consideration and 
investigation and refers you to any 
or all of the leading Insurance Author- 
ities as to the character of its work. 
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GOVERNMENTAL 


PROBLEMS 


Strong Address of George A. Viehman, President of New Brunswick Fire 


dent of the New Brunswick Fire 

and New Jersey Fire, spoke on 
“Governmental Problems” before the 
Fire Underwriters’ Association of the 
Northwest. He is one of the vigorous 
and far-seeing underwriters of the day. 
He said in part: 

Our people have determined that they 
will make whatever sacrifice is neces- 
sary of time, property and life to insure 
an absolute and complete victory in the 
conflict now raging. They are today 
cheerfully accepting burdens and sur- 
rendering rights and privileges, the 
suggestion of which in normal times 
would meet with indignant protest. 
Our only thought is to win the war 
at whatever cost and to dictate a per- 
manent and lasting peace and establish 
democracy triumphant throughout the 
world. 


Gj tent of A. VIEHMANN, presi- 


[XN the eagerness to help, in the en- 
thusiasm to accomplish, we must not 
lose our balance. While it is all im- 
portant that we move quickly, it is even 





GEORGE A. VIEHMANN 
President, New Brunswick Fire 
New Brunswick, N. J. 


more important that we move wisely. 
Careful ‘consideration and _ intelligent 
action are more essential than speedy 
acomplishment, for we must not, under 
any circumstances, in the bigness of the 
task of destroying military autocracy 
abroad, lose sight of the equally import- 
ant, if not superior, problem of preserv- 
ing democracy safe at home. 

The spirit of fair play is the American 
spirit. Our country was first settled 
by those who sought relief from re- 
ligious oppression. It was developed 
and our republic founded by those who 
demanded civic freedom. Our inde- 
pendence was gained by those who re- 
sisted taxation without representation. 


THE integrity of our national exist- 
ence depends upon the maintenance 
of our three functions of government, 
legislative, judicial and executive, inde- 
pendent and free from the control or 
domination’ of each other. One of the 
great problems we face today is to safe- 
guard all present actions so that when 
this time of turbulence and strife is 
ended, we can return to the observance 
of those principles, so necessary to our 
national safety. During the period 
when autocratic measures are essential 
to the military success which we have 
determined to achieve, we must ever 
bear in mind that the departure from 
our national ideals must not continue 
beyond the period of the present 
struggle. 


[XN considering the problems we meet, 


we must also consider the actual of these questions, the present condi- among insurance executives concerning 





changes in our legislative bodies, which 
have taken place since the founding of 
our nation. In the beginning, the mem- 
bership of our national and state law- 
making bodies included the most intelli- 
gent, the most influential, the best edu- 
cated and the most capable citizens. In 
those days business was transacted in a 
leisurely manner and such men had 
ample time to give to the consideration 
of governmental problems and still keep 
in complete touch with their business 
affairs. The mind of man then had the 
capacity to grasp fully and completely 
the knowledge of existing facts and 
problems. ‘Today everything is differ- 
ent. Science, literature, religion, law 
and business have expanded and devel- 
oped. The general practitioner of medi- 
cine has been succeeded by many spe- 
cialists, because of the growth and de- 
velopment of knowledge in that par- 
ticular line. The lawyer, who handled 
legal problems of all kinds, is succeeded 
by the specialist in law because of the 
growth in the volume of precedent ap- 
plying to different branches. 


OLR business men and men of sub- 
stance are today so engaged in at- 
tending to their own affairs that they 
have no time left for the consideration 
of governmental problems, and gradu- 
ally more and more they have with- 
drawn from any political activity, de- 
clining absolutely to accept public of- 
fice and neglecting even the duty of 
taking part in the selection of candi- 
dates for office. They have, as a class, 
gradually eliminated themselves as con- 
structive elements in our vital upbuild- 
ing and become simply a body of crit- 
ics, taking an interest in political affairs 
only when the possibility of some ad- 
verse legislation affecting their own 
business is called to their attention. 
This has resulted both in state and 
nation in the average business ability 
of the membership of law-making 
bodies becoming lower and lower and it 
has also resulted in the growth of a 
dominating spirit, making them more 
and more intolerant toward business 
men and business classes and more and 
more susceptible to popular prejudice 
and popular demands, both of which 
are generally based upon careless and 
hasty conclusions. 


Now everything finally comes to a 
breaking point. Business men en- 
gaged in different lines of business 
activity have for some years past been 
called upon, from time to time, to sud- 
denly gather to avert the possibility of 
legislation fraught with much danger 
to their particular business. Bankers, 
manufacturers and insurance men have 
answered these hurry calls. While in 
the past they have generally been suc- 
cessful in averting the danger the at- 
tacks have been renewed with greater 
frequency. As the attacks became 
more frequent the power of resistance 
becomes weaker and unless business 
men awake to the need of again resum- 
ing an interest in governmental affairs 
and becoming active in advocating con- 
structive measures, they must pay the 
penalty. It may be taken almost as a 
fundamental truth that a burden ouce 
imposed by law upon business is never 
lifted off. 


Where Is American Spirit of Fair Play? 


THE real dangerous situation today is 
that the American spirit of fair play 
does not prevail. We have two very 
distinct examples at this time in the 
questions of prohibition and woman’s 
suffrage. No matter what the merit 


tion brought about by war necessity 
has been seized, unfairly, by the advo- 
cates of these measures to secure an 
undue advantage over their opponents 
an absolute disregard of the principie 
which is so essential to our national 
integrity. 


THE same tendency has been shown 
in a minor degree in many other 
ways. Congress has voted that cor- 
porations may not receive credit in the 
calculation of their income tax for 
charitable contributions made to the 
Red Cross and Y. M. C. A., although 
individuals do receive such credit. Dis- 
crimination is repugnant to American 
honor and yet no one who is a student 
of political economy can study the 
legislation which has been taking place 
with regard to finance, without noting 
an absolute disregard of the principle 
of treating everybody equally and ac- 
cording every one equal rights and 
equal privileges. 


HERE seems to be today, more than 

ever, a growing feeling that our 
country consists of only two classes— 
labor and men of substance. I have 
no quarrel with labor. The existing 
conditions demand that business of 
every kind organize for its own pro- 
tection in the same manner as labor is 
organized, so that in the most friendly 
spirit to labor, but with fairness and 
honesty, economic and governmental 
problems can be safely considered and 
peaceably settled. Capital, to maintain 
its rights, must act in unison and take 
an active interest in governmental af- 
fairs. The bankers, merchants, law- 
yers, insurance men and manufacturers 
must stand together for what is justly 
their due, in the same way as the car- 
penter, the machinist, the bricklayer 
and the locomotive engineer. 

It is a call to arms, to arms in de- 
fense of that which has been acquired 
by thrift, energy and ability. It is a 
cry against socialistic menace and it 
is not merely something that is in our 
mind, it is something that is here today 
as a present danger. It calls for a 
Paul Revere to ride from town to town 
to sound the alarm. If you ignore it 
and sleep, you will awake fettered and 
bound. The liberty of enterprise and 
accomplishment is at stake. 


Constructive Legislation Duty Ignored 


] DESIRE at this time to take the op- 
portunity of .presenting some per- 
sonal views with regard to problems 
facing our own business. I recognize 
that some of my views may be those 
of the idealist. However, I feel that 
we in our business have ignored our 
duty in the matter of constructive leg- 
islation. I feel that we have never 
given the thoughtful consideration to 
some of the problems we face which 
the situation demands. 

We have been too concerned with the 
matters which have kept us at our 
desks to take heed of the thought con- 
cerning our business, forming in the 
minds of the people in general. Legis- 
lation is generally the enactment into 
law of the state of the public mind and 
it seems to me to be our dvity, espec- 
ially when we know that we are prac- 
tically controlled in our business affairs 
Ly law, to constructively educate our 
law makers concerning our business, 
particularly as we all realize that it : 
one which is intricate and difficult ot 
comprehension. 


] THOROUGHLY appreciate that 
there is a strong diversity of opinion 





the relations which should exist be- 
tween insurance companies and the 
public. Personally I look at the mat- 
ter in this way—insurance protection 
is a public necessity, therefore it is a 
— properly subject to public con- 
trol. 

Furthermore, the economical con- 
duct of the insurance business demands 
that companies be permitted to combine 
in the making of rates and as combina- 
tions at common law, by two or more 
people, to do anything affecting a third 
party, are illegal, it becomes necessary 
to get the consent of the public through 
the law-making bodies in some way, 
shape or manner, to combine together 
to do that which is absolutely essential 
in our business. It seems to me rea- 
sonable, if the public, through their 
law-making bodies, is to surrender to us 
some of its power and permit us to 
combine to make rates, that it should 





GUY A. RICHARDS 
Retiring Secretary 
Chicago 


retain the power to see that such rates 
as we make are reasonable and fair. 


] DO not feel that there is anything 
inconsistent in such a situation nor 
do I feel that such a situation makes it 
impossible for both the public and the 
companies to get fair treatment. I be- 
lieve a large amount of the fault is our 
own. For years we have permitted 
promoters and stock salesmen to go 
from one end of the country to the 
other exhibiting the actual financial 
statements of some fire companies, 
showing the payment of 30, 40 and even 
100 percent dividends. 

We have made no effort to tell the 
people how these financial statements 
should be analyzed. We have permit- 
ted them to assume that the dividends 
were predicated only upon the capital 
of the companies and thereby imagine 
that we made enormous profits and, in 
consequence, that the rates we charged 
the public were extravagant. 


T HEY did not appreciate that origin- 
ally a surplus was supplied by the 
stockholders, that no dividends were 
paid for years and that before dividends 
were paid the natural interest accumu- 
lation on the original investment made 
each share of stock really represent 
three or four times its par value. They 
were not told that following conflagra- 
tions stockholders, in many companies, 
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had’ to meet large assessments to main- 
tain the integrity of their companies. 
The insurance fraternity has just kept 
quiet and permitted stock salesmen and 
promoters to take a great many mil- 
lions of dollars out of the pockets of 
honest people who have invested in 
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these new schemes, confident that they 
were going to get enormous returns. 


E have not been much different 
from a great many other people 
in other lines of business. The selling of 
land and oil stocks and mining stocks 
by fakers and swindlers has robbed 
probably more than the majority of the 
people of this country of hard earned 
savings. 
But, worse than that, it has embit- 
tered them and has implanted in their 





minds socialistic ideas and the insidi- 
ous propaganda with regard to the 
enormous profits of insurance compa- 
nies has been so thoroughly spread 
throughout the United States by stock 
salesmen of insurance schemes that the 
people in general firmly believe that we 
get more pay for the protection we fur- 
nish than we should get, and we have 
no right to blame them for that feel- 
ing, nor can we remedy the errors of 
the past immediately. The seed has 
been sown and we have been reaping 
and are bound for some time to reap 
the harvest. 


ET us see what we should do. In 

the first place, the spirit of the 
American people is essentially a fair 
spirit. They want to do the right thing 
and I am sure that they do not expect 
insurance companies to furnish pro- 
tection or the stockholders of insurance 
companies to assume _ extraordinary 
hazards without permitting them to 
get a fair return. 

I believe if we advocated the adop- 
tion of anti-discriminatory rate legisla- 
tion in every state, so that rates would 
be fixed according to basic schedules, 
with proper allowances and charges for 
credits and defects, thereby putting the 
small property-holder on the same basis 
under the law as the large property- 
holder, we would make a step in the 
right direction, and I think we should 
be active in this work, and not merely 
quiescent. 


IKEWISE I feel that we should ad- 

vocate the creation of an insurance 
commission in each state to consist of 
two members appointed by the stock 
companies transacting business in that 
state, two members appointed by the 
governor, and the insurance commis- 
sioner as the fifth member. This com- 
mission should have the power to see 
that rate schedules were properly 
applied and to see that insurance laws 
were properly enforced. 

With an anti-discriminatory law and 





a state insurance commission it would 
immediately become apparent that the 
fixed rate on all property should be 
collected as premium by all mutuals, 
interinsurers and reciprocals, as well 
as stock companies, and that mutuals, 
interinsurers and reciprocals should 
pay to the state the same taxes and 
bear the same civic burdens as stock 
companies, There should be no need 
to argue the justice of such a propo- 
sition. 

Risks covered by mutual policies and 
the policies of interinsurers and recipro- 
cals receive the same fire and other 
public protection as risks covered by 
stock companies, and should be subject 
to the same public burdens. 


Recommends Reductions for Fireless 
Communities 


A LLOWANCES and charges should 
not only be made on individual 
risks for improvements and defects 
but percentage allowances should be 
made to communities which have a con- 
sistently low loss ratio, and percentage 
charges should be made against com- 
munities having a consistently high 
loss ratio. A plan of this kind 
would do more to decrease the 
fire loss than any plan now in existence, 
for if the citizens of a community hav- 
ing a high loss ratio actually knew that 
they were being penalized because of 
that fact, they would take steps to 
ascertain the reason for losses and then 
take further steps to remedy the condi- 
tions and the citizens of communities 
receiving credit would appreciate that 
situation and maintain their vigilance 
in order that they would continue to 
receive the credit. 


THs program is not a large one and 
yet I feel that if it were adopted it 
would eliminate many of the troubles 
which now afflict us. The rate ques- 
tion would settle itself, because when 
the business as an entirety made too 
high a percent of profit, the rate would 





fall. When it made too high a percent 
of loss, the rate would rise. A very 


small measure of profit on the entire 
business would always mean ample 
earnings to the large and powerful com- 
panies, medium earnings to the medium 
companies and small earnings to the 
small companies, and the elimination 
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of companies conducted without skill 
or care in the same degree as these 
companies fare today. - 


THE policyholders of mutuals, inter- 
insurers and reciprocals would receive 
the same dividends they do, minus the 
contributions made to the state for 
taxes, which should manifestly, in all 
fairness, be paid. The enactment of an 
antidiscriminatory law, properly ap- 
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plied, eliminates many minor matters 
row dealt with by law in many states 
and an antidiscriminatory law should 
provide that all daily reports must pass 
through one office so that all classifi- 
cation of risks and tabulation of sta- 
tistics would be kept in that office, and 
we would get intelligent, dependable 
data and the companies would be re- 
lieved from many demands which are 
now made upon them. 


F we have the courage to sweep aside 

our old prejudices, feeling that if we 
come with constructive ideas in a spirit 
of fairness to the people that we will 
be met by legislators and state officials 
in the same spirit, I am sure that we 
could secure in a great many states the 
adoption of a program of this character 
and that where it is once adopted it 
would never be eliminated. 


T HE spirit evidenced by the insur- 
ance commissioners at their recent 
conference in Denver shows that this 


CHARLES L. 
Retiring Treasurer 
Chicago 


HECOX 


is the propitious time for the companies 
to get uniformity of action and to rem- 
edy many of the present conditions. It 
is very evident that the insurance com- 
missioners are today more in harmony 
than they have ever been before and 
more inclined to cooperate with any 
constructive movement which the com- 
panies may advance to place the fire 
insurance business on a basis where a 
great amount of the misunderstanding 
and friction which has existed in the 
past would be eliminated. 


WE have some people in our business 
who have, at various times, been ar- 
guing for federal control of the insur- 
ance business and a great many life in- 
surance executives, one in particular, 
have devoted a great deal of energy to 
advocating federal control. This, to my 
mind, is not only very unwise, but very 
dangerous. We have many instances 
of what can happen under federal con- 
trol in abnormal times, within the past 
year. For my part I would very much 
rather do business with forty-eight 
separate and distinct states, even if we 
do have continuous trouble in one, two, 
three or four, than to have all of my 
eggs in one basket and be subject to 
complete annihilation, instead of par- 
tial dismemberment. 


Undue Prominence Given Government 
Insurance 


‘T HERE is another subject which pre- 
sents a governmental problem of 








great importance to us and which has, I 
think, been unduly prominent, and that 


is the recently much-talked-of subject 


of the government engaging in the in- 


surance business. A great many insur- 
ance executives have apparently as- 
sumed that if the government engaged 
in the fire insurance business we would 
all be immediately wiped out of exist- 
ence. I think the many articles which 
have been written and the many inter- 
views which have been published have 
completely demonstrated the great ad- 
vantage of not being subject to federal 
control. They should prove effective in 
stopping all further agitation for fed- 
eral control and all agitation which 
would seek to change the decision ia 
the case of Paul vs. Virginia by the 
United States Supreme Court, which 
declared that insurance business was 
not commerce and was not, therefore, 
subject to federal control. 


E have some things to be thankful 

for. The government may go into 
the fire insurance business, but if it 
does. I don’t think it will hurt us. 
The business, manufacturing, mercan- 
tile, mining and banking of the United 
States could not be conducted for a 
single day without the existence of a 
stable and sound credit system and this 
would be impossible without the pro- 
tection of solvent fire insurance in- 
demnity which could be relied upon to 
quickly adjust and promptly pay all 
honest losses. And the red tape inci- 
dent to the conduct of governmental 
affairs, necessarily required to safeguard 
and protect, in a democracy, would be 
an absolute barrier to the conduct of 
insurance business in a way which 
would be essential to the maintenance 
of a stable and sound credit system. 

I not only have no fear of the gov- 
ernment destroying our business, but 
feel that any movement calculated to 
have the government engage in the 
business of fire insurance would be im- 
mediately met with the opposition of 


AR has suspended the study of 
W fire protection engineering. The 
report of the Northwest Asso- 
ciation scholarship committee by Chair- 
man W. R. Townley showed no students 
availing themselves of the organization’s 
offer at this time. The report follows: 
Our country’s needs have met with 
such universal response from the patri- 
otic and intelligent youth of the country 
that no one has endeavored to avail 
himself of the privileges and advantages 
of our scholarships. The result has 
been we have had no candidate to take 
the examinations to supply the vacancy 
made through graduation and to main- 
tain our full quota of four men in the 
institute. 


HE distinction of being the first 

winner of a scholarship in fire pro- 
tection engineering fell to Everett 
Richard Cole. Mr. Cole received his 
degree from Armour Institute this year, 
and immediately upon graduating he 
enlisted in the radio branch of the sig- 
nal service. Aug. 13, 1918, he was rec- 
ommended for a commission in the 
United States Signal Corps and is now 
in training in Camp Alfred Vail, New 
Jersey, and if he has not already re- 
ceived his commission we anticipate it 
will be issued within the next few days. 
We most heartily commend his prompt 
response to the call of his country and 
believe that we express the sentiment 
of the entire association when we say 
we wish him unbounded success. 


W: still have three students in the 
institute: Frederic Allen Trask, 
now in his senior year; Chas. W. Mintz, 
a junior; and Edward Walter Geisler, 
in his sophomore year. Under the lib- 
eral offer of the War Department these 
young men were inducted into the ser- 
vice of the United States Oct. 1, 1918, 


the united banking interests of the 
country in such a way that there would 
be very slight chance of the adoption 
of any legislation of that character. 

I am not unmindful of the unwar- 
ranted and unfair action of the gov- 
ernment in terminating all insurance 
on railroad properties, nor am I un- 
mindful of the present tendency toward 
governrmental control of the railroads, 
telephone, telegraph “systems, express 
companies and other business activities, 
but I am sure that the American peo- 
ple, who have achieved such great busi- 
ness efficiency, will realize that no busi- 
ness can be conducted efficiently and 
economically except under an auto- 
cratic system, where there is a daminat- 
ing head and a board vested with abso- 
lute authority, and the basic principles 
of democracy absolutely preclude the 
conduct of any activity of our govern- 
ment in that way. 


W E ARE FIGHTING autocracy and 

we are going to smash it, and we 
are not going to smash it in order that 
it may be transferred to America, and 
while democracy is the ideal form of 
government in all matters relating to 
the life and liberty and property of the 
people, where each is left master of his 
own affairs, independent and free, dem- 
ccracy cannot go into business and 
continue to exist. If we are to be a 
paternal government, we must have a 
father who is the head of the house anc 
boss of the ranch. If we are to be a 
brotherhood of men, we must be left 
free in our business affairs. 


Pendulum Must Return to Normal 
Swing 


E ARE ENTERING upon a new 

era. We passed through a long 
period in this country when the first 
and only thought of practically all the 
people was to establish and maintain 
freedom and justice; then gradually a 
divided thought on many national mat- 


SCHOLARSHIPS UNUSED 


and will receive their tuition fees in 
Armour Institute at the expense of the 
government. As these three men have 
won the scholarships offered by our 
association our committee has promised 
them that they will hold good for each 
and every one of them and after con- 
ditions become sufficiently normal to 
enable them to continue their course in 
this particular line of engineering they 
are to feel at liberty to go back to their 
studies with the assurance that the 
scholarships won by them will still be 
operative. 


THE noticeable effect of the changed 
conditions, so far as the observations 
of our committee can determine, is that 
the course in fire protection engineering 
will be suspended, the reason being— 
there are so few students for this course 
in the instittute this year that the pro- 
fessor in charge of the last two years 
of the course has been assigned to other 
duties. The fact that this is the only 
school in which students are instructed 
in fire protection engineering leads us 
to the belief that Armour Institute has 
no intention of dropping this good 
work, and that the course will be re- 
sumed when business conditions are 
sufficiently restored to warrant resto- 
ration. 

Last year we asked for an appropria- 
tion of $750, of which we have used 
only $320.50, with the result that $429.50 
will revert to the general fund. 

Judging from appearances we do not 
believe we will need any funds this 
year, but in order to be prepared to 
meet an emergency in case peace should 
be declared and fire protection engin- 
eering made an active course at Armour, 
we suggest that you grant an appro- 
priation of $700.00, and if the scholar- 
ships are not active the entire amount 
will automatically be restored to the 
gcneral funds of the association. 








ters, culminating in the great struggle 
for the maintenance of a government 
of the people, by the people and for 
the people. The integrity of our na- 
tion was preserved only to be followed 
by a period during which high protec- 
tive tariff legislation brought in its 
train the organization of vast combina- 
tions and labor troubles, then the com- 
bining of labor into organized bodies 
and the struggle between organized 
labor and capital continuing with a 
constant trend toward socialism, until 
today we have a complete reversal of 
the situation of forty years ago and 
labor sits enthroned with capital on 
its knees. 


THE PENDULUM has swung to the 
other side, but it cannot stay there, 
it must return to a normal swing if 
the clock is to keep the right kind of 
time. The business men of the nation 
must awake and conduct their business 
so that they may still have time to per- 
form their civic duty as loyal and pa- 
triotic citizens of this nation. They 
must take an actual part in the govern- 
ment, they must help restrain the 
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Grand Wielder of the Goose Quill 
Milwaukee 


strong and uphold the weak, they must 
give expression to their ideas concern- 
ing state and national problems, with 
courage and with spirit. They must 
stop criticizing and help achieve. They. 
must face the problems openly and on 
top of the table and deal with them in 
justice and fairness and not endeavor 


to secretly or unfairly secure some 
advantage. 
ND IN OUR business, realizing 


that it is subject at all times to the 
control and direction of the legislators 
of the several states, we should more 
and more appreciate that we cannot af- 
ford to*sit back and simply resist the 
enactment of hasty and ill advised leg- 
islation, but that we must come to the 
front and discuss our business in its 
relation with the public and prepare 
a code of insurance laws which, to our 
mind, would be the ideal code, and un- 
der which we could transact our busi- 
ness with profit to ourselves and our 
stockholders and at the least cost 
and the best distributed cost to the pub- 
lic in general. Such a model code 
should be prepared in_ co-operation 
with the insurance commissioners of 
the different states and we should sub- 
mit it to the legislators and urge its 
enactment. And while I appreciate 
that this would be received at the out- 
set with misgiving and with suspicion, 
knowing as I do the standard of in- 
tegrity of the average legislator, I am 
sure we would get much fairer treat- 
ment than we receive today. 


During the past year the Mississippi 
Valley pond on the Blue Goose has spent 
no money for entertainment, devoting all 
spare funds to war activities. 

















ree eee” ”~ i” 


ust 
rn- 
rith 
ust 
hey. 

on 
1 in 
vor 
pme 


zing 
the 
tors 
10re 
t af- 

the 
leg- 
the 
1 its 
pare 
) Our 
| un- 
busi- 

our 
cost 
pub- 
code 
ation 
-s of 
sub- 
re its 
ciate 
y out- 
icion, 
yf in- 
J am 
treat- 


issippi 
spent 
ng all 





October 3, 1918 


NORTHWEST MEETING NUMBER 





13 





~ UNITED WE STAND 


National Association of Insurance 

Agents was given a hearty wel- 
come at the North West meeting. He 
spoke on “United We Stand.” He 
said in brief: 


P RESIDENT E. M. ALLEN of the 


In my part of the discussion today I 
shall confine myself, 


FIRST: To the ability of the field 
man to accurately gauge public senti- 
ment towards insurance. 


SECOND: His duty to use this 
knowledge in moulding the opinions of 
his superiors. 


THIRD: The local agent as an im- 
portant factor. 


FOURTH: The advantage a field 
man has in perfecting a basis of close 
co-operation between companies and 
agents. 


Wits all due respect to the cour- 
teous gentlemen who are at the 
head of affairs insurance-wise in New 
York, the seclusion and cool aloofness 
of William street hardly puts them in 
a position to realize either the trend 
of public opinion towards insurance, 
or the real usefulness, of the agents in 
directing this sentiment along proper 
channels. Some managers still con- 
sider local agents in the light of neces- 
sary evils. These managers might be 
surprised to know that a few of the 
agents rather incline to the same opin- 
ion with reference to their companies. 
On the whole, however, a spirit of 
wonderful co-operation has manifested 
itself between agents and companies 
during the past few years. This is a 
spirit that must be fostered by those 


President Allen of Local Agents Association Says 
Socialists Are Seeking Destruction of Insurance 


agents and company men who have 
seen the light and who realize the 
grave dangers ahead. 


‘ |? is folly to assume that the pres- 
ent agitation is merely political and 
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has no serious possibilities behind it. 


We have seen too much of the activi- 
ties of the gentlemen who are urging 
socialistic insurance to believe that they 


have accomplished all they expect to 
do. The very fact that certain authori- 
ties have adopted an intolerant atti- 
tude towards insurance whenever under 
discussion, clearly shows that a woe- 
ful lack of knowledge exists in cer- 
tain quarters as to the real position in- 
surance occupies in the world and as 
to why certain rules of underwriting 
must be followed in order that cov- 
erage may be intelligently and prop- 
erly provided. Whether or not this 
lack of understanding is real is open to 
conjecture. Unquestionably we can- 
not head off socialistic encroachment 
simply because we know it is imprac- 
ticable and undemocratic. Several lines 
have already been taken over. I am 
ot so fearful of the actual conse- 
uences of what has been done as I 
am of the danger we are in from the 
taste of blood these extremists have 
had which can only whet their appe- 
tites for more. 


THE desire on the part of some of 
our friends to say nothing what- 
ever about this danger and keep it en- 
tirely to ourselves, for fear of an un- 
just punishment at the hands of auto- 
cratic authorities, is prompted by an 
excess of caution. 

We are not supplicants cringing at 
the throne of an uncompromising mon- 
arch. We are American business men 
engaged in a useful, necessary and per- 
fectly legitimate occupation. We are 
citizens, voters and tax-payers and as 
such have a voice in the management, 
not only of our own affairs but of our 
government. Our privilege to con- 


tinue to exist in business cannot be 
taken from us without just cause or 
necessity. Surely no one can question 
our right to defend ourselves from un- 
justified attack. 


T HERE is no will in America greater 
than that of the citizens expressed 
publicly or by means of the ballot. No 
official of our government is vested 
with the power to wreck business ruth- 
lessly even under extreme necessity. 
No official of our government will at- 
tempt such a thing if we see that the 
true facts from a business standpoint 
are made clear to him. 

Our business is in danger. We 
should have no delusions in this con- 
nection. Possibly we are to blame for 
the past attitude of the public regard- 
ing insurance and the attitude of our 
law-makers. However that may be, 
differences in our own ranks now only 
render us more susceptible to attack. 


N OTHING but a solid front, a united 

opinion and purpose backed by the 
mobilization of the entire army of in- 
surance in every state can keep us out 
of danger. We are called upon to prove 
our essential worth which can be evi- 
denced only by the preponderance of 
public opinion in our favor substanti- 
ated by our own sheer strength in 
numbers. 

The National Association of Insur- 
ance agents is making a tremendous ef- 
fort now to increase its membership. 
The special agents can be of great as- 
sistance to us in this work. Once con- 
vinced of the sincerity and good faith 
of our association and the policy of 
its officers, special agents traveling as 
they do through every state in the 
union can render an immediate service 
in recruiting our membership far in 
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excess of what we can realize from paid 
organizers. 


Not an Effort to Intimidate Congress 
or Companies 


N asking for an increase in member- 

ship we are not seeking any advant- 
age over our companies nor do we ex- 
pect to intimidate congressmen or 
other government officials. We simply 
wish to be in a position to truthfully 
express the sentiments of the citizens 
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President Life Members Society 
Omaha, Neb. 
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of this country towards the business 
of insurance. As an association we 
advocate the organization of local 
beards in all communities, and we most 
certainly believe it is to the advantage 
of you gentlemen to urge the establish- 
ment of such boards in your terri- 
tories at every possible opportunity. 
If the special agents will concentrate 
on this one feature and work on their 
own agents one after another, more 
good can be accomplished than if we 


had twenty paid organizers in the field. 
The agents will listen to the special 
agents and ultimately accept their ad- 
vice. These local boards make .life 
easy for the special agents. 


& OMPETITION is regulated, prem- 
iums promptly collected and paid 
in and troubles disappear as if by magic. 
Your work added to our own intensive 
campaigns will produce splendid re- 
sults. I know how easy it is to charge 
the other fellow with responsibility for 
existing conditions. No doubt you can 
find the agents to blame for a lot of 
our troubles and probably the agents 
hold the companies responsible for 
some of them. Some of the brokers 
consider the local agency system re- 
sponsible. In this connection, how- 
ever, it is not wise for us to try so hard 
to place the blame on the other fellow. 
Assuming that we are all partly to 
blame if we can correct our own de- 
fects we will have plenty to do. Inef- 
ficient agents are undoubtedly a menace 
to our business, and in local boards we 
endeavor to make better agents out of 
all members. 


S PECIAL agents certainly cannot 
take much pride in the feeble ef- 
forts of -the side-liner or part-time 
agent, and as far as the business of in- 
surance is concerned nothing substan- 
tial can be gained by degrading a pro- 
fession so representative. Agency ap- 
pointments confined to the better class 
of business men will make less trouble, 
less correspondence, fewer reports, 
fewer trips and will materially cut down 
expenses. This will conserve men, 
time and energy and will effectually 
eliminate many nonessentials. I do not 
see any relief in sight unless an ar- 
rangement of close co-operation can 
be effected between all companies and 


their agents. As far as this associa- 
tion is concerned we stand now and 
will continue to stand only for those 
staunch business-like principles which 
we can conscientiously advocate and 
defend. Agents now constitute the 
mobile army of insurance. 


UBLIC sentiment will in the end 

influence congressional or adminis- 
trative action. How else may it be ex- 
pressed except throagh the medium of 
the citizens and tax-payers who com- 
prise the agency force of the country 
and who are instrumental in all public 
activities? 

Has the National Board any means’ 
of reaching the constituents of our 
various senators and _ representatives 
except through the agents? The spe- 
cial agents are good scouts and skirm- 
ishers but they must gather behind 
them the full force of the agents for 
the heavy work. 


Kaiser Would Like to See Insurance 
Destroyed 


WE certainly must expect a certain 
amount of business demoraliza- 
tion because of the war. However, 
such demoralization must not play into 
the hands of our enemies. The German 
government has spent millions of dol- 
lars in an effort to disrupt business con- 
ditions in this country. The complete 
destruction of banking, insurance, or 
other major branches of business in 
this country would mean as much to 
Germany as the annihilation of one of 
our field armies in France. The kaiser 
will not find it necessary to defeat our 
soldiers in France if he can _ foster 
enough internal dissension over here. 


TRULY we may say that the spread 
of socialism, the I. W. W.’s, the 
Non-Partisan League and diseases of 
like ilk constitute a greater menace to 






America today than the German kaiser 
and all his armies. 

No one objects to the fact that the 
government in the past has carried its 
own insurance. It would seem, how- 
ever, that the property of railroad 
stock-holders together with the food, 
guns, clothes, ammunition for our sol- 
diers, paid for through the collection 
of heavy taxes from our people and of 
which our government is merely the 
custodian until delivery is made, should 
not be considered in the same light as 
post offices or other government build- 
ings. Any loss on such property be- 
comes an additional burden to our tax- 
payers. This, also might be conceded 
as necessary in time of war, but when 
on top of it all is added the insane de- 
sire on the part of a few radicals to 
force upon our people socialistic in- 
surance regardless of the past tradi- 
tions of our country, it does seem as 
if the time had come when a vigorous, 


‘determined protest is necessary. 


F we are sincere in our contentions 

and we are justified in the position 
we are taking, we will gain the respect 
of no one by approaching this subject 
in fear and trembling. If our rights 
are being disregarded without cause, 
we are poor citizens of this republic 
if we do not promptly and properly de- 
fend them. From the best information 
we are able to obtain there is no war 
necessity for disturbing the business of 
insurance at the present time. 

If this proves to be the case the agi- 
tation which we have not of ourselves 
been responsible for, should be stopped 
once and for all, permitting us to return 
to the war work we are all engaged in 
and to the management of our own 
affairs and the affairs of the communi- 
ties in which we are so vitally inter- 
ested. We are working for the govern- 
ment every day of our lives and noth- 
ing should be permitted to distract us. 


FIRE PREVENTI 


Observations of M. M. Hawxhurst 


Secretary of Michigan Association 


HAT are the state fire preven- 
tion associations doing? 

‘MM. M. Hawxhurst, Michigan 
state agent of the Niagara, answered 
the question at the Northwest meeting. 
His topic was “Observations of a Fire 
Prevention Secretary.” In part he said: 


IN Michigan we hold fire prevention 
meetings for inspection once a month 
excepting in July and August. Either 
one large town or several small ones 
are inspected at a time. 

The attendance at these inspections 
gives an interesting sidelight on the 
character of the field men. There are 
certain ones that are always there 
and do their part and do it well. You 
can be pretty sure that the work that 
they do for their companies is of the 
same character. 

There are others who come occasion- 
ally and do their work well when they 
do come. These men are the ones, in 
most cases, who feel that their work for 
their companies is so important that 
they must not attend a meeting if they 
have any company work that may seem 
pressing. They are overlooking the 
larger aspects of the case and do not 
see that the fire prevention work is 
of more lasting importance than any 
individual thing that they may ac- 
complish. 

Then there is the occasional man 
who, although sometimes he represents 
a large company, is either too lazy or 
too indifferent to take his share of 
the burden. Lastly, there is the 
smart, tricky man who takes advantage 
of any meeting when the field men are 
busy to get in some good licks out in 
the field. Men of this stripe are rare. 


THE good all-around inspector is a 
rare animal. 


We, most of us, have 








our hobbies and look for certain things 
when we make an inspection. Each 
man usually finds the defects that he 
is looking for. In one case it may be 
defective heating apparatus. In an- 
other it may be rubbish, and the in- 
spector searches every closet and out 
of the way corner. Another inspector 
may be particularly interested in elec- 
trical equipment and reports every 
over-loaded wire and defective switch. 

Then there is the Dean schedule man. 
The tendency of these men is to go 
into a risk with their eyes open, their 
mouths shut, and with a sharp pencil. 
They are apt to report small defects 
which could often be remedied at the 
time of the inspection if the case were 
taken up with the tenant of the building. 
In comparison there is the tolerant man 
who overlooks most defects as being 
of minor importance and is apt to 
spend more time talking to those he 
meets about politics, the war and the 
crops than he is to making inspections. 


Most Property Owners Take Kindly 


to Suggestions 


[Tt is a surprising fact that a large per- 

centage of the property owners are 
glad to receive suggestions for better- 
ments, This is noticeably so where 
the inspectors have talked with the 
Owner or tenant and explained what 
we are trying to do when they were 
making the inspection. 

Then there is the grouch who never 


answers at all, or if he does, does it 
in such a way that you can read his 
mood in his answer. He resents any 
suggestions for betterments as unwar- 
ranted interference from outsiders and 
considers it none of our business how 
much rubbish he keeps in his cellar or 
how defective his electric wiring may 
be. The idea that he is harming the 
community never seems to enter his 
head, or if it does, he is too narrow 
or too selfish to care. This sort of a 
man is generally a poor business man. 
If we could have them marked “grouch” 
in Dun and Bradstreets, we could cer- 
tainly improve our loss record. 


JN connection with the improvement 
of loss record, there is one class of 


business that seems, from our experi- 
ence with it in the fire prevention work, 
to be generally poor. I am referring 
to the property of estates, particularly 
in the medium and small size towns. It 
seems to be the general rule to allow 
these properties to depreciate both as 
to repair and cleanliness. It may be 
that this is because they are often in 
the hands of attorneys who, if they do 
not make a better job of being trustees 
of estates than they do of being insur- 
ance agents, are poor business men. 
We get a number of replies at each 
inspection that are evasive. The defects 
which are easily corrected are taken 
care of and nothing is said of the other 
requests. A number of times the com- 
pany for which I work has had insur- 


ance for these men and an examination 
of the commercial reports generally 
reads about like this: “Slow in meet- 
ing his obligations, said to be doing 
a fair business only.” 

There is another fellow who comes 
nearly in the same class that we call 
the “promiser.” He will promise to do 
anything without the slightest inten- 
tion of doing it. These are the class 
of men that make reinspections neces- 
sary. 


NE defect that causes us as much 

worry as any that is reported, is 
the heating of banana ripening rooms 
in fruit houses. These are generally 
heated by open gas flame and, with the 
hay used in packing bananas scattered 
around, it constitutes a serious hazard. 
Mr. Dean in his schedule says that 
there should be a charge of 20 percent 
of the basis rates unless heated by 
steam or hot water. This is rarely the 
case, and it certainly seems that some 
standard of gas heating should be de- 
vised that is reasonably safe. 


Why Can’t Rating Bureaus Suggest 
Improvements 


THIS brings me to the discussion of 

a topic that I approach with some 
hesitancy, and that is the relation of 
our rating bureaus to the fire preven- 
tion work. I realize, as most of you 
do, that our rating and inspection bu- 
reaus have about as much work as they 
can reasonably be expected ot do. Yet 
the companies are missing a very valu- 
able service that the rating bureaus can 
render and can do better than can any 
other agency, and that is, a very effi- 
cient fire prevention inspection work. 
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I do not mean that they should devote 
any time to this, solely, but merely in 
connection with their routine inspec- 
tions. 

The raters are, every day, making 
inspections for rating purposes. Why 
should not the same inspection take 
into consideration the defects usually 
reported by the fire prevention inspec- 
tors and an effort be made either 
through the fire prevention associations 
or the fire marshals’ departments to 
have these defects corrected. Would 























Ww. J. 
Most Loyal Grand Gander 
Chicago 


SONNEN 


it not seem that the keeping of ashes 
in wooden baskets or boxes should 
merit as much attention as a parapet 
that is six inches short of being the 
proper height: 

This sort of work would broaden the 
outlook of the average rater, would 
lead him to include in the makeup of 
the rate, as after charges, many defects 
that we are trying to get eliminated but 
which the inspection bureau rater never 
sees. This would bring the companies, 
through this service, into closer and 
more sympathetic touch with the 
public. 

It seems utterly inconsistent that 
this work is not done by the rating 
bureaus while we are spending so much 
valuable time and effort in trying to 
accomplish the same result in a dif- 
ferent way. Do not understand that I 
am favoring the elimination of the fire 
prevention associations; I am not, but 
merely feel that their work should be 
supplemented by the work of the rating 
bureaus along this line of endeavor. 


Public Must Be Aroused to Enormity 
of Arson 


WE can cure many evils by making 

Inspections and requesting improve- 
ments, but the crime of arson cannot 
be cured in that way. It would be a 
great deal like a doctor of medicine 
trying to save souls by giving drugs. 
Arson calls for an entirely different 
treatment, which can only be adminis- 
tered by the companies through the 
education of the public. 

There can be no question but that 
arson is rampant in our cities. It is 
encouraged by the loose way in which 
losses are adjusted and paid and is 
aided, if not abetted, by the adjusters 
for the assured who are feeding on the 
life blood of our business. 

It is to be regretted that the insur- 
ance commissioners of some of our 
States, at times, urge and even insist on 
the payment of claims that are being 
investigated by the companies before 
these investigations can be completed. 

t the present time there seems to be 
a tendency on the part of some of the 
commissioners to encourage the com- 
Panies to a more careful investigation 
of losses, 


HAT this evil can be checked is evi- 

denced by what one field man in 
Michigan, Fred T.. McOmber, state 
agent of the Springfield, has accom- 
plished in Detroit. Mr. McOmber 
started in to investigate two losses 
in Detroit which seemed to him to be 
c1ooked, little thinking what a nest of 
crime he was about to uncover. He 
took the cases up with State Fire Mar- 
shal Frank H. Ellsworth, the prosecut- 
ing attorney of Wayne county, the com- 
missioner of police of Detroit and the 
fire marshal of the city. 

There are claims against the compa- 
nies that would ordinarily have been 
paid, aggregating $250,000.00, that are 
being held up on account of this inves- 
tigation. Most of this will never be 
paid. There have been twenty-nine 
arrests made and it is a significant fact 
that twenty-four were Russian Jews and 
five were Italians. 


HE cure for arson lies more in 

educating the people as to the enor- 
mity of the crime than it does in any 
effort that can be put forth by the 
companies along other lines. The con- 
viction secured at this time was the 
first conviction by jury for arson that 
had been secured in Michigan since 
1872. In one of these cases, the store 
that was burned was on the ground 
floor of a building that was occupied 
on the upper floors for hotel rooms. 
There were seventy-eight persons in 
these rooms on the cold January night 
that it was touched off. All of these 
people escaped in their night clothes 
or in scanty attire. The price paid for 
the job was $700. This is less than 
$10 a head for potential murder. 

The murderer commits his crime in 
the heat of passion or when in a tight 
corner, but the arsonist plans his crime 
in cold blood and takes no heed of the 
lives he endangers. If we could get 
the public generally to understand this 
fact we could be more assured of se- 


B. A. LEHNBERG 


Chairman Blue Goose Entertainment 
Committee 


Milwaukee 


curing convictions in court when these 
cases come to trial. 


Benefits, Direct and Indirect, Accruing 
to Companies 


WE come finally to the relation of 
the companies to the fire preven- 
tion work. Some companies are enthusi- 
astic in their support, others are luke- 
warm and some few are antagonistic 
and seem to feel that any time that 
their field men spend in this work is 
wasted. There is no inspector who is 
so good that he cannot learn from some 
other man. This fire prevention work is 
good training for any man and is par- 
ticularly so for the young man just 
entering the field. Some managers have 
said to me, “I cannot see that all the 
work you do has much effect on the 





loss ratio of your state.” This is no 
doubt true, but all the risks that you 
cancel do not burn either. 


NFORTUNATELY, it is hard to see 

any general results from this work 
at times. It is only by looking at par- 
ticular cases that we get encourage- 
ment. For instance: Bay City was in- 
spected by our association twice in 
three years. The chief of the fire de- 
partment sent some of his men out 
with the inspectors at the last inspec- 
tion. The inspection work was then 
carried on by the fire department with 
special attention paid to rubbish in the 
basements. The chief told me not long 
ago that they had not had a rubbish 
fire in a basement in Bay City for over 
two years. This may not have a very 
decided effect on the loss ratio of the 
state, but certainly shows that the work 
is worth while. 

It has often been remarked by the 
field men of our state that the towns 
inspected by the association immedi- 
ately stop having small fires and seem 
to be immune for a year or so. This is 
certainly worth while. 


HERE is another feature of our 

work that does not seem to have come 
to the attention of but a small number 
of the companies. That is the confiden- 
tial bulletins issued by the association 
after each inspection. In this are listed 
the risks in which defects were found 
and a brief summary of the defects in 
each risk. -Some risks are marked 
“inspection advised.” This is because 
the conditions are so bad that no com- 
pany should continue it without care- 
ful consideration or because the inspec- 
tor saw something about the tenants 
which led him to be suspicious. This 
information is invaluable to the daily 
report examiner and should not be 
neglected by any company. 

In conclusion let me say that the 
work of the fire prevention associations 
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has been valuable to the companies and 
can be made much more so if it receives 
the full support of the companies and 
the field men. It is along the lines of 
conservation laid down by the Presi- 
dent of the United States and may in 
the end prove the salvation of our 
business. 


Grand Nest Officers Dine 


At the dinner of the grand nest offi- 
cers of the Blue Goose, Monday even- 
ing, W. J. Sonnen, grand supervisor of 
the flock, presided, inasmuch as Most 
Loyal Grand Gander Gus M. Wise was 
not able to be present, he being de- 
tained at Kansas City on account of the 
sale of Liberty bonds. The Canadian 
contingent, headed by J. Ross Stewart, 
of Toronto, were participants at the 
dinner. 


BLUE GOOSE 
DINNER 


HEN J. V. Barry attends a Blue 

Goose function they insist on 
him speaking. The rule for the annual 
grand nest dinner at the Hotel La 
Salle, Chicago, Tuesday evening, was 
“no speakers.” But the rule immedi- 
ately became unpopular when Mr. 
Barry appeared on the scene. Conse- 














EVERETT R. COLE 


[Everett Richard Cole has the distinc- 
tion of being the first winner of a schol- 


arship in the protection engineering. 
The scholarships were established at 
Armour Institute by the Fire Under- 
writers Association of the Northwest 
in October, 1913, and became effec- 
tive the following fall. Mr. Cole was 
born in Chicago Sept. 3, 1897, and his 
parents reside at 1224 Cornelia avenue in 
that city. He graduated with honors 
from the Crane technical high school in 
1914 and received his degree from Ar- 
mour in June, 1918. Immediately upon 
graduating he enlisted in the radio 
branch of the signal service and on Aug. 
i3 was recommended for a commission in 
the United States Signal Corps. He is 
now in training at Camp Alfred Vail, 
New Jersey. There is no question as to 
this young man’s ability to make good.] 


quently he was called on and 
sponded in characteristic vein. 

The only other speaker was Presi- 
dent Frank G. Snyder of the Fire Un- 
derwriters Association of Northwest. 

W. J. Sonnen, newly elected most 
loyal grand gander, was master of 
ceremonies and read telegrams of 
greetings from the California pond and 
from different members. Among these 
was one from A. H. Vallance of Que- 
bec promising twenty-five new mem- 
bers this year. 

During and following the dinner 
there was the congregational singing 
that has made Blue Goose festivities 
famous. The entertainment was pro- 
vided by a male quartette and two fem- 


re- 


- inine entertainers possessed of real vocal 


abilities. 

The entertainment was in charge of 
B. A. Lehnberg, chairman of the enter- 
tainment committee and former grand 
wielder of the goose quill. 

The attendance showed no diminu- 
tion as a result of the war, expecta- 
tions to the contrary notwithstanding. 


Northwest Meeting’ 

(CONTINUED FROM PAGE i) 
M. Allen of the National Association 
of Insurance Agents spoke and _ at- 
tracted wide attention. Mr. Allen is 
just beginning his second term as na- 
tional president and conducted a very 
successful convention at Cleveland. He 
called attention to the danger confront- 
ing the insurance world by socialistic 
tendencies and attacks. He felt that 
the insurance people as a mass should 
stand together and defend their busi- 
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ness against all onslaughts. He called 
upon the field men, the company offi- 
cers and local agents to walk hand in 
hand so that there would be no division 
in the ranks. 

Cc. J. Doyle Speaks 


Associate General Counsel C. J. 
Doyle of the National Board, who has 
spent much time in Washington and 
in the east, brought a very reassuring 
message to the effect that insurance 
men should not be frightened unduly. 
They should be alert to the dangers 
but he does not believe the government 
intends to get into the insurance busi- 
ness in an extensive way. Insurance 
will be tested out on its merits he said 
and it is up to every man in the busi- 
ness to make himself efficient in his 
job. Mr. Doyle gave a patriotic ad- 
dress which was highly commended. 

M. Hawxhurst, Michigan state 
agent of the Niagara Fire told of the 
work accomplished by the state fire 
prevention associations, pointed out 
some of the difficulties. 

President Viehmann’s Address 


President George A. Viehmann, of 
the New Jersey Fire & New Brunswick 
Fire made a very strong impression on 
his hearers in his talk. President Vich- 
mann is not only an insurance man but 


engaged in other lines of business and 
has been active in public and civil life, 
therefore he looks on the insurance 
business with a rather broader vision 
than many company executives. He 
feels that insurance has not met the is- 
sues as well or as high mindedly as it 
might. 

James M. Larmore of Anderson, Ind., 
special agent of the Norwich Union, 
vice-president of the Northwest Asso- 
ciation, occupied the chair while Presi- 
dent Snyder gave his address. 

A distinctly patriotic atmosphere 
hung over the first: session of the Un- 
derwriters Association of the North- 
west. A solemn note was sounded by 
all who took part. Not in the least de- 
tracting from the value of the gather- 
ing, this earnestness and obvious ap- 
preciation of the seriousness of the 
times seemed particularly appropriate 
and fitting. 

At the Blue Goose banquet the previ- 
ous evening, President Frank G. Sny- 
der warhed that he would open the 
meeting on time. He made good his 
“threat,’ ’and promptly at 10:15 a. m., 
the forty-ninth annual gathering came 
to order. As was anticipated, the at- 
tendance was ndt up to normal, and 
the “standing rule only” was not neces- 
sary this year. 


A. R. Monroe, assistant western man- 
ager of the Queen, led in the singing 
of a verse of “America,” the members 
standing. Rev. John M. Vander Mue- 
len, pastor of the Oak Park Presby- 
terian Church, said a few words of 
prayer. 

In observance of one of the pleasant 
customs of the association of several 
years standing, Mrs. P. D. McGregor, 
wife of the westera manager of the 
Queen, rendered a few vocal selections, 
accompanied by Mrs. Ethan Taylor. 
Mrs. McGregor was in fine voice, and 
her group of songs was well received. 
At the conclusion of her program Mrs. 
McGregor and her accompanist were 
presented with beautiful floral bouquets 
by W. R. Townley of the Western and 
British America. 

The calling of the roll and the read- 
ing of the minutes of the last meeting 
were dispensed with. Secretary Guy A. 
Richards read the names of the new 
members, seven in all. A. R. Monroe 
read the report of the library commit- 
tee, outlining the condition of the li- 
brary, recommendations, etc. The li- 
brary is being more widely used each 
year. 

W.R. Townley, as chairman, gave 
the report of the scholarship commit- 
tee. Owing to the. unusual conditions 
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there have been no candidates this ‘year, 
and the fire protection engineering 
course at Armour Institute has been 
discontinued for the period of the war. 

Guy A. Richards presented his re- 
port as secretary indicating the growth 
and changes in the membership. 

C. L. Hecox submitted the treasurer’s 
report, pointing out the need of addi- 
tional receipts. 

The principal addresses of the first 
morning were those of President Frank 
G. Snyder and the annual address by 
Young E. Allison, of Louisville, editor 
of “The Insurance Field.” 


Blue Goose Activities 


(Continued from Page 1) 

Grand Wielder Rudd, who was re- 
elected. For the vacancy in the office 
of grand keeper of the golden goose 
egg two names were presented—Wil- 
liam P. Fess of Winnipeg, Manitoba, 
as the candidate of the six Canadian 
ponds, and Merritt M. Hawxhurst of 
Michigan. 

Canada stepped aside last year for 
A. R. Monroe, who then defeated Mr. 
Hawxhurst in a contest. Both candi- 
dates this year received two seconds to 
their nominations and then Past Most 
Loyal Gander J. R. Stewart of Toronto 
announced that Canada would step 
aside for a year in favor of Mr. Hawx- 
hurst. The ballot was then cast by the 
wielder. 

The order now has a membership of 
2,182, a net gain for the year of 96. 
This figure does not include quite a 
few new members admitted since Sept. 
1 to various ponds, but not reported as 
yet to the grand nest. Illinois leads 
all ponds with a membership of 324 and 
Tennessee stands at the foot of the lad- 
der with 28. A special committee from 
the grand nest will visit Tennessee in 
the near future to revive the fraternity 
there. The second largest pond is 
Minnesota with 183 on its roll. 

Canada is now organized from coast 
to coast with six ponds and a member- 
ship of 340, or better than 15 percent of 
the total membership. Beginning next 
year, it will probably be an unwritten 
law that Canada shall at all times have 
a representative in the grand nest. 

Retiring Most Loyal Gander Gus M. 
Wise of Kansas City was unable to at- 
tend, being engaged in war work which 
he felt required his attention despite 
the event in Chicago. Grand Supervi- 
sor Sonnen presided in Mr. Wise’s 
place and the annual address of the 
most loyal gander was read by Past 
Most Loyal Gander William Tecumseh 
Benallack of Detroit. The committee 
on the president’s address which rec- 
ommended the adoption of his sugges- 
tions for further patriotic activities 
during the coming year consisted of 
Harry Thomas of Alberta-Saskatche- 
wan, Charles Harris of California and 

C. M. Cartwright of Illinois. 

The membership figures and a sum- 
mary of activities during the year were 
presented by Grand Wielder Rudd. 
James F. Joseph of Illinois offered the 
report of the necrology committee. 
The list of those who had taken their 
last flight included two who had gone 
west in France. 


Northwest Mem bership 


Membership at convening of 48th 


annual meeting...............+: 1,104 
Admitted at 48th annual meeting.. 88 
1,192 
Resigned from membership 
since 48th annual meeting.. i 
DEG B GOW 6 v.05. 608s bec beens eee 17 
Deaths reported.............. 17 35 
A cia 
1,157 
Membership comprises— 
Active members............6:+ 1,013 
Life members..........+e+e+% 109 
FROMGEOL YG: 6.00 6.5. Fic ccc 0ss orelsees 9 
Associate members........-+> 26 1,157 





The Nebraska pond of the Blue Goose 
has a War Stamp society that is helping 
keep Nebraska in the lead of all states 























on purchases of embryonic bonds. 


